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Senate 
[ Sparks | 


“Wonder if Bowles has tried to 
Order a new car. 
+ * oe 
* There’s a lot of significance in 
the first two letters.in the word, 
@ecident. Too often they stand for 

Awful Carelessness. 


Tf a cil inet strike is re- 
msible for a steel shutdown, Mis- 
f Lewis will have himself a new 
, “The Ingrate to the Ingots.” 


The auto industry is still in its 
imfancy, says AMA head, George 
W. Mason. Those wails you hear 
are from “the infant” crying for 
parts. ae 


We file our statistics on the junk- 
of old cars under “Gone with 
Tin.” The leading actors are 

Old-Age and Scarlet Poor- 


* * * 


All the crowds aren’t in line for 
cars and nylons. About 25,000 
entered the contest to be 
of the Automotive Golden 


the CIO want OPA re- 
because it knows that full 
uction cannot be accomplished 
. pause of already planned strikes? 
e y union economists agree with 
_ Business leaders that full produc- 
dan would halt sharp rises in 
7F is x * ” 
| Strikes Multiply, Too 
% When Thurston brings those rab- 
Bee = out of the hat, it’s entertaining. 
when irresponsible labor and 
ernment leaders come up with 
sudden ideas that threaten 
ess paralysis, it's hare-brained. 


ie ERicord Spending 
: Consumers were spending at a 
' record annual rate of $120 billion 
| for = and services in the first 
r of 1946, according to the 
rtment of Commerce. 
xpenditures for automobiles and 
were $1 billion and showed 


e) tically no gain over the second 
' @@arter of 1945. 
a + - 


More Double Talk 


. One influence in leveling off sea- 

femal dips to facilitate a guaran- 

ae annual wage would be a suc- 

H ~ cessive reduction in auto prices to 

reach the lower income groups, ac- 
cording to one union plan. 

Just how can these lower-income 
groups hope to buy cars when they 
lose several weeks’ pays a year in 
strikes that are either sponsored or 
cannot be controlled by unions? 


' 
' 
' 
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Dawn of Tomorrow's Cars 





OUTSTANDING among 1947 Studebakers is this radically designed five-passenger 
body panels. Thus, the rear window has been b 





LOOKING REARWARD in the 1947 Studebaker Champion five-passenger 
increased vision 


illustrating the 


1947 Commander has a similar radical model, while bo 
mander series also have more conservative models 


made possible by contour-fit windows. 
th the Cham; 


pion and Com- 
‘(see page 32 for other photos). 


47 Studebakers Seen 
Industry Challenge 


SOUTH BEND.— Viewed as a 
challenge to the industry, Stude- 
baker’s radically-changed 1947 mod- 
els are expected to start rolling off 
assembly lines here this week. Start 
of production had been delayed two 
weeks by a supplier strike. 

First real postwar cars to make 
their appearance, the 1947 Stude- 
baker Champion and Commander 
differ startlingly from current 1946 
models which other makers have 
announced they will keep in pro- 
duction until next year because of 





Harassed Car Makers Await 
Break in Coal Deadlock 


By Mac Gordon 
Staff Writer 

DETROIT. — The hard - pressed 
auto industry waited hopefully over 
the weekend for a break in the 
eoal strike deadlock expected to- 
morrow (May 7). 

The full policy committee of the 


Im This Issue 
Page 








United Mine Workers - AFL was 
called to convene in Washington 
tomorrow by President John L. 
Lewis. While such a summons usu- 
ally presages a major development 
in the annual coal crises, most in- 
formed sources felt that the com- 
mittee would only approve Lewis’ 
yet undisclosed demands for a 
wage increase and a working hour 
adjustment. 

Should Lewis serve a demand 

(Continued on Page 31, Col. 1) 


slowed output and financial losses. 
But newspapermen, attending 
a@ preview of the new Studebakers 
two weeks ago, wondered how 
long other companies could with- 
stand Studebaker’s challenge in 
the midst of a seller’s market. 
There was speculation that prices 
on the new cars would be up $100 
to $125 over 1946-model levels. 
Studebaker’s 1947 models “have 
been newly engineered from the 
road up,” according to Paul G. 
Hoffman, president of the company. 
“From the standpoints of appear- 
ance, roadability and safety, they 
set entirely new standards.” 
Highspots of the new series: 
Styling — Speed-line contour. 
Bodies much lower. Passenger com- 
partment much broader. Wide-vi- 
(Continued on Page 32, Col. 1) 


from the road up. Two chassis impro among 
self-adjusting brakes and a redistribution of weight that promises to revolu- 


The 


coupe. Contour-fit windows replace the upper 


to assure 


vements 








U.S. Car and Truck 
Output Estimates 





GENERAL M RS . 21,724 
CE Wasstbnck ods aah e's 2,556 
EEN Sod ica écde cow 107 
MOV EONSG ow ceive csee 13,894 
Oldsmobile ............ 2,006 
ES n'a a hb'w v0 Cowe'sis 2,561 

CHRYSLER CORP. ....... 15,571 
MO cab cic bh 6 Hee wie 1,568 
adds duis sb elivs'aw's 7,873 
Dos, cain owes 4,484 
CE sie che nec cse tes 1,646 

PAPER? MOEN IND, 0 000s cin ode 14,236 
Tr i balda's's 0k dhedaas 12,537 
NS a wi wks keke oie). madeas 
ES ee er re 1,699 

lh ies + tin at wen 3,050 

*STUDEBAKER .......... . 806 

re 986 

NED. bisa’ o denied bias 1,125 

ES bri ca nbieeedine soma 1,086 

BEM REREPGARDD: occincs veces 1,785 

NUS ne's waiacibia 60,369 


*Includes trucks. 





U. S. Production 
Of Cars, Trucks 
Rises to 60,369 


By Mel Humphrey 
Associate Editor 

DETROIT. — Sparked by the 
gaining -mbnientum of General 
Motors assembly lines, produc- 
tion in U. S. plants again scored 
a new postwar: high in hitting an 
estimated total of 60,369 cars and 
trucks last week. This marked a 
gain of.2,171 vehicles over the re- 
vised total of 58,198 in the previous 
week. — 

Last week’s total, however, was 
72,319 units short. of the 132,688 
produced in the week ending May 
3, 1941. 

Although dimainishing steel sup- 

»(Centinuéd on Page 33, Col. 1) 
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| This Week 


NADA Argument 
On Discounts 
Gains Altention 


Price Agency Powers 
Due for Some Clipping 
In Senate Committee 


By William Ullman 


Washington Correspondent 


WASHINGTON.—Amid de- 
velopments of prime impor- 
tance to the retail automobile 
trade, President William Mal- 
lon of NADA Thursday forci- 


bly presented the motor car dealer 
discount case to the Senate Bank- 
ing and Currency committee. The 
committee is expected to start writ- 
ing the Senate version of the OPA 
extension bill this week. 

OPA, fighting for its existence 
and making concessions right and 
left to many trades, announced 
definitely that the dealers had 
taken all the cost absorption they 
could stand and that henceforth 
car buyers would have to assume 
increased costs. 

the Mallon testimony, 
there was revealed a strong un- 
dercurrent for amendment of the 
law so that traditional trade dis- 
counts in all lines, existing at the 
outbreak of the war, would be re- 
stored and protected from future 
OPA tampering. It was this sort 
of protection which Congress 
thought it gave all retailers when 
the present law was passed, but 
OPA nevertheless has been able 
to obtain court interpretations 
holding otherwise. 

Suggestion of this broad cover- 





Cars Against Hogs? 


Cars Are Cheaper 

WASHINGTON.—The UAW is 
screaming about increases, yet 
W. L. Mallon, president of NA 
DA, proves that the actual price 
of cars produced today, even 
with normal dealer discounts, 
would be less than in 1941. 

BLS figures, he said, show 
that the average wage earner 
would have had to work 1,038 
hours to earn one of the Big 
Three cars in 1941, while today 
he would have to work only 732 
hours for it. In hogs—37 against 
28 today. In wheat—929 bushels 
against 640 today. 





age for retailers came first from 
Sen. Robert ‘Taft of Ohio while 
Mallon was on the witness stand. 
Taft said he was in complete sym- 
pathy with the NADA drive for 
trade discourft restoration, but he 
felt that it probably should be 
sought in a broader amendment. 
Senators Capehart of Indiana and 
Milliken of Colorado gave Taft 
strong support. 

Taft expressed particular inter- 
est in Mallon’s statement regarding 
increased dealer operating costs, 
which, a 2,000-dealer survey recent- 

(Continued on Page 34, Col. 3) 


Pay Raise Boosts GM Car Prices $16-$60 


WASHINGTON. — Reflecting re- 
cent factory wage increases, boosts 
in factory and retail ceiling prices 
for 1946 Chevrolets, Pontiacs, Olds- 
mobiles, Buicks and Cadillacs were 
announced last week by OPA. 

The increases were effective Apr. 
30. 


The increases at retail range 
from $16 to $30 for both Pontiac 
and Oldsmobile models; from $18 
to $88 for Buicks and from $24 to 
$60 for Cadillac models. The in- 
crease on the Chevrolet Style- 
master four-door sedan, which 
was the only Chevrolet model 


priced prior to recent wage in- 
creases, was $18. 

OPA said it still is considering 
the effect of increased material 
costs, including steel, and that it 
later would announce its decision 

(Continued on Page 6, Col. 3) 
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Despite Tax Credits... 





AUTOMOTIVE NEWS, MAY 6, 1946 


GM, Chrysler Report 
Big Net Losses 


DETHDIT. — Chrysler Corp. re- 
ported last week a net loss of $829,- 
equivalent to 19 cents a 
share on its first quarter 1946 op- 
erations, including the operations 
of its wholly-owned United States 


928.72, 


subsidiaries.” 


This net loss is after giving effect 
to the estimated recovery of prior 
income and excess profits 
taxes in the amount of $7,150,000, 
and after the restoration to income 
account of $402,143.66 previously set 
reconversion expenses. 
The gross loss on operations for 


years’ 


aside for 


this period was $8,382,072.38. 

In his statement to stockhold- 
ers, K. T. Keller, president, said 
that approval by OPA of in- 
creased prices lags behind in- 
creases in costs. 

Increases in the prices demanded 
by venders to compensate them 
for their higher costs already in- 
curred 
wave of wage increases have al- 
ready substantially raised the cost 
to Chrysler of materials and com- 
ponents from which Chrysler ve- 
hicles are built, he said. The even- 
tual scale of these prices is not yet 
ascertainable. 

Stable prices on many substan- 
tial items remain to be determined. 
OPA polices and procedures under 
which this situation will be dealt 
with have not yet been announced. 

“Due presumably to the enor- 
mous administrative detail in- 
volved, OPA decisions on re- 
quests for price adjustments are 
frequently delayed and each de- 
lay meanwhile contributes sub- 
stantially to the financial loss at 
which business is continued,” 
Keller said. 

Chrysler directors declared a div- 
idend of 75 cents a share. 


incidental to the current 


DETROIT.—Net 





















P. Sloan jr., chairman. 
Before certain federal 


production resulting from 
UAW-CIO strike, Sloan stated. 


mated reduction of $52,864,000 


satisfactory, Sloan said: 

“However, it must be recog- 
nized that current returns are 
affected by high starting costs, 
by uneconomic price ceilings im- 
posed by OPA and by material 
shortages due to continuing 
strikes in the plants of some of 
our suppliers.” 


loss applicable 
to the common stock of General 
Motors for the first quarter of 
1946 amounted to $38,419,218, equiv- 
alent to 87 cents a share, it was 
disclosed Friday in the quarterly 
report to the corporation’s more 
than 425,000 stockholders by Alfred 


income 
and excess profits tax adjustments 
the operating loss was $88,988,663, 
due to the almost complete lack of 
the 


After giving effect to the esti- 
in 
these taxes and before paying reg- 
ular dividends of $2,294,555 on the 
preferred stock, the net loss for 
the first quarter was $36,124,663. 

While stating that operations in 
the second quarter should be more 
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Body Engineers 
Form National 


Association 


DETROIT. — Announcement was 
made last week of the formation of 
the American Society of Body En- 
gineers, Inc. by its president, I. 
Louis Carron, body engineer of 
Detroit Harvester Co. 

The society has been organized 
as a non-profit corporation with 
national headquarters in the Rack- 
ham Memorial, Detroit. It is com- 
posed entirely of leading body engi- 
neers from the automotive indus- 
try. 

Recognition of the fact that body 
engineering has reached the status 
of a profession is seen in the recent 
announcement of the University of 
Michigan that this fall it will start 
a course in that subject which will 
lead to the granting of a degree in 
engineering. 

A technical convention will be 
held in October with Carl W. Cen- 
zer as general chairman. 

Other officers are Cliff Doty, 
Briggs Mfg., vice-president; Otto 
Graebner, Murray Corp., secretary; 
Charles Walker, Chrysler, treas- 
urer. Trustees are Ed DeSmet, 
Willys; Fred Hall, General Motors 
Truck & Coach; A. O. Koppin, 
Hudson; W. R. Milner, Pontiac; 
John Votypka, Motor States Prod- 
ucts Co. Albert W. Arndt, Chrysler, 
is assistant secretary. 





In discussing the effect of the 
United States income and excess 
profits tax adjustment arising from 
the loss incurred in the first 
quarter, the report explained that 
“there is more than one approach 
to the problem which: might be 
said to be sound and equitable, 
each of which would result in a 
somewhat different earnings de- 
termination for the quarter’s op- 
erations. 


“For the purpose of computing 
the tax adjustment applicable to 
the first quarter, the assumption is 
made that, notwithstanding the 
fact that operations in the first 










They Can Wait 


Cars Now for Executives 


Banned by Packard 


DETROIT.—No individual in the 
factory organization of Packard is 
driving a new Clipper, and no one, 
from President George T. Christo- 
pher on down, will get a new car 
until persons in essential categories 
have been served, Lyman W. Slack, 
vice-president and general sales 
manager, said last week. 

“Nearly 1,000 here at the plant 
are clamoring for new cars. Nor- 





BARNEY OLDFIELD R. E. OLDS A P. SLOAN, JR. 
THESE MEN, along with Edgar Apperson, have been selected for the Automoti 
Hall of Fame by the Automobile Manufacturers Assn. and the National Autometive 
Golden Jubilee committee. All of them have contributed notably to an industry which 
changed the face of the world and brought a new and better life to millions. They will 

be honored during the jubilee, May 29 to June 9. 


Auto Jubilee Will Honor 


Two Pioneer Dealers 





quarter of necessity resulted in a 


Hayes Confirms 
Darrin Interest 


At SEC Hearing 


PHILADELPHIA. — Hayes Mfg. 
Co. may build the bodies for the 
new Darrin car, R. W. Clark, presi- 
dent of the Grand Rapids (Mich.) 
firm, said here last week. 

Clark’s statement further con- 
firms the story on Howard Darrin’s 
manufacturing project in the Apr. 
15 issue of Automotive News. Con- 
tinental Motors last week disclosed 
it would build the engines. 

The Hayes president revealed he 
would visit Darrin’s Los Angeles 
plant in May to negotiate a con- 
tract. He added, however, that the 
deal is “all nebulous.” 

Clark was in Philadelphia to tes- 
tify at a SEC hearing called after 
proceedings were instituted to de- 
termine whether a _ stop order 
should be authorized against a 
registration statement of the com- 
pany. 

SEC counsels questioned Hayes 
on an Apr. 23 newspaper story in 
Michigan newspapers quoting a 
Hayes spokesman as saying that 
the firm would sponsor a new auto 
patterned after the Kaiser-Frazer 
design. 

Hayes stock jumped two points 
following publication of this report, 
the SEC pointed out. 

Clark flatly denied issuing or au- 


thorizing such a statement, but 
confirmed Hayes’ interest in the 
new Darrin. He asserted that 


Hayes would produce only Darrin 
bodies if a deal was made. 





the year as a whole will result in 
a profit. 

“This assumption is in no 
sense an estimate or forecast of 
the year’s financial result. It is 
made solely for the purpose of 
establishing a basis for dealing 
with the tax situation. 

“On the basis of this assumption, 
the operating loss for the first 
quarter has been adjusted as fol- 
lows: 

“1. By a tax credit computed at 
the combined normal tax and sur- 
tax rate of 40 percent, representing 
the amount by which the normal 
tax and surtax for the year may 
be reduced because of the loss in 
the first quarter, and 


“2. By an additional credit to in- 
come for the quarter equal to one- 
fourth of the maximum amount of 
taxes which may be _ recovered 
through the carry-back to 1944 of 
the unused excess profits credit for 
1946. 

“On the basis of the foregoing, a 
total of $52,864,000 has been credit- 
ed to income in the first quarter of 
1946, representing an estimate of 
the tax credit and carry-back re- 
fund allocable to the first quarter 
of 1946. This aggregate amount in- 
cludes the estimated reduction in 
taxes attributable to reconversion 
costs incurred in the first quarter 
of 1946.” 


Clark County Motors 
Clark County Motors, Ince 
Springfield, O., has been incorpo- 
rated by William E. Bailey, James 
M. Gorman and D. C. Hutchins. 





MOTORISTS WILL RIDE on synthetic rubber tires for many years to come, Robert 


T. Brown, Goodyear development engineer, 


told the Detroit Adcraft Club last week. 


Shown here are some of the auto officials attending the luncheon; left to right, Dale 
Roeder of Ford, Earl 8. MacPherson of Chevrolet, Brown, Maurice Thorne of Fisher 
Body and Chester Utz of Chrysler Corp. Brown said that natural rubber was coming in 
very slowly and that synthetic would carry the load for years to come. 


substantial loss, the operations for 





By George B. Deery 
Staff Writer 

DETROIT. — Two pioneer autc 
dealers and two veteran employe 
of automobile companies will be 
honored by the 
Automotive Gold- 
en Jubilee, Lt. 
Gen. William S. 
Knudsen, chair- 
man of the auto- 
motive industry 
committee, an- 
nounced last 
week. They will 
be selected in the 
near future. 

At the same 
time, he listed 
the 10 pioneers of 
the industry who will also be hon- 
ored at the industry and civic 
dinner at the Masonic Temple here 





nf 


E. L. Apperson 













May 31. 
The 10 named so far for the 
Automotive Hall of Fame are 


Edgar L. Apperson, Phoenix, Ariz.; 
William Crapo Durant, New York 
city; J. Frank Duryea, Madison, 
Conn.; Henry Ford; George Holley, 
Detroit; Charles B. King, Larch- 
mont, N. Y.; Charles W. Nash, 
Beverly Hills, Calif.; Barney Old- 
field, Los Angeles; Ransom E. Olds, 
Lansing; Alfred P. Sloan jr., New 
York city. 


The jubilee committee is ex- 
tending invitations to about 1,700 
owners and collectors of antique 
automobiles and trucks through- 
out the country to participate in 
an old car competition to be held 
during the jubilee, May 29-June 
9. Entrants in the competition 
must file by May 10. 

They will receive participation 
awards commemorating the jubilee, 
in addition to being given the op- 
portunity to vie for a new car and 
other valuable awards based on 
age, condition and history. The e 
tries must have been built prior to 
1915, or during the first three years 
of production in cases where a 
manufacturer started after 1915. 


The historic cars will be placed in 
the Antique Automotive Exposition 
in Convention Hall here June 3-° 
Nearly 100 vehicles of early vintage 
will be placed on display by auto- 
mobile companies, who have ruled 
themselves out of the competition 
except for ribbon awards. 

Paul T. Graves, executive vice- 


resident of Detroit Automobile 


salers Assn., has been named a 
nember of the Old Car committee. 
fe will assist Alfred Reeves, ad- 
visory vice-president of AMA. 

“Months of research preceded 
selection of the pioneers,” Knud- 
sen said. “Unquestionably many 
more pioneers will be selected 
from year to year by the industry 
in recognition of their significant 
contributions. These pioneers 
have remade the face of Amer- 
ica in half a century. By putting 
the nation and the world on 
wheels, they have ended rural 
isolation, changed the pattern of 
city life, and revolutionized the 
whole world’s working and liv- 


ing.” 


mally they would be entitled to 
buy directly from the factory. But 
there are literally tens of thousands 
of essential people who are badly in 
need of new transportation. They 
come first. As far as I know, Pack- 
ard is the only automobile company 
whose officials still are driving old 
cars. We feel we should keep on 
driving them until the current 
critical situation ends,” he said. 

Packard now has nearly 2,000 
dealers throughout the United 
States, the strongest dealer organi- 
zation in its 47-year history, he 
explained. “These dealers were loy- 
al and patient throughout the war 
production years and the subse- 
quent transition period. It’s not 
hard to understand, therefore, why 
we intend to pour as many new 
cars into these dealerships as we 
possibly can.” 































Safety Check Pushed 


President’s Meeting to Hear Reports on Speed, 
New Designs for Vehicles 


WASHINGTON. — The Police 
Traffic Safety Check program, 
which has already received the en- 
dorsement of President Truman, is 
on the agenda of the President’s 
Highway Safety conference which 
will be held in Washington May § 
to 10 inclusive. This conference i: 
being held to develop means of 
halting or reducing the high acci- 
dent and fatality rate that is now’ 
on an increase all across the coun 
try. 

The conference is expected to 
give full support and endorse- 
ment of the Police Traffic Safety 
Check program which will be 
launched five days after the 
Washington conference is con- 
cluded. 

That federal, state and local offi- 


N%\cials and civic leaders recognize 


the urgency of a strong, concerted 
attack on traffic accidents is shown 
by the response being given the 
PHSC, in the opinion of the Auto- 
motive Safety Foundation. Earlier 
predictions of an attendance of 
1,000 or 1,500 are being revised up- 
wards, ASF points out. 

President Truman will address 
the first general session of the 
conference at 11 a.m. on May 8. 
In the afternoon and morning 
of the second day committees 


will be in open sessions. A gen- 
eral session on the second morn- 
ing, honoring the governors, will 
be addressed by Supreme Court 
Justice William O. Douglas. 
Conference committee reports, 
concerned with speed, have urged 
adoption of the standards of the 
Uniform Vehicle Code, emphasizing 
the zoning principle. New York 
state, following recommendations 
of the governor’s recent conference 
on highway safety, has enacted leg- 
islation increasing the state’s speed 
regulations. Officials are now per- 
mitted to zone highways in accord- 
ance with maximum safe speeds. 
The largest ‘percentage of the let- 
ters from the general public to the 
conference staff have been con- 
cerned with speed and drinking. 
Indications are that other mat- 
ters which may be the subject of 
discussion are: permanent driver 
license, permanent vehicle registra- 
tion, individual safe driving awards, 
driver examination (compulsory 
periodic re-examination in contrast 
to re-examination for cause), motor 
vehicle inspection, compulsory in- 
surance and vehicle sizes and 
weights (new standards have been 
adopted by the AASHO since the 
last revision of the Uniform Ve- 
hicle Code). i 
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Dealers tell me 


By John 0. Munn 























ing Detroit, as a possession of the 


Wis. Hits Peak 


Membership Total Higher 


Than 1938 Record 


MADISON, Wis.—Membership in 
the Wisconsin Automotive Trades 
Assn. has reached the highest total 
in the history of the organization, 
Louis Milan, executive secretary, 
announced last week. 

He reported a new total for the 
year surpassing the previous rec- 
ord of 1.154, achieved in 1938. 
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To Protect Dealer Name 


Dallas Association Using Ads to Warn 
Of Black-Market Danger 


DALLAS. — Automobile dealers 
here have appealed to the public to 
help combat the black market. 

They have launched a series of 
newspaper display advertisements 
signed' by their local association, 
Dallas Automobile Trades Assn. 


The general theme emphasizes the 
shortsightedness of paying exces- 
sive prices for cars and also warns 
of the financial risk involved in 
illegal sales. 

Underlying motive in the cam- 
paign, according to leading indi- 
vidual authorized dealers, is to 


peygeen weeks ago I visited 
with members of the Automo- 
tive Assn. of Erie, Pa. I have been 
through Erie many times, but 
never stopped off to visit this lake 





forestall what they fear is a grow- 
ing public belief that: more new ' 
car dealers have engaged in “under 
the counter” sales than is actually 


United States. At Erie, more than! 
a hundred years ago, the first iron! 
steam boat was built, the Navy | 
gun boat Michigan, afterwards; 





port in the northwest corridor of 
Pennsylvania. 

Erie is one of the oldest local 
dealer associations in America, 
having been formed in 1918 and 
has continued actively ever since. 
A. Grant Walker, an Erie attor- 
ney, helped in the original organ- 
ization and has continued as ex- 
ecutive secretary ever since. In 
fact, the Erie group was one of 
the local associations that in- 
spired the Pennsylvania state 
association and it has always 
been a strong arm of support. 

Those of you who are interested 
in history will remember that Erie 
was a lake port before either Cleve- 
land or Buffalo could get the small- 
est size sail boat over the sand bars 
and into their harbors. Erie has the 
best natural harbor on the Great 
Lakes, and a land lock bay more 
than five miles long that can fur- 
nish safe anchorage for all the 
boats sailing on the Great Lakes. 

* * + 


An Historic Relic 


To Be Preserved 


T WAS here, that Commodore 

Perry’s fleet of saling vessels 
was built, which in 1913 won a 
victory at Put-In-Bay and thereby 
assured a lot of territory, includ- 


Dealer Upheld 


Suit Over Warranty Price 
Fails at Buffalo 


BUFFALO.—In the first suit of 
its kind ever tried in County court 
here, a jury found no cause in an 
action to recover treble damages 
in connection with the sale of a 
used car at an alleged overceiling 
price. The vote was 10 to 2. 


Richard N. Lein, a lawyer, told 
Judge Hamilton Ward jr. and a 
jury that on March 17, 1945, he 
bought a used 1940 Buick four-door 
sedan from James Tuttle, in busi- 
ness as Tuttle Motor Sales, Main 
St., Buffalo. 

He said he paid $1,175, the war- 
ranted maximum price under exist- 
ing regulations. He later discovered 
the car was not in good condition, 
he charged. 

The maximum legal price for the 
car if sold unwarranted was $940. 
Lein alleged a violation of the 
Emergency Price Control act and 
in accordance with that law sought 
treble damages, totaling $705, plus 
$200 for attorney’s fees and costs, 
to be fixed by the court. 

Tuttle, denying any violation of 
the act, testified the car was in 
good condition when sold. 


Shearer Wins Plea; 
Retrial Ordered 


ST. LOUIS. — A judgment for 
treble damages of $9,243 against 
Shearer Chevrolet Co., 7256 Man- 
chester Ave., returned in the United 
States District court here last year 
for sales of automobiles at higher 
than ceiling prices, has been re- 
versed by the United States Circuit 
Court of Appeals and the case was 
remanded to the lower court for 
retrial. 

In an opinion handed down by 
Judge Harvey M. Johnson, the ap- 
pellate court held the lower court 
erred in excluding evidence offered 
by the company that it had relied 
on information in bulletins issued 
by trade organizations in which it 
held membership. The lower court, 
the opinion cited, also improperly 
assumed that imposition of treble 
damages as penalties is mandatory. 

A similar suit, based on the al- 
leged sale of 12 automobiles and 
trucks at higher than ceiling prices 
has since been filed against Shear- 
er. The new suit seeks $9,665 in 
treble damages. 





called the Wolverine. This boat was 
the only armored vessel on the 
Great Lakes and served almost a 
hundred years. All Naval Reserves 
in the Great Lakes territory train- 
ed on it during this period. It now 
lies in Erie a rusting shell with 
decaying upper work. 

This vessel, more than any- 
thing else, symbolizes peace be- 
tween the United States and 
Canada. It ought to be preserved 
as a shrine of this nation. Erie 
residents agree with me and their 
representative has attempted to 
interest Congress. I believe it is 
a project that not only should 
interest the residents in the 
Great Lakes territory, but the 
citizens of the entire nation. All 
should insist that steps be taken 
now to preserve this historic relic 
for posterity. 

cd 


Value of Dealers 


Is Recounted 


i ERIE dealers I pointed out 
the importance of the contribu- 
tion that automobile dealers have 
made to the progress of, not only 
this industry, but the nation. 
Sometimes, I think automobile 
dealers are so close to their daily 
operation they don’t get the proper 
vision of their importance. Just 
now when Congress is debating 
cost absorption by retailers in the 
Price Extension act, it would be 
well to consider dealers not so 
much in the relationship with the 
factories, but in the relations with 
the public. Factories didn’t extend 
the historical discount to dealers 
because they liked them. If it were 
possible to sell automobiles to the 
public at less discount, a reduced 
discount would have been in effect 
years ago. . 

To earn the discount, the auto- 
mobile dealers serve the factory 
and public in a much more exten- 
sive way than buying a new car 
from a factory and delivering it 
to a customer. New cars would 
never have reached the volume 
they enjoyed in this country un- 
less facilities were furnished by 
someone not only to sell cars but 
to condition them and make good 
on the warranty. To sell new cars 
dealers had to collectively stimu- 
late the new car market by tak- 
ing in used cars. Dealers were 
needed, too, to furnish service 
facilities to make automobiles a 
satisfactory, useable, time and 
place utility in the hands of the 
owners. 


* 


Not Just Sellers 
Of New Cars 


(THEREFORE, I consider it my 

obligation to again re-emphasize 
the importance of the automobile 
dealer and how he serves this in- 
dustry as well as the public. To 
increase the chances for the Craw- 
ford amendment staying in the 
present, price bill, dealers need to 
use every occasion possible to in- 
terpret their business, not merely 
as an outlet for new cars, but as a 
servant to the automobile-owning 
public. In other words, a greater 
public appreciation of the dealers 
importance and a better recogni- 
tion of his contribution in making 
America mobile, is the only condi- 
tion that makes for security and 
permanency in the trade. That is 
the reason why dealers need to 
emphasize individually and collec- 
tively their business in terms of 
consumer benefit. 

We can no longer afford to be 
looked upon as merely sellers of 
cars. If we do, the government 
will try to cut our discount. The 
public will think of nothing but 
bargaining for long used-car al- 
lowances. We must be known for 
what we really are, purveyors of 
satisfactory miles of personal 
transportation. 





NEW OFFICERS AND DIRECTORS of the Kentucky Automobile Dealers Assn. are 
(front row) Paul Dexheimer, Somerset, treasurer; Charles B. Wilson, Paducah, vice- 


president; Ben F. 


Long, Louisville, president; Turner A. Summers, Louisville, NADA 
director, and J. A. Dishman, Louisville, secretary. Back row are C. M 


Williamson, 


Hopkinsville; J. R. Cary, Madisonville; Lew Ullrich, Louisville, managing director; A. 
M. Brickley, Mt. Sterling; James F. Conway, Bardstown; Dixie McKinley, Lexington; 
Wilson S. Renaker, Whitesburg; J. Rumsey Weir, former NADA director, Louisville; 


Howard Pearce, Shelbyville; Harry Holder, 
C. Clitf Ware, Covington. 


Luke Succeeds 


Owensboro; 0. R. Harrod, Frankfort, and 


Quebedeaux 


As Ariz. Dealer President 


PHOENIX, Ariz.—Bill Luke, 
Phoenix, of Ed Luke Motor Co. 
(Chrysler-Plymouth) last week was 
elected president of Arizona Auto- 
mobile Dealers Assn., succeeding 
W. C. Quebedeaux, Phoenix Motor 
Co. (Chevrolet-Buick). 

The election was held at the 
semi-annual directors’ meeting 
here. Eric N. Carson, Phoenix, ex- 
ecutive manager, reported the or- 
ganization has grown from 10 new 


Anderson Helps 
Vets Readjust 


In Santa Monica 


SANTA MONICA, Calif. — Under 
direction of Norman Stanlake, local 
man active in veterans’ affairs, 
Link Anderson, Pontiac and GMC 
truck dealer of this city, has cre- 
ated a Veterans’ Service bureau— 
a department devoted to helping 
returning veterans get jobs and 
find places to live. 


The idea grew out of a sugges- 
tion made by one of the dealer’s 
employes, himself a returned vet- 
eran who appreciated the assist- 
ance given him by Anderson and 
members of the organization. So 
rapidly did the project develop that 
it has far exceeded the first expec- 
tations of the sponsor and his asso- 
ciates and has won for him high 
commendation from veterans’ wel- 
fare bodies, American Legion and 
V.F.W. officers, members of the 
military establishment and public 
spirited citizens. 

“Returning veterans need homes 
and jobs as well as cars,” declared 
Anderson, “and we decided to do 
something about it. First, we com- 
piled a list of veterans, their hous- 
ing requirements and job qualifica- 
tions. Then we appealed to the pub- 
lic to help us help the veterans. 

“We asked, through display ad- 
vertising, if a person had or knew 
of a vacant room, flat, apartment 
or house, in Santa Monica or else- 
where, that they inform us. We 
also made a similar request for in- 
formation concerning jobs. The re- 
sponse was most gratifying. Almost 
immediately we were able to place 
some men on jobs and to find 
homes for others. 

“This is only the start. We are 
working with the organized veter- 
ans’ group and intend to continue 
this service to our returning ser- 
vice men until the emergency no 
longer exists.” 


Brooklyn Sets Golf Date 


BROOKLYN.—Brooklyn and Long Island 
Automobile Dealers Assn., Inc., will hold 
its first golf tournament at Wheatley Hills 
Golf Club May 17. Tournaments have also 
been scheduled for Plandome, July 18 and 
North Hills, Sept. 19. The golf committee 
is composed of Harvey H’Lavac, William 
Frame, R. E. Lowell and R. N. Palmer. 


car dealers in February, 1945, to a 
present membership of 240. 

Frank Dawson, Dawson Motor 
Co. (DeSoto - Dodge - Plymouth), 
Tucson, was elected vice-president; 
George Jackson, Southern Arizona 
Auto Co. (Chevrolet-GMC), Doug- 
las, secretary-treasurer. Carson was 
renamed executive manager. 

New directors, each representing 
an Arizona county, are: John 
Chiono, Patterson Motor Co. (Chev- 
rolet-GMC), St. Johns; Jackson; 
Luke; E: O. Johnson, Flagstaff Im- 
plement Co. (Pontiac-Internation- 
al), Flagstaff; Frank Thraen, T & 
M Garage (Chryslér-Plymouth-In- 
ternational), Miami; Jack Foster, 
Jack Foster’s (Ford-Lincoln-Mer- 
cury), Safford; J. M. Rainey, Clif- 
ton Motor Co. (Chevrolet), Clifton. 

Earl H. Duke, Duke Auto Parts 
(Packard-Willys), Kingman; Ralpb 
H. Cake, Ralph Cake’s (Chevrolet), 
Winslow; Charles S. Goff, Goff 
Chevrolet, Casa Grande; Roy V. 
Cheshire, Cheshire Motors (Cadil- 
lac - Oldsmobile - Buick - GMC - 
Chevrolet), Nogales; Roxie L. 
Webb, Webb Motors, Inc. (Ford- 
Lincoln-Mercury), Prescott, and D. 
P. Folly, Folly Motor Co. (Ford- 
Mercury-Lincoln), Yuma. 

Quebedeaux, retiring president, 
continues in the executive capacity 
as state director, National Automo- 
bile Dealers Assn. 

The directors went on record as 
favoring strict enforcement of 
sales laws among both new and 
used car dealers and subscribed 
wholeheartedly to a statewide 
safety program to be instituted 
about May 15. 


A & A Motors Chartered 


A & A Motors, Inc., Barberton, 
O., has been incorporated by Oliver 
W. Anderson, William G. Aman and 
P. E. Moon. 


the case. 

They are fighting to preserve 
their integrity in the eyes of the 
public. They feel that the time 
has come to place themselves on 
record and they did something 
about it. The opening of the cam- 
paign the past week signaled edi- 
torial cooperation from the press, 
providing as the chairman of the 
association’s advertising commit- 
tee pointed out, something more 
for the newsmen to “hang their 
hats” on in pointing out the diffi- 
culties besetting the trade. 

The move developed the “lead” 
item in one Dallas paper’s automo- 
bile column, which dealt with the 
news development and added the 
columnist’s explanatory comment. 


Here is the way the copy, which 
was displayed at the beginning of 
the classified ad section, read: 
THE SELLER TAKES THE RISK 

IN BLACK MARKET CARS 


“Sure, you can get more than 
ceiling price for your car on the 
black market! But, have you 
stopped to figure the risk—the cold 
dollars and cents risk—involved in 
such a deal? 


“Under the law, you can be re- 
quired to refund three times the 
amount you charged above ceiling 
price! And who gets the refund? 
The same man you sold the car to. 
And he is not legally involved. All 


H.|he has to do is to report the case 


to histlocal price control board or 
Better Business Bureau. 

“If you must dispose of your 
car, sell it to a reputable dealer 
at a fair, legal price. Play the 
game straight across the board!” 
The Dallas association plans ad- 
ditional ads with new copy touch- 
ing on other phases of the black 
market and its ultimate effect on 
prices and on the industry gener- 
ally. The psychology of the entire 
campaign is based on an appeal to 
the public to cooperate with the 
trade in refraining to pay excessive 
prices for cars, the mechanical con- 
dition of which the buyer must 
take at his own risk. 


Dealers Hit Brockway 


For City Truck Deal 

SYRACUSE, N. Y. — Syracuse 
Automobile Dealers Assn. has at- 
tacked Mayor Costello for award- 
ing a $42,225 contract for five gar- 
bage trucks to the Brockway Motor 
Co., Inc., sole bidder. 

A statement issued by Robert J. 
Purcell,. president of the associa- 
tion, charged that the city paid at 
least $6,000 too much for the trucks 
and reiterated previous statements 
that the Brockway Co. was the 
only one which could bid. 

The award of the contract was 
made upon direct recommendation 
of the mayor. Delivery is promised 
within four months. 


On the House. . . 


- The press got a preview of Auto Golden Jubilee plans last week, 


and, contrary to earlier doubts, it 


now looks like the fete will really 


be something. However, despite an eleventh-hour 
decision to honor along with pioneer manufacturers 


/» Van Benschoten 


the automobile 
3 issue, along 





Wemhoff 


AvUToMOTIVE News 
sketches on the oldest dealers, in line of service, 
with each present-day make of car. 

Niftiest promotion against the used car black 


the nation’s two oldest auto dealers (probably John 


and Billy Hughson), dealers ap- 


parently will still take a backseat in the celebration. 
That’s why Automotive News has decided to 
honor in its June 3 issue those veteran dealers 
who had almost as much to do with success of 


as the early makers. In the June 
with other articles on dealers, 
will publish photos and 


market this mugg has seen in a long while is that 
recently used by the Fort Wayne (Ind.) Auto Trade Assn. Theme 
was: “No one can legally pay more for your used car than a new 


car dealer.” 


—Prte WEMHOFF 
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When I was much younger and 
knew much less than I think I do 
now, I never hesitated for one mo- 
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temerity to pre- 
dict when they would be over and 
one or two readers were good 
enough to ask, after the surrenders 
had been signed, where I got my 
advance dope. Today, however, I 
will have to admit that after read- 
ing the tea leaves, gazing into the 
crystal ball, reading reams of sur- 
veys and business bulletins and 
listening to most of the radio com- 
mentators including Winchell, I am 
completely at sea with my shirttail 
flying above the raft as a distress 
signal. Maybe you can help me out! 
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Probably the most serious nation- 
al strike which we have faced since 
V-J Day is that of the soft coal 
miners under the leadership of a 
bushy-eyed gentleman who is out 
to catch the front page publicity 
from which he has so long been 
absent. Already the Edison Co. in 
Detroit has warned that, unless 
its supply of soft coal is replenish- 
ed within the next week or 10 days, 
Detroit will be in the midst of a 





AUTOMOTIVE WE STAND FOR: brown-out which will lend little 
r a 1 1. Fair and equitable contracts between manufac-| glamour to the Jubilee celebration 
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lected by state or federal governments applied to|that there is little being done about 


clearing up the coal strike. When 
the GM strike was on, the pros and 
cons of Messrs. Wilson and Reuth- 
er were freely published and there 
was news for each edition of the 
daily press, including a couple of 
“extras.” Those of us in the bleach- 
ers were satisfied because we were 
getting action; there was no stall- 
ing, and we knew that sooner or 
later, one or the other would de- 
liver the “K.O.” In this strike, all 
seems to be peaceful on the Poto- 
mac with everything just lovely 
except: there is no mining and 
loading of the soft coal upon which 
nine-tenths of the industries in the 
United States are absolutely de- 
pendent. 


the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the precepts 
of independence and the rewards of applied energy 


NEWS 
and ability, which made America and gave more of her citizens more of 
the better things of life than anywhere else in the world. 





The Job Never Ends 


§ Spee current uncertain situation points up the need for 
auto dealers and business men in general to work steadily 
and constantly together on a concerted program. 

Just-at the moment, auto dealers are concentrating their 
efforts on obtaining fair discounts. In this we concur. 

Yet we feel that NADA should have an overall program 
and exert constant pressure for fair business in general. 

It will do dealers little good to win the discount fight and 
then have the UAW interfere with the production of the 
cars, or the AFL Teamsters union halt the delivery of them. 

At this moment, Ford and Chevrolet dealers in Detroit are 
under great pressure to sign contracts with the Teamsters 
union covering salesmen. The dealers know that the con- 
tracts are unfair, yet they fear that if they do not sign, de- 
liveries of cars will be halted. 

In effect, they will be paying tribute to a vicious union, 
fattening a malicious influence, if they do sign. If they rally 
together, they can overcome this threat. But some individual 
dealers point out that the Teamsters union is always on the 
job, pushing the city officials and exerting political pressure. 

Yet businessmen can do the same thing. Businessmen 
know that the labor laws of this land are one-sided. The 
only thing for business organizations to do is to list the 
factors that are crippling business and to work endlessly 
for correction. 

As a starter, we suggest that the dealers’ program include 
constant efforts to make unions responsible and subject to 
anti-trust laws so that vicious labor leaders cannot cripple 
the nation’s economy in any program of extortion. 

More than any other thing, this nation needs protection 
against the whims of malicious labor leaders who are oper- 
ating an extortion racket with the blessing of the federal 


Wagner act. 
Let’s Get to Work 


AYBE it’s because of the fact that all dealer service de- 

partments are rushed, or because of the Golden Jubilee, 
but there seems to be little action being taken by factories 
and dealers in starting full cooperation with the coming 
Police Safety Check program thus far. 

We haven't noticed any dealers or factory service depart- 
ments’ direct mail campaigns, offering specials on check and 
brake work in advance of the start of this drive—nor any 
banners being displayed advising owners to get their cars 
looked over before the drive starts. 

This is a campaign that every car and truck dealer should 
make a part vf his business, 

Unless the industry takes more definite action to show 
that it is actually behind the drive to provide safer use of 
our highways, federal legislation may come out of this con- 
ference that wil] be a loadstone around the neck of the in- 
dustry for years. 


* * * 


As if this major national strike 
were not serious enough, smaller 
strikes are announced daily with 
the rapidity which reminds one of 
corn popping in a popper. Most of 
these are predicated on the 18 per- 
cent raise which has been given in 
many quarters after a protracted 
and expensive strike period. Some- 
one has said that if the government 
had announced the 12 to 15 percent 
raise in wages immediately after 
V-J Day and spread it over all 
industry, there would have been no 
reason for today’s terrific struggle 
to reconvert industry in the United 
States. 


That we, the people of the United 
States, should be so completely 
lacking in this period to demon- 
strate our ability to produce and 


* * 


most of us find hard to understand. 
The situation seems so hopeless 
when you realize that a strike in 
any one of the smaller supplier 
plants can hold up production on 
perhaps two or three of the giant 
production lines from which auto- 
mobiles and trucks should be mov- 
ing today at a rapidly accelerated 
rate. It may be, and I hope so, that 
the American public will eventually 
rise in their wrath and demand 
that government agencies, labor 
unions and other non-cooperators 
cut out this shilly-shallying and 
get down to the business of pro- 
duction which alone can bring back 
full employment and prosperity to 
this country. Can it be possible we 
will have to go through a minor 
depression before we can pull our- 
selves together and get headed to- 
ward our legitimate goal? As I said 
in the beginning, I have given up 
completely any prior rights to pre- 
dict what is going to happen next 
but I have a hunch that whatever 
it is, it is not too far off — if that 
is any encouragement!—G.MS. 
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The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 


If It?s Good Enough... 


You will no doubt remember of 
running a photo of our remodeled 
Pparts-stockroom in your issue of 
Apr. 1, 1946. You will no doubt be 
interested to know that we have 
had a great many inquiries from 
dealers on the Pacific Coast regard- 
ing our setup. 

One of the largest dealers in San 
Francisco of another make of car 
phoned us asking permission to 
send their parts manager to in- 
spect the setup. They stated that, 
“If it was good enough to make 
Automotive News, it was good 
enough for him to investigate.” 


Their parts manager spent prac- 
tically all last Saturday analyzing 
our complete system. We appreci- 
ate the publicity given us and be- 
lieve it has been a service to many 
other dealers. — JoHN H. Eaaat, 
manager, John H. Eagal Co. (Ford), 
Stockton, Calif. 


Superhighways 

I was much interested in George 
Slocum’s Edgewise Apr. 22. You 
are right, the Pennsylvania Turn- 
pike is a wonderful road to drive 
on — only there isn’t enough of it. 

Your plug for the Chicago-De- 
troit Expressway should be helpful 
— but you placed the names of the 
terminal cities in the wrong order. 


It is still in the survey state, but oat 


we have hopes, just as you do. 


Here in Illinois, without much 
publicity or fanfare, is being built 
another fine road, the Chicago- 
St. Louis Freeway. It is being built 
over the partly re-located route of 
the worn-out US 66 and much of 


one lane is in use. As I ride it, | 22- 


every so often I find a new section 
being opened to traffic. I am in no 
way connected with the project, but 
as an Illinois citizen I think I shall 





be able to take considerable pride 
in that highway, free of tolls. 

A copy of the act authorizing the 
Freeway can be had from the Illi- 
nois Highway Department, Spring- 
field, Ill. I think you would find 
material for a column in it. 


By the way, I am glad to see 
your paper developing, with better 
articles, more and better news, and 
bigger and better ads. You deserve 
a lot of credit for making Avutomo- 
TIVE News such a sturdy and valiant 
voice of the industry. — Ener F. 
Hansen, Chicago. 


More Aircraft 


More and more people connected 
with the automotive industry are 
becoming interested in aviation. 

I for one would like to see 
Charles Evans’ Aircraft News col- 
umn increase in size, and also 
appear in every issue of Avutomo- 
tae G. Box, Rome, 


Coming Events 


MAY 
12-14—Pinehurst, N.C. (Carolina Hotel). 
Annual meeting of North Carolina 
“Automobile Dealers Assn. 
22-24—Cleveland (Statler hotel). Annual 
meeting Assn. of Battery Manufacturers. 


JUNE 
2-7—French Lick, Ind. SAE Summer 
meeting. 





Kansas City. Annual _ convention 
Missouri Automobile Dealers Assn. 
11-1 Twenty- 


3—Saratoga Springs, N. Y. 
third annual meeting of New York State: 
Automobile Dealers. 
cago (Palmer House). Midsum-. 
mer meeting, Automotive Trade Assn. 
Managers. 


AUGUST 
24—Seattle (New Washington hotel).. 
SAE National West Transpor-- 
tation and Maintenance meeting. 
SEPTEMBER 
11-12—Milwaukee (H ot el Schroeder). 
SAE National Tractor meeting. 
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YOU AND CHEVROLET 


RECOGNIZED VALUE LEADERSHIP—of new and used Chev- 
rolet passenger cars and trucks and authorized Chevrolet 
service. 


LONG-TERM PUBLIC FAVOR—for Chevrolet products and 
Chevrolet service. 


HIGHEST-QUALITY ENGINEERING—noted for proved ad- 
vancements in low-cost motoring. 


HIGHEST-QUALITY MANUFACTURING —giving everything for 
excellence—excellence in everything. 


THOROUGH SALES COOPERATION — supplying strong aids 
to dealer success. 


ADVANCED SERVICE PROGRAM—to help keep the friends 
that Chevrolet dealers make. 


FOUR-FOLD PROFIT OPPORTUNITIES—with new cars... 
new trucks ... service . . . parts and accessories. 


FRIENDLIEST FACTORY-DEALER RELATIONS—based on fair 
dealer policies, sound dealer protection. 


LARGEST MARKET IN INDUSTRY—with more people driving 
Chevrolets than any other make. 


CHEVROLET MOTOR DIVISION, GENERAL MOTORS CORPORATION, DETROIT 2, MICHIGAN 


cg fou and 
CHEVROLET 

















By Mac Gordon 
Staff Writer 

DETROIT.—Establishment of a 
labor-industry commission to study 
the problem of leveling out auto 
production, so as to reduce seasonal 
layoffs and lay the groundwork for 
an annual wage, was proposed last 
week by Walter P. Reuther, presi- 
dent of the UAW-CIO. 

Reuther’s proposal was contained 
in a declaration of his policies and 
aims, issued at the close of the 
quarterly meeting of the union’s 
executive board at Chicago. 

On the whole, the Reuther state- 
ment dovetailed with the principles 
set forth earlier by the new UAW 
president’s political opponents in 
the union leadership, Secretary- 
Treasurer George F. Addes and 
Vice-Presidents R. J. Thomas and 
Richard T. Leonard (see AvToMo- 
tive News, Apr. 29). 

The production commission pro- 
posal, however, was the first such 
suggestion that has come from in- 
dustry or union quarters. Reuther 
gave the first inkling of his plan to 
combat layoffs after his election to 
the UAW presidency at the Atlan- 
tic City convention. 

The annual wage has for many 
years been a long-range goal of 
the CIO, and a presidential com- 
mittee of the CIO is currently 
studying the application and pos- 
sibilities of annual pay plans. 

“The achievement of a guaran- 


Trading of Names 
On Waiting Lists 
Rejected in Ga. 


ATLANTA, Ga.—New car dealers 
here, following a conference with 
the regional OPA office, announced 
last week that they will not honor 
transfers of positions on dealers’ 
lists. 

Previously, OPA officials had said 
that selling of positions on waiting 
lists was legal but undesirable. 

According to L. L. Austin, execu- 
tive secretdry of Atlanta Automo- 
bile Assn., comprising the city’s 
franchised automobile dealers, list- 
ings will be recognized only as 
made originally; and that if a 
transfer becomes apparent to a 
dealer, the position will be passed 
over and the automobile in question 
soid to the next name on the deal- 
er’s list. 

E. M. Pearce, regional OPA exec- 
utive, lauded the action as “a step 
that will serve to prevent specula- 
tion and scalping with reference 
to automobile listings.” 





Ban on Output Royalties 


Proposed in House Bill 

WASHINGTON. — A bill to 
prohibit royalty payments to la- 
bor unions on a fixed amount of 
production has been introduced 
in the House by Rep. Smith of 
Virginia. 

The striking United Mine 
Workers-AFL has demanded a 
royalty payment of 10 cents on 
every ton of coal mined to cre- 
ate a health and welfare fund 
for the miners. Success of the 
miners in achieving this de- 
mand, it is believed, would usher 
in a host of similar demands by 
other AFL and CIO unions. 








HERE IS THE payoff banquet in a parts-volume contest between the Baltimore and Washington Parts and Service Managers Town Sedan 
Club. Washington lost, but merchandising programs pushed up the volume of both to such an extent that the Ford branch cover- 
ing both showed an increase of 72 percent in parts sales for January, 1946, over January, 1945. Thirty-four dealerships were in- 


volved in the contest. 


Asks Annual Pay Study 


Reuther Seeks Joint Probe with Industry of Plan 
For Steady Output and Cut in Layoffs 
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teed annual wage,” Reuther assert- 
on smoothing out the peaks and 


International Executive board 
should call upon representatives of 
management to join with our union 
in the establishment of a _ labor- 
industry commission in our indus- 
try to study all possible ways and 
means of rationalizing production 
to eliminate or minimize seasonal 
layoffs.” 

Annual wage plans are nothing 
new within the industry. It is 
known, for instance, that Ford 
executives seriously considered of- 
fering an annual wage program in 
the early portion of the UAW nego- 
tiations last year. The uncertain- 
ties of the production outlook 
caused Ford to drop the idea. 


The union, of course, is primarily 
interested in achieving the annual 
wage and averting the customary 
summer layoffs while plants pre- 
pare to produce new models. As a 
long-range goal, many industrial- 
ists favor establishment of an an- 
nual wage. 

But in framing the conditions 
on which annual wage systems 
would be predicated, Reuther 
treads a stream whose waters are 
far different from the industry’s 
own channels. He forgets the 
sales factor, which makes the 
yearly introduction of new mod- 
els pay big dividends. 

If an industry-labor panel is set 
up to explore the annual wage 
problem, it is certain that the sales 
angle will provide a subject for 
heated debate. 

The unionists will undoubtedly 
take the view that sales can also 
be spaced out with the same sub- 

stantial return as before, but in- 
dustry members can reply that 
much of their sales success is con- 
tingent upon the “newness” of the 
introductions of models each fall. 
The desire to buy the “newest” car 
may be lost if model changes are 
spread out over the entire year. 

It is highly doubtful, too, whether 
the industry is ready to join with 
the union in a commission to tackle 
the annual wage. Such a_ joint 
study, it is felt, might constitute 
the opening wedge in the union’s 
drive for industrywide collective 
bargaining and. a master wage 
agreement. 

Reuther’s statement repudiated 
any plan to give part of the 
workers in a plant or industry 
an annual wage, while keeping 
present arrangements for the 
other employes. 

The international union will ac- 
cept an annual wage proposal “only 
if it covers all seniority employes 
and offers guarantees of annual 
payment at full UAW hourly wage 
rates, and without sacrifices of 
overtime or other standards of 
wages and working conditions 
established by the union,” he ex- 
plained. 


Reuther reaffirmed other of the 
union’s immediate and far-reaching 
goals, which were planks of the 
Addes - Thon:as - Leonard platform. 
These include a 30-hour week with 
40 hours pay; long paid vacation 
periods; elimination of all piece- 
work systems; equal pay for equal 
work; no company security clauses 
nor any longterm contracts, and 
an industrywide wage agreement. 















ed, “is dependent to a great extent 


valleys of seasonal production. The 















AUTOMOBILE OLDTIMERS fete George Mason, new president of AMA and head of 
Nash-Kelvinator, at lunch in New York. Left to right, Mason; George Conrad Diehl, 
president of the Oldtimers, and Charlies Henry Davis, founder and president of National 
Highways Assn. 





Recent Wage Raise Boosts 


GM Car Prices $16-$60 


(Continued from Page 1) 


on a possible further price adjust- 
ment on GM cars. 

Announcement of the GM price 
increases brought another protest 
from Walter Reuther, UAW-CIO 
head, against “giving automobile 
manufacturers a second round of 
price increases.” 

If necessary, Reuther said, the 
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Station Wagon—Del. 1,575 
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union will take the case into the eer ST a a <i 
Emergency Court of Appeals. Sev- 4-Don Sodas biases 1168 
eral weeks ago Reuther had de- Station Ww — Sta. 1'533 
clared that, if prices continue to St con Waron D 1 1 
go up, the union would seek wage ;»*#tion Wagon—Del. 1,599 
boosts despite the UAW’s one-year Oldsmobile 
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prices of other Chevrolet models'Cjyb Sedan ........ 1,079 
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OPA’s action provides for ab- DeLuxe 78 
sorption by car dealers of much Club Sedan ........ 1,272 
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being granted. Since the factory Series 98 
increase exceeds somewhat the Chassis ............ 1,013 
dealers’ absorptive capacity, how- Conv. Coupe ....... 1,591 
ever, there is some increase in (Cjyb Sedan ........ 1,353 
retail prices to consumers, OPA 4-Door Sedan ...... 1,396 
said. OPA recently decided to Buick 
limit dealer absorption to a max- | ; 
imum of 4.5 percent on all makes — 40 Series 
of cars. , New 
Following are the retail ceiling Chassis ............ $ 857 
prices for GM cars, which do not 4-Door Sedan ...... 1,197 
include excise taxes, transportation, Sedanet ............ 1,148 
preparation and handling charges ¥ 50 Series 
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15 Series 
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7-Pass. Sedan 3,650 
7-Pass. Imperial ... 3,813 
9-Pass. Bus. Sedan.. 3,375 
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The new Chevrolet prices com- 


| pare to 1942 prices for similar mod- 


els as follows (1942 prices less fifth 


tire): 
Fleetmaster 
New 
Town Sedan ........ $ 912 
Sport Sedan ........ 958 
Sport Coupe ........ 900 
OGUUN. ic 500 ss s%0 6 1,126 
1 Fleetline 
Dynamic Sport Cpe. 933 
Stylemaster 
Chassis with cowl .. 671 
Pat ees ath 848 
|Business Coupe .... 804 
Sport Coupe ........ 836 


1942 
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838 
1,073 


873 


633 
793 
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783 








Labor Peace Plan 
Offered by U. S. 
At World Parley 


TOLEDO, O.—A five-point pro- 
gram designed to improve labvr- 
management relations throughout 
the world was issued here Friday 
by the United States delegates to 
a management conference of the 
International Labor organization. 

The Americans, George Romney 
of the Automotive Manufacturers 
Assn. and A. M. Rochson of the 
Aircraft Manufacturers Assn., 
called for: 

1. Full employment based on full 
efficient production. 

2. Preservation of 
competitive capitalism. 

8. Collective bargaining free of 
coercion and violence. 

4. An end of interference with 
management’s right to manage. 

5. “Intelligent and friendly co- 
operation” in labor relations, the 
“No. 1 problem today.” 

Management representatives from 
14 nations are attending the ILO 
conference, which continues this 
week. 


Nash Names Lamy 
To Regional Post 


DETROIT.—J. E. Lamy has been 
appointed regional sales manager 
of Nash Motors in Canada, it was 
announced last 
week by H. C. 
Doss, vice - presi- 
dent of Nash-Kel- 
vinator and gen- 
eral sales man- 
ager of Nash 
Motors. The ap- 
pointment of 
Lamy is in line 
with the program 
to expand the 
Canadian market, 
Doss said. 

Lamy, previous- 
ly with Chevrolet and Chrysler, has 
served for several years in promot- 
ing Nash Motors postwar plan in 
the domestic market. 


Missing Link 
SKF Fashions New Type 
Of Roller Bearing 


PHILADELPHIA. — Development 
of a new type roller bearing capa- 
ble of carrying heavier loads at 
higher speeds and lower tempera- 
tures—heretofore a “missing link” 
in the chain of anti-friction bear- 
ing evolution—was announced last 
week by SKF Industries, Inc. 

William L. Batt, president of the 
ball and roller bearing company, 
said the new development, techni- ~ 
cally known as a spherical roller 
thrust bearing, climaxes a 10-year 
research program to solve the diffi- 
cult problem of combining in a 
single bearing the triple features 
of high-load capacity, speed and 
low temperature. Heretofore, this 
triple combination of bearing prin- 
ciples has been a prime engineer- 
ing and research puzzle. + 

“The new-type spherical roller - 
thrust bearing is expected to facili- 
tate wind tunnel operation for re- 
search into such aeronautical proj- 
ects as gas turbine and jet propul- 
sion speeds and designs,” he ex- 
plained. “It will also ease mainte- 
nance and operating problems on 
large vertical water pumps, electric 
generators and other high-speed 
machines.” 


Portland U. C. Dealers 
Elect Officers for ’46 


PORTLAND, Ore.—The Portland 
Used Car Dealers Assn. announces 
election of officers for 1946, as fol- 
lows: 

President, Max Sagner, Sagner 
Motor Co.; vice-president, Fred 
Green, Green Motor Sales; secre- 
tary, Art Scheufler, Scheufler Mo- 
tors; treasurer, George Hoffman, 
Hoffman Motor Sales; sergeant-at- 
arms, P. T. Hobbs; chairman of 
annual banquet, R. B. Robbins. 


Adds Two Partners 


J. F. McCreery, Fonda, Ia., has 
sold an interest in McCreery Auto 
Co. to his son Jack McCreery and 
Ray Strauss. The dealership will . 
continue under the same name. The 
firm recently purchased an addi- 
tional building. 


democratic 


J. E. Lamy 
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: ... Like California without the 


BILLION DOLLAR VALLEY OF THE BEES 





















EFFECTIVE Buying Income here in California’s big inland market, the 
Billion Dollar Valley of the Bees, has zoomed to 1% billion dollars. 


This is California's great Per capita retail sales top the national average by 34%.* 


Inland Market. . . the 


Valley of the Bees... ‘Advertisers talk best to prosperous Valley people in LOCAL newspapers, 
where The Fresno Bee, because this affluent area is far removed from the Coastal markets. And 
The Modesto Bee and the dominant local newspapers are The Sacramento Bee, The Modesto Bee 


The Sacramento Bee give and The Fresno Bee. 
81% coverage of 1% 
Billion Dollar Buying 


Power.* 


San 
Francisco J 





In the combined circulation orbit of these three McClatchy daily papers 
live 83% of the Valley's people . . . 81% of that whopping EBI is concen- 
trated . . . 88% of the Valley's total retail sales are made. Not even a 
COMBINATION of other papers can approximate that coverage. 


THE SACRAMENTO BEE - THE MODESTO BEE - THE FRESNO BEE 


MCCLATCHY: @w NEWSPAPERS 


National representatives ... O'MARA & ORMSBEE, INC. 
New York « Los Angeles « Detroit « Chicago e San Francisco 


THE SACRAMENTO BEE is HOME- 
DELIVERED to 94 out of every 100 
families in the ABC city zone. 


THE MODESTO BEE offers 91% . 
eoverage in ABC city zone; 57% 
of tradina area. 





THE FRESNO BEE,- with largest 
circulation between San Francisco 
and Los Angeles, gives 90% cov- 
erage in ABC city zone. 


* Sales Management's 1945 
Copyrighted Survey 
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Small Firr 





used... 


Detro.i Dealers Battling 
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AFL Salesmen Grab 


DETROIT. — Resistance to car 
salesmen’s organizing drive of the 
AFL Teamsters union was growing 
among Detroit area Ford and 
Chevrolet dealers last week as the 
result of Automotive News’ story 
on the vicious features of the pro- 
posed contract in the Apr. 22 issue. 

At a meeting to consider the AFL 
contract Thursday night, the local 
Chevrolet dealers decided to defer 
further action until May 15. Thanks 
to the Automotive News story and 
publicity in a Detroit daily news- 
paper, it was learned, many Chev- 
rolet dealers bitterly assailed the 
proffered agreement and its many 
evil aspects. 

The Ford dealers in this area are 
scheduled to meet tomorrow night 
(May 7) to discuss the contract. 
Many of the Ford men, particu- 
larly the smaller operators, are ex- 
pected to voice evidence of their 
stiffened resistance. 

The new pact drawn up by the 


eal ay 


ide 





Teamsters union increases the in- 
roads by which the union hopes 
to engulf the dealer’s business 
freedom. Small dealerships would 
be the first to fall under total 
union control under the terms of 
the revised agreement. 

While the dealers have succeeded 
in reducing the quotas proposed on 
house deals, the union has added 
a section on backlog deliveries 
which outdoes the most perilous 
clauses of the old contract. 

Summary of Highlights 

A summary of the highlights of 
this contract, in order of appear- 
ance, follows: 

l A union shop for sales forces. 

All new employes must join the 
union. Any salesman who displeases 
the union and is ousted must also 
be discharged by the company. 
Dues and assessments checkoff pro- 
vided. 

9 Each organized sales force will 
be allowed to elect a committee- 


Are you looking for maximum tough- 
ness, the ultimate in hardenability per 
dollar of cost, or an analysis which 
lends itself to close hardenability con- 
trol? These are but three of the many 
factors that govern your choice of alloy 


steels. 


There is no one analysis that is best 
for all applications. But, whatever your 
problem, you can be sure of getting the 


man, who will receive complaints. 
3 Management prerogatives on hir- 
ing, promoting and firing are 


recognized, but this is partly con- 
tradicted by the loss of union mem- 
bership provision (see No. 1). Seni- 
ority accumulates after a salesman 
has worked 90 days. 
4, A grievance procedure, ending 
ultimately in arbitration, is out- 
lined. An anti-strike and lockout 
pledge is included in this section. 
5 Work on Sundays and major 
holidays is barred. 
Quota Down to a Third 
6 The quota on house deals has 
been increased to 33.3 percent 
from the previous figure of 10 per- 
cent. However, it was noted, the 
management still must prorate in- 
come from two-thirds of his house 
deals to the salesmen. 

Coupled with a later provision, 
this setup spells virtual doom for 
the small dealer who has no need 
for salesmen. 

The later clause states: 

“Two-thirds of the deliveries 
made on order written after the 
signing of this agreement must be 
delivered by bona fide union sales- 
men.” 

Thus, the union can force any 
dealer to turn over the profits 
from 67 percent of house deals to 

a salesman not required in run- 


right 


ning the business, or presumably, 
directly to the union itself. In 





set for- used-car commissions. A 
vacation plan calls for $65 pay 


this way the unionists expect to | during an “off” period of one week. 


net a tidy sum from the dealer- 10 


“Salesmen with the longest 
seniority will be given job 


ps. 
Minimum commissions on new|preference when ability or merit 


vehicles “shall not be less than 
5 percent.” 
8 Sales managers are excluded 
from the agreement, “but the 
company recognizes their right to 
join or remain members of the 
union.” 

If ever any labor union more 
openly declared its intention to 
grab control of a business, it cer- 
tainly has not been one of the 
power and ill repute of the Team- 
sters union. By organizing man- 
agers—not a difficult task once 
the noose has been drawn around 
salesmen—the union will be in a 
position to peer into a dealer- 
ship’s finances and rule their dis- 
position. 

The sad part of this proposal. is, 
as several observers pointed out, 
that the NLRB has recognized the 
unionization of sales managers in 
its approval of foremen’s unions. 
But foremen have no voice in de- 
termining how the money is taken 
in and where it goes. 

9 A minimum salary of $65 is 
established for new and used- 
car salesmen. A minimum of $10 is 





alloy steel from Bethlehem. 
Single, double, or triple . . . Bethlehem 
makes them all. 

If in doubt as to the proper steel 
.for your job, don’t hesitate to call 
upon the services of Bethlehem metal- 


lurgists. They will be glad to give you 


BETHLEHEM STEEL COMPANY. Bethlehem, Pa. 


every possible help on questions of 
analysis, heat-treating, machinability, 
and applications. 


Bethlehem Pacific Coast Steel Corporation, San Francisco 
Bethlehem Steel Export Corporation. New York City 


*« BETHLEHEM ALLOY STEELS « 


are equal.” 
l Plans for demonstrators and 
rules on working conditions 
are then given. Salesmen are re- 
stricted from doing anything in the 
dealership but selling cars, con- 
tingent upon the union’s approval. 
12 The dealers negotiating with 
the union have managed to 
effect a change in the clause which 
originally forbade signing of “more 
favorable” agreements. If a better 
contract is agreed upon elsewhere, 
this pact will be modified to benefit 
from the “more favorable” terms. 
Backlog Quotas Fixed 
13 Finally, an appendix to the 
proposed contract sets up the 
quota system for backlog deliveries, 
applying to orders placed before 
the contract takes effect. 

In dealerships employing one 
salesman, and only seniority 
salesmen can take part, that 
man is entitled to 25 percent of 
the backlog in addition to his 
backlog deliveries; if a dealer- 
ship has two salesmen, they get 
50 percent; in a firm with three 
or more, 66.7 percent. Dealerships 
with no salesmen are exempted 
from the backlog requirement. 


The union, not content with fu- 
ture dealings only, herein would 
make its quota system on deals 
retroactive to include all past or- 
ders. It matters little to the union 
whether the salesmen had anything 
to do with the placing of the back- 
log orders or not. 


As Automotive News pointed out 
two weeks ago, this pact is by far 
the most perilous ever promoted by 
a labor union. Its phrasing and ap- 
parent promise of immediate gains 
are definitely known to disguise 
the union’s ulterior motive of deal- 
ership domination. 


Dealers throughout the nation 
and the auto manufacturers, as 
well, will be watching closely what 
action the Ford dealers take to- 
morrow and what the Chevrolet 
dealers do May 15. 


Studebaker Picks 


Jones for Oregon 


SOUTH BEND.—Howard Jones, 
a 23-year-old veteran of Stude- 
baker West Coast operations, has 
been named re- 
gional manager 
of the Portland 
branch by C. K. 
Whittaker, presi- 
dent of Stude- 
baker Pacific 
Corp. He suc- 
ceeds Clete Mu- 
lick, who recent- 
ly resigned be- 
cause of illness. 

Jones’ associa- 
tion with the 
auto industry 
dates back to 1918. He joined Stude- 
baker’s San Francisco distributor 
as a parts clerk in 1923. 





Howard Jones 


‘‘We finally located these parts although 
it took 2 ads several months apart. We 
believe in being persistent.’’ Parsons Auto 
a Shop, 45 North Franklin 

, Washington, Pa. 











CASH IN 
RIGHT 
NOW! * 


Nutt Motor Rebuilders, America’s lead- 
motor remanufacturers, went top- 
Renewed M 
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The Secretary of Commerce, Henry A. 
Wallace, cuts loose on the controversial 
question of government aid for small 
business —in an article in the new issue 
of The American Magazine. Do we want 
to expand the Department of Commerce 
to give increasing help to small business 


making the news. 


by men others write about. - 


Small Business— Big Audience 


An article on government aid for small business is aimed not 
only at the 2,750,000 small business men and women, but also 
at millions of other men and women interested in the basic 
question of government planning. 

Henry A. Wallace’s article in the June issue is just another 
example of the editorial policy that has built The American 
Magazine’s multimillion audience ... an audience of millions 
of men and millions of women, who are alert to what’s going 
on in the world ... whether of politics or products! Note that, 
as usual, this article is written by, not merely about, the man 


Watch The American... month after month... for articles 


(as the Department of Agriculture 
expanded its help to small farmers)? 
Wallace says yes... says it will help 
check any future depression. Don’t miss: 
A Way to Check Depressions, by Henry A. 
Wallace —in the June American Maga- 
zine, on sale today. 





















THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y., PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN’S HOME COMPANION 
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ATLANTIC CITY, N. J.—“A gen- 
eral rise in prices for several years 
at least is almost inevitable, and 
only a large sudden burst of tech- 
nological progress can prevent it.” 

Sumner H. Slichter, Harvard 
university professor, voiced this 
forecast last week before the an- 
nual meeting of the U. S. Chamber 
of Commerce here. 

Labor unions, kept in a strong 


UAW Plans Strike Fund 


Starting at $500,000 

DETROIT.—Plans to raise a 
huge strike fund this year, 
starting at $500,000, were re- 
vealed last week by George F. 
Addes, secretary-treasurer of the 
UAW-CIO. 

Addes said the fund would be 
started next month by assessing 
each union member $1. The 
monthly dues increase to $1.50, 
he added, will swell the initial 
sum at the rate of $35,000 a 
month. 











It pays 





@ Discuss the Visual Front 
with an architect, and write 
for a copy of our new ook of 
designs. It’s packed with ideas 
that you can adapt to your 


own particular 


Libbey’Owens‘Ford Glass 
Company, 3756 
Building, Toledo 3, Ohio. 


VISU SILA 
@) 


Price Climb Warning 


Only Technical Progress Can Avert What Unions || 
Virtually Assure, U. S. Chamber Told 









bargaining position by the current 
seller's market, will serve new 
wage demands next winter, Slichter 
said. If the unions succeed, he 
predicted, there will follow higher 
prices and still further wage de- 
mands. + 


Eric Johnston, president of the 
chamber, declared that ending 
OPA in the immediate future would 
be “suicidal” and would put Amer- 
ican business in the “national dog- 
house.” He assailed the National 
Assn. of Manufacturers proposal to 
remove all price controls by June 
30. 

Slichter said that termination of | (Calif.) dealer, shows plans for new building to Don U. Bath 
OPA should be based on condi- 


VISITED BY Pontiac’s general sales manager, Link aoe (left), Santa Monica 
ek. 


tions rather than on an arbitrary | Strike Difficulties Delay faecd ee aoe igo! ed 
s, str in s abricat- 


ing plants and other factors are 

9 MIAMI. — Forty service between | responsible for the delay. 

i . 3 ey West and Havana, which was We cannot gi i- 
Acute labor shortages exist in| expected to be resumed by mid-|mate date fxg we wil 

some of their very industries where | summer, will be delayed until at|begin this service, Williams said 

OPA restrictions are accused of | least late fall, H. G. Williams, Gulf | Landing ships are being converted 

for the ferry service. 


date. In spite of OPA shortcomings, 
he added, businessmen are unable Start of Cuban Ferry 


to satisfy their labor needs. 


limiting production,” Slichter said.| Atlantic Transportation Co., said 





to be -minded about your storefront 





What impression does your storefront make? Does it mark you as 
a successful, up-to-date dealer? 

Many auto manufacturers, recognizing the importance of a 
“‘wide-awake” place of business, have designed storefronts and 
shop layouts to help you get a bigger share of business in the 
years ahead. 

A prominent feature of many of these designs is the Visual 
Front—a style of front which gives prospects an unobstructed view 
of your car display. This is accomplished with large areas of plate 
glass and doors of clear Tuf-flex*, the L-O-F glass that’s tempered 
for extra strength. To reduce the possibility of condensation, glaze 
the front with Thermopane*, L:O-F’s transparent insulating unit. 

You'll want color, too...so, face bulkheads, pilasters and 
facade with Vitrolite*. This -strikingly beautiful glass facing 
doesn’t need refinishing in spite of weather and it keeps its color 


building. 


Nicholas 
and luster year after year. 


*Reg. U.S. Pat. Off. 
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Color Schemes 
Selected for 


| First Frazers 


WILLOW RUN.—Five body col 
ors and six combinations of wup- 
holstery colors have been chosen 
for the 1947 Frazer automobileg 
|during the first several méntlis 6f 
‘production, W. A. MacDojiald, viée- 
|president itt charge of sdalés for 
Graham-Paige and Kaiser-Frazer, 
has announced: 

The color schemeS were 6G66ri-: 
ceived by Carl Spencer, a noted! 
color specialist. Later, two addi-< 
tional colors, each with three up-) 
holstery color combinations, will 
be added. ; 

The first five colors will be speed.) 
wing gray, with blue and beige and 
maroon and beige upholstery; air-) 
way blue, with blue and beige up-~ 
holstery; turf green, with green 
and beige upholstery; crystal green, 
with green and beige upholstery, 
and buckeye maroon, with maroon 
and beige upholstery. 

The crystal green will be dark, 
the buckeye maroon will be medi- 
um, and the other three light in 
shade. 

The instrument panel and mold- 
ings in the cars will harmonize’ 
with the body and upholstery col-7 
o 





rs. 

A synthetic baked enamel has 
been chosen for the Frazer line, 
MacDonald said, and the first sev- 
eral thousand cars will be in solid” 
colors. Later, he said, two - tone™ 
color combinations will be added. 7 


Car Export Racket 
Fought in Miami 


MIAMI, Fla.— Customs officials | 
here acted this week to smash 
an export racket when they seized © 
four automobiles at the port of 
embarkation. The cars were about 
to be loaded on a ship bound for 
Cuba. ‘ 

Ernest Duhaime, assistant U. S. 
attorney, explained that the racket 
developed when Cubans discovered 
the only way they could get their 
American-purchased cars to their 
own country was to have Amer- 
icans purchase them and take them 
in, later reselling them to the or- 
iginal owners. Customs caught up 
with the racket, Duhaime said, 
when the Americans failed to bring 
back the cars they had taken over | 
with them. 


L. A. Truck Show 


Set for June 


LOS ANGELES.—tThe first post- 
war Truck, Trailer and Accessory 
show is announced by the Automo- 
tive Council of Los Angeles. It will 
be held June 7-8 at 650 S. Grand 
Ave. 

Prior to 1942, this show was an 
annual affair sponsored by the 
council. However in 1942 and 1943, 
it was felt that the war program 
precluded such a show. A truck 
maintenance show was held in 
1944, but government restrictions 
cancelled last year’s event. 


Briggs Upheld 
Court OK’s Cut in Wages 


Of Lagging Worker 

DETROIT. — In a test case, 
Briggs Mfg. Co. has been found 
innocent in Detroit Recorder’s 
court of deducting wages, without 
the employe’s consent, from a 
worker who allegedly failed to 
meet production quotas. 

Floyd Kosharek, a worker on the 
door prodtiction line, had accused 
Briggs of docking him $17.11 be- 
cause he failed to increase his out- 
put from two to three finished 
doors an hour, as the company 
ordered. 

Kosharek and UAW-CIO attor- 
neys contended that the deduction 
was a violation of a Michigan law 
requiring the employe’s consent. 
The union took up Kosharek’s com- 
plaint as a test of company prac- 
tices, and an appeal was believed 
likely. 

Albert Meder, Briggs attorney, 
argued that state law requiring 
an employe’s consent for wage de- 
ductions applied only to those made 
for charitable, social or beneficial 
purposes, with the employer as sole 
judge of the value of a worker's 
services. 
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| 750 Leading Ad Men raid Rush the final report!’ 


.-- AFTER PREVIEWING THESE NEW RESEARCH FACTS ON HOW IDEAS GET ACROSS TO PEOPLE: 





col- 


Coding completed... 

2,473 tables run... 

half as many to go, 
then — the final 


report! Pe bi ye a How true is it that people 
copy other people? To what 


Right now, over 10,000 punch cards : 
extent? Is it true of all products—in all 


are clattering through the machines at 


the Bureau of Applied Social Research markets? If not all—in which? 
...- whipping out the revealing and 
astonishing answers...to these questions: 


If you want people to talk 
about your product, who 
would do you more good, 
Mrs. Richmink or Mrs. Sinkovitch, the 
foreman's wife? And why? 


But most important if there is 
anything to this idea of people telling 
others about your product, how do you 
go about getting them to do it? 











n 
e 
3, 
n 
k ' 
n a 
s 
; Under a social research grant by TRUE sToRY, Columbia University’s Bureau of Applied Social Research 
t has been working for 18 months, digging deep and big into this whole unexplored field of how people get 
7 
0 ideas and how these channels of influence can be charted for the advertiser. Paul F. Lazarsfeld and C. Wright 
; Mills have asked hundreds of questions of over 2,000 people to pile up their evidence which right now is 
; being put into useful report form. 
p TRUE sToRY offices in New York, Chicago, San Francisco and Boston are already booking appointments 
; to tell this 23 minute story. Register now, for yourself, your group, or your club, to get the “early bird” look 
; at the final report. : 
i 
; 
: & é 3 
] 
B 
: 

FOR 27 YEARS THE WAGE EARNERS’ FAVORITE MAGAZINE RUE Or 
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Production Problems 


Block Stout Car 


By A. H. Allen 


PRODUCTION PROBLEMS involved in adapting Bill 
Stout’s Fiberglas plastic car to mass output would be enor- 
mous, and he acknowledges this fact, but it is of little con- 
cern to him, since he leaves off where production starts, 


and always has. The change would involve discarding prob- 
——— 


ably 75 percent of all present 
assembling equipment and 
techniques, installation of 
many large presses for forming and 
curing the plastic sheets. As the 
development stands now, no auto- 
mobile builder would be willing to 
undertake such a radical step, and 
it will seemingly be many years, if 
ever, before such a revolutionary 
move would be possible. 

The principal point of interest is 
Stout’s application of a completely 
new engineering material. It is 
made up of equal parts of Fiberglas 
cloth and plastic 
resin, and as such 
might be consid- 
ered subject to at 
least some of the 
disadvantages of 
all plastics as 
construction ma- 
terials—high cost, 
poor weathering 
qualities, etc. The 
figure of 300,000 
psi tensilé 
strength men- 
tioned for the 
new material must be interpreted 
in the light of the fact this strength 
applies to a single individual strand 
of Fiberglas alone and not the fin- 
ished material. A ,202-inch test bar 
of the composite material would 
probably fracture at a pull of 
10,000-12,000 psi. Much the same sit- 
uation applies to steel, for it is pos- 
sible to develop 400,000 psi tensile 
in piano wire, for example, yet 
cold-rolled body sheets have a ten- 
sile of perhaps 55,000 psi. 

The aircraft possibilities of the 
Fiberglas plastic seem to shape 
up as vastly more promising than 
anything automotive, principally 
because of the high premium 
which must be. placed on weight 
reduction in aircraft. In road ve- 
hicles many drivers much prefer 
the roadability, stability and solid 
feel of a 4,000-pound car, and to 
them the fuel savings possible 
with a 50 percent reduction in 
weight are of small consequence. 

Bill Stout does not think much of 
front-engine cars, as most everyone 
knows. He says they make no sense 
except in very small and light- 
weight vehicles of the European 
type, where the weight of passen- 
gers carried exceeds the weight of 
the car. One cannot help but won- 
der about the conflicts he must 
have had with this viewpoint 
stacked up against those of Kaiser-. 
Frazer engineers, now perfecting 
the radical Kaiser model which has 
its six-cylinder power plant mount- 
ed almost ahead of the front wheel 
line. 





A. H. Allen 


* x * 


Hot Project 


ONE OF the hottest new con- 
struction projects in the foundry 
field is the expansion of a plant at 
Chattanooga, Tenn. to produce 
eventually 15,000 sets of brake 
drums daily for Chevrolet, probably 
the new lightweight model. 


Though the company is an in- 
dependent operator, General Mo- 
tors is providing active assistance 
on the project, even deferring de- 
livery of equipment to one of its 
own forndries in the interests of 
speeding shipments to the Ten- 
nessee company. 

cd ok K 


Some Fun! 


THEY TELL an amazing story 
behind a strike called recently in a 
Muskegon (Mich.) plant, supplying 
the automotive industry. Seems 
one of the workmen there was of 
the playful type who liked nothing 
better than to grab a hose and turn 
a stream of water on the men in 
his department. He was a relative 
of the shop steward, so this action 
went with only a reprimand the 
first couple of times. 

Finally, one day the culprit 
grabbed a fire hose and let go 


with it on his fellow-workers. 
Pressure was so high that it 
slithered out of his grip and vir- 
tually bathed the entire depart- 
ment, equipment and all, in a 
flood of water. The management 
decided this was going too far, so 
it discharged the worker. 

Forthwith the entire department 
walked off the job in sympathy, 
and tied up plant operations. 

* * * 


Overseas Note 


issue of the Sheffield (England) 
Telegraph: “A storming answer to 
the present problem of high car 
prices, both for the home and ex- 
port market, was given by L. 
Lord, chairman and managing di- 
rector of the Austin Motor Co., in 
London yesterday. Among other 
things he criticized workers in gen- 
eral during the war, and govern- 
ment statistics on export output, 
which he alleged were untrue. 


“He also complained of the low 
quality of British steel sheeting, 
due, he said, to the poorness of the 
ore. 


“British workers were spoiled, 
said Lord, and could have pro- 
duced more than they did during 
the war. Production during the 
war, therefore, was not cheap. 
Workers at Austin’s are now pro- 
ducing more than they did either 
before or during the war. 

“‘T do not believe that the pro- 
duction effort used to win the war 
is sufficient to win the peace,’ said 
Lord.” 


Hughes Elected 


John P. Hughes II, automobile 
dealer, is new president of Lynch- 
burg Retail Merchants’ Assn., 


FROM THE Saturday, Apr. 6, | Lynchburg, Va. 


3 Sales Regions 


Added by K-F; 


i: {8 Chief Shifts 


WILLOW RUN. Addition of 


three new sales regio: creasing 
the total of Kai razer and 
Graham-Paige regions ‘o 19, was 
revealed last week Fred R. 


Cooper, director of saies for both 
Willow Run companies. 

Cooper said the three new regions 
had been created by streamlining 
already existant regions on the 
basis of population. The new re- 
gions will be at Denver, Memphis 
and Washington. 

Cooper also announced the ap- 
pointment of four regional sales 
managers and the reassignment of 
four others. 

Thomas F. Carson, associated 
with Willow Run sales since the 
inception of MKaiser-Frazer, has 
been appointed regional sales man- 
ager at Detroit. E. H. Weber has 
been promoted from district sales 
manager to regional sales manager 
at St. Louis. 

A. C. Frost, formerly district 
manager at Pittsburgh, has been 
appointed regional sales manager 




















of the new Washington region. Roy 
J. Kelley, formerly a regional saleg 
manager for De Soto, will be 
gional sales manager of the new 
Memphis region. / 


W. P. Church has been trans. 
ferred from the Detroit area and 
appointed regional manager of the 
Dallas sales region. F. E. Young, 
former regional manager at St 
Louis, has been appointed to that 
same post at the Cincinnati region, 


Gavin A. Brown has been trans- 
ferred from Cincinnati to the new) 
Denver region, where he will con-| 
tinue as a regional sales manager, 
Arthur H. Babin has been trans-) 
ferred from the Buffalo region, 
where he was a regional sales man- 
ager, to a regional managership af) 
Pittsburgh. 


Grissom of Detroit Pays ~ 


$7,000 Triple Damages 

DETROIT.—P. L. Grissom Chev- 
rolet has paid triple damages 
amounting to $7,011 for selling 
three used cars over ceiling prices, 
OPA announced last week. 

The cars were sold for a total 
of $3,225 .- above the maximum 
prices, OPA said. Settlement was 
made out of court. 
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Report On Europe 


Chrysler’s Thomas Says Cloud Is Lifted, 
People Hustling, Cars Needed 


By Bob Finlay 
Managing Editor 

DETROIT.—Auto makers on the 
Continent will get a good toehold 
on the European market in the 
next five years 
because they are 
concentrating on 
meeting a de- 
mand that U. S. 
makers have not 
the cars to fill, 
Cc. B. Thomas, 
president of 
Chrysler Export, 
said last week. 

Thomas, who 
has just returned 
from a tour of 
Europe, said that 





C. B. Thomas 


English industry, for instance, is 
exporting 50 percent of the vehicles 
produced in the first six months of 
this year. 

Nevertheless, when U. S. mak- 
ers are able to meet the demand, 
Thomas predicted that “we will 
get our share,” since U. S. cars 
are much preferred to the so- 
called economical (they cost 
twice as much as U. 8S. cars) 
European models. 

As for the general spirit of Eu- 
ropean countries, Thomas said that 
the cloud has been lifted, the peo- 
ple in most countries are working 
hard and are coming back. How- 
ever, the big question is: “What 
is Russia going to do.” 

Thomas had made a trip to Eu- 





AFTER A LAPSE in production during the war years, France is once more building 
up her auto industry and rapidly expanding her export trade. Here, in a storage depot 
in Stockholm, Sweden, are rows and rows of cars, recently arrived from the Renault 

Paris 


factory at Billancourt, near 
cars to Sweden.—(Acme Photo) 


. They represent the largest postwar shipment of 





the peoples of most countries dis- 
pirited in the midst of the desola- 


tion of war. 


Here is his country-by-country 


report: 
England 
Seems slower than most in recon- 


ages U. S. makers could sell 100,000 cars|rope a year earlier, when spirits Now, Thomas said, the destruc- |verting. Under new labor govern- 
dling and trucks a year to European/|were low and devastation rife. His | tion has been cleaned up, and the | ment, people appear to be waiting 
rices, countries for five years if they|present report was also in striking | people are driving ahead, al- |#round for government to carry 
could make the vehicles. contrast to the report of W. S. thous the food sttuntd is out its promises the easy way. 
total However, he pointed out that the | Knudsen, who made a tour of Eu- oug: - _— Business seems hesitant to ex- 
mum U. S. industry was holding exports|rope for GM just after the war. critical in most countries, par- | pand in view of danger of being 
was to prewar percentages while the| At that time, Knudsen reported | ticularly in fats and hard grains. | nationalized. Medical profession 





about new things and new ways of living. 
Naturally leaders—enthusiastic to be among 
the first to get the new things and try the 
new ways... 


« THE FIRST ISSUEof SCIENCE ILLUSTRATED 
is going great guns! Just look at the kind of 
voluntary salutes that are pouring in by the 
hundreds: 


A PRIMARY BUYING MARKET—f 
extraordinary influence. A natural for adver- 


tisers with new products to sell, new stories 
to tell. * * * 


“The highest compliment to SCIENCE 
ILLUSTRATED: even my wife read it—and 
~ understood it!” 


(from California) 


“A subscriber for years to come!”’ 
(from Louisiana) 


“One of the most useful and interesting 
magazines I have ever seen.” (from Ohio) 


Four-color advertising forms close the 15th of 3rd 
month preceding date’ of issue. All other forms 
close 1st of 2nd month preceding. Print order, 
500,000; circulation guarantee, 250,000. Twenty- 
five cents. For further details, address SCIENCE 


' n inmvec ee ILLUSTRATED, 330 West 42nd St., New York 18, 
.r a. y cheek—but I was N. Y. Or phone your nearest McGraw-Hill office. 


wrong. Congratulations!” (from a Banker) " wee 


“It seems to me that this one is destined 
for a great success.” 
(from an Advertising Agency President) 


April was HOT— 
May is HOTTER! 


A few of some three dozen fasci- 
nating features you’ll find in May 
SCIENCE ILLUSTRATED: 


AND NO WONDER. America’s newest 
magazine is made to order for people who are 
eager to be in on the latest that science is 
doing for us. People who are impatient to 
sample the newest gifts science is unwrap- 
ping. People who are delighted to find our 
exciting, science-shaped future interpreted 
in this new pictorial way. 


Germany’s Atomic Bomb 
Bikini: What Can It Prove? 
Closing In On Malaria 
Machines That Think 
Plastics: FM: Printed Radios 
Sonar: Radar’s Partner 
Product Preview 
Walking on Water 


It seems reasonable to assume that this is 
a unique audience, especially valuable for 
advertisers to reach. A peculiarly alert, 
thorough-reading audience... 


THEY ARE NATURALLY people with a 
special urge to read news and information 


Science | 
ILLUSTRATED 


A McGRAW-HILL PUBLICATION 
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putting up biggest fight against 
nationalization. Next in protests 
is the motor transport industry. 

In retail trades, lack of compe- 
tition has taken toll. Customer 
must register at stores, can’t switch 
easily despite bad treatment by 
proprietors. 

People are indignant at policy of 
exporting big portion of cars pro- 
‘duced. Fifty percent quota for ex- 
ports may be modified for second 
half of year. 


Belgium 

Doing outstanding job. Govern- 
ment taking firm but not radical 
hand in commercial life — profits 
and deposits frozen, currency 
squeezed down to a point where it 
is sound. 

Premium put on things needed 
to get mines, industry going. 

Black markets wiped out. 

Transportation industry told to 
go to Germany and get back ve- 
hicles taken by Germans — and 
the companies did this, since the 
British and Americans occupy 
the part of Germany next to 
Belgium. 

Chrysler plant in Belgium run- 
ning at an efficiency rate 110 per- 
cent of prewar figure. Industry 
working eight hours a day, six 
days a week. Belgium one of few 
formerly occupied countries going 
back to free trade. No government 
purchasing commissions. 


Holland 

Slow in starting reconstruction. 
Holland suffered greatly during oc- 
cupation since the stubborn Dutch 
bluntly told the Germans “No,” 
whereas French and Belgians said 
“OK,” and then ignored orders. 

So Germans stripped Holland — 
power plants and bridges destroyed. 
And Dutch expropriated property 
is in Russian area, so Dutch can’t 
get it back. 

But the Dutch are working 
hard without complaint. 

Dutch need 10,000 new autos 
quickly for transportation. Truck 
situation is better since they have 
bought a lot of surplus trucks in 
Europe, although buses are needed 
badly. Country has about 30,000 
vehicles; had 100,000 prewar. 

Sweden 

A fairyland lacking little, Sweden 
remained neutral. Needs auto 
transportation, however. 

Norway 

Slow but steady reconstruction. 
Exporting rapidly anything over 
needs. Good harvest last year. 

Finland 

Hardest pressed of any country. 
No complaints. Made bed and will- 
ing to lie in it. In reparations, 
Russia getting her cut and getting 
it first. People working hard—de- 
termined to win world respect once 


again. 
Czechoslovakia 
Hard working people. Making 
cars at Skoda works. Government 
nationalized some industry but now 
calling back free enterprise even 
though in Red sphere. 
Denmark 
Has got manufacturing going, 
needs raw materials. Plenty of 
food, short coal, other articles for 
comfort. Diesels going. Workers 
keen, enthusiastic. Good traders. 
Switzerland 
Much like Sweden. 
and trucks, 


Needs cars 


France 

Amazed at way France is com- 
ing back. Cleaning up. In Paris, 
show windows are full and bright. 
Cabs running again — not in pre- 
war numbers but with prewar 
bounce. 

Spirits revived since departure 
of U. S. Army and DeGaulle. 
Trend is to nationalize industry, 
but importance of work again 
realized. 


‘Thomas believes that what hap- 
pens in France in next few years 
will provide key to what happens 
in Europe. 

Many businessmen have courage 
to expand despite socialistic trend. 


Barrett Reelected Head 


Of Chillicothe Dealers 

CHILLICOTHE, O.—Ross County 
Automobile Dealers Assn. has re- 
elected Vernon Barrett president. 
Other officers are Lee Massie, vice- 
president; George H. Landrum, sec- 
retary and O. B. Atwell, treasurer. 

Among the speakers were Ray 
Brandenburgh, OADA trustee of 
Washington Court House, and L. F. 
Graul, of the Bureau of Motor 
Vehicles. 
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Auto Personnel 


{ elected as secretary and treasurer 
and assistant secretary, respec- 
tively. 































Lockwood Joins Lonn Mfg. 


As Sales Vice-President 


James T. Lockwood has joined 
Lonn Mfg. Co., Inc., as vice-presi- 
dent in charge of sales, and will be 
in the main office, 
Indianapolis. 

Formerly in 
charge of indus- 
trial selling in In- 
diana for Fan- 
steel Metallurgi- 
cal Corp. and its 
subsidiary, Vasco- 
loy-Ramet Corp., 
Lockwood will di- 
rect Lonn sales of 
blow guns, air 
guns and water 
savers, distrib- 
uted nationally by the Industrial 
Products division of B. F. Good- 
rich. Under the direction of Lock- 
wood, added impetus will be given 
to an expanding sales program 
covering the entire industrial field 
as well as retail outlets for home 
“water saver” nozzles. 

+ * * 


Gar Wood Names Miller 
Head of Coast Factory 


Ross Miller has been named man- 
ager of the Pacific Coast factory of 
Gar Wood Industries, Inc., in San 
Francisco, it is announced by Glen 
A. Bassett, president. 

A veteran of almost 26 years’ 
service with the company, Miller 
has just completed a special assign- 
ment as manager of Gar Wood's 
Philadelphia branch (hoist and 
body division). 

* 


* * 
W olverton to Represent 
General Tire in Texas 


J. J. Wolverton has been ap- 
pointed special representative in 
southeast Texas, Harry L. White- 
sell, Houston branch manager of 
General Tire & Rubber, said last 
week. 

Wolverton was associated with 
General Tire in Port Arthur, Tex., 
before the war. He will travel ter- 
ritory adjacent to Houston where he 
is making his headquarters. 

* * * 


Todd Heads Fisk Branch 


In a move to provide more inten- 
sive sales coverage of New Eng- 
land, home of Fisk Tires, a Fisk 
branch sales office has been opened 
in Boston, J. Chester Ray, sales 
manager of Fisk tire division of 
United States Rubber, stated last 





4. T. Lockwood 


week. 
A. C. Todd, of South Yarmouth, 


* * 
Thompson Products Opens 
Chicago Sales Office 


Thompson Products, Inc., automo- 
tive and aircraft parts manufactur- 
ers, Cleveland, has opened a sales 
office in the McCormick Building, 
Chicago, which will serve customers 
in the engine, tractor and farm im- 
plement industries of the middle 
west. 

L. E. Galbraith, who has been 
with the company for 25 years in 
various sales capacities, is in charge 
of the new office, which also repre- 
sents the Toledo Steel Products 
Co., an affiliate. 

* 


Goodrich Industrial Boosts 


Christensen, Gulledge 


Two changes in the field organ- 
ization of the industrial products 
sales division of B. F. Goodrich 
were announced last week by E. F. 
Tomlinson, division general man- 
ager. C. M. Christensen, who has 
been Denver district manager since 
1941 is appointed special mining 
representative in the Rocky Mount- 
ain area. 

Col. John 8S. Gulledge, St. Louis 
district manager before he entered 
the service in 1942, has been named 
acting district manager at Denver. 
Christensen, a graduate of the Uni- 
versity of Utah, has been with the 
company since 1927. Gulledge has 
been with the firm since 1923. 


Pittsburgh Glass Names 
Nutter to Buying Post 

Appointment of Alfred D. Nutter, 
dr. as purchasing agent for 
Pittsburgh Plate Glass Co. glass 
division was announced last week 
by M. E. Carlisle, general purchas- 
ing agent. Nutter has been asso- 
ciated with the company for 12 
years. During the past five, he has 
been assistant to the glass division 
purchasing agent. Prior to that he 
served as an accountant at the 
Ford City plant. 

He succeeds Homer M. Hoffman 
who retires after more than 35 years 
with the firm. 


4. Vice-Presidents Created 


As McQuay Renames Chiefs 

W. K. Norris, chairman of Mc- 
Quay-Norris Mfg. Co., and A. G. 
Drefs, president, have been re- 
elected at the annual meeting of 
stockholders. 

A. J. Mummert was elected execu- 
tive vice-president; R. F. Crom, 
vice-president in charge of the com- 
pany’s Indianapolis division; L. T. 
Cummings, vice-president in charge 
of the company’s Connersville 
(Ind.) division, and C. R. Wippern, 
vice-president in charge of sales, all 
newly created offices. C. A. Auten 
and M. T. Greenman were re- 





HERE IS A VIEW of the government-owned tank arsenal at Grand Blanc, Mich., 
which has been leased by Buick, The building is being converted into a huge parts ware- 
house and shipping department to facilitate flow of spare parts to Buick dealers and 
owners throughout the country. One thousand Buick workers eventually will be employed 


in the Grand Bianc operation. 


Mass., formerly Fisk merchandis- 
ing representative at Boston, has 
been appointed district manager 
for the new branch. 
a cod oa 
Hutchinson Honored 
E. T. H. Hutchinson, sales man- 
ager of the Automotive division of 
Sparks-Withington Co., 
Mich., has received the Old Timers 
award for 25 years of service. 
* * + 


Joins Goodrich Export 
Lt. Com. William M. Stewart, U.S. 
Navy, has rejoined the staff of In- 
ternational B. F. Goodrich Co., ex- 
port division of B. F. Goodrich, after 
nearly four years in the armed serv- 


ices, 8S. W. Caywood, president, an- 


Jackson, N 


nounced last week. 
He joined the company’s export 


division in 1936. 
ok * 


Fidelius Joins Optimus 


Walter R. Fidelius has been ap- 
pointed assistant chief engineer of 
Optimus Equipment Co., Matawan, 
J., manufacturers of metal 
washing and drying equipment. Fi- 
delius was formerly with Fitzgib- 
bons Boiler Co., Inc., of Oswego, 


N. Y. 
oe 


Ethyl Appoints Forbes 


Appointment of Stuart Forbes as 
assistant manager of the Philadel- 
phia division of Ethyl Corp. is an- 





nounced by Earle W. Webb, presi- 
dent. Forbes will be assistant to M. 
A. Taylor, division manager. 

a . +* 


General Box Ups Walne 
George T. Walne has been pro- 
moted to the position of manager 
of the central district sales terri- 
tory of General Box Co., Chicago, 
according to N. W. Embry, presi- 
dent. 


* o * 
Taylor Ups Christoff 
The appointment of Jack Christ-— 
off as general manager was an- 
nounced last week by Taylor Auto © 
Supply Co., Wilmington, Del. He 
has been associated with the firm 


for 14 years. 
s + + 


Joins Pennsylvania 


C. F. Brittain jr., has been ap- 
pointed to the sales staff of the 
Pennsylvania Rubber Company in 
the Los Angeles Branch, R. B. 
Cave, vice-president, announced 
last week. Following his graduation 
from the University of Pittsburgh, 
1933, Brittain was with John Lucas 
Paint Co. as a sales representative, 
and after three years was appointed 
to the sales staff of the United 
States Gypsum where he served for 
five years. 
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Heidt Named Vice-President 
Of Bendix Labor Relations 


Election of Marvin A. Heidt as 
vice - president in 
charge of indus- 
trial relations of 
Bendix Aviation 
Corp. was an- 
nounced by Ern- 
est R. Breech, 
president. 
Heidt joined 
Bendix in 1939 as 
director of indus- 
trial relations. He 
was for many 
Marvin A. Heidt years director of 
industrial rela- 
tions for the Budd companies. 
* - + 


Eaton Appoints Matulaitis 
To Division Sales Post 


Cc. C. Bradford, vice-president, 
Eaton Mfg. Co. and general man- 
ager of the heater division, last 
week announced the appointment 





Auto Personnel 


of Victor Matulaitis as division 
sales engineer. J 

Matulaitis will direct the divi- 
sion’s experimental and develop- 
ment activities in connection with 
automobile and truck heater-de- 
froster units, and will act as en- 
gineering consultant to automobile 
and truck manufacturers. He will 
divide his time between the com- 
pany’s home offices in Cleveland 
and the Wilcox-Rich division offices 
in Detroit. 


Boston Branch Opened 
By McQuay-Norris 


McQuay-Norris Mfg. Co. has 
opened a new factory branch and 
warehouse at 1354A Commonwealth 
Ave., Boston. It will carry stocks 
of parts and maintain a complete 
machine shop for piston finishing, 
pin fitting, tin plating (aluminum 
and iron pistons) and bearing re- 
sizing. 


The branch will be in charge of 
Benard Zitter, manager, and Rob- 
ert Schrader, assistant manager. It 





GALLES MOTOR O©O., Albuquerque, N. M., makes delivery of its first 1946 passenger 
car. Left to right are H. L. Galles, president of Gallas and also of New Mexico Auto- 
mobile Dealers Assn. and New Mexico director for NADA; B. L. Ward, salesman, and 
Capt. Ed Lingo. Lingo placed his order in January, 1941, prior to his joining the Coast 
Guard. He was captured on Bataan Apr. 9, 1942, and was forced to make the Death 
March. Capt. Lingo was finally rescued on Sept. 9, 1945, at Rokuroshi, Japan. 


will house the district sales offices have been revealed by G. O. Brit- 
under the direction of District |ton, director of farm sales for 
Manager John F. Thurston. Graham-Paige. 
* * * : 
John V. Drum will serve as as- 
G-P Sales Staff Adds sistant director of farm sales. An 
Drum, Crooks, Gaffka 


experienced farmer, Drum has been 
stationed at Willow Run since Oc- 
Three appointments to his staff | tober in an advisory capacity to the 





| Lmportant in 
rofit picture ! 








The “Helpful Hand” of Universal C.1.T. has 
pointed the way to profitable operation for 
automobile dealers during these past 30 years. 
Whatever your needs in the field of automotive 
finance, Universal C. I.T. can serve you promptly, 


efficiently, completely. 





Weigh the value of the many specialized services 
Universal C.1.T. offers you today. Let them 
play an important part in your profit picture! 
Your Universal C.1.T. representative gladly will 
furnish full information. He.is as near as your 
telephone, so call him in today. 











1. Capital Loan Plan... The “‘Helpful 
Hand” can be of real assistance if 
you need additional funds to expand 
your business, buy out a partner or 
for any sound business purpose. 





4. Wholesale Finance Plan .. . It’s 
simple as a cash transaction, with 
paper work practically eliminated. 
Wholesale interest rate is reduced 
25%. You receive the broadest form 
of wholesale insurance. 





7. Retail Finance Plan . . . Low rates; 
broader, more valuable customer pro- 
tective services. This Plan enables 
you to close sales, include insurance, 
financing and nationwide customer 
protection—all in one transaction. 


2. Property Finance Plan ... Through 
Universal C.1.T. you may arrange 
financing to modernize your present 
facilities . . . buy or remodel other 
properties... construct new buildings. 





5. Demonstrator Plan . .. Low finance 
rate, comprehensive and deductible 
collision insurance coverage and 
schedule of low fixed monthly instal- 
ments, regardless of the cost of the 
car. You make no down payment. 





8. CARepair Plan . . . Your service 
customers need not put off major 
repairs to their present cars. The cost 
can be conveniently financed through 
Universal C.1.T. Hold customers today 
. .. make car sales tomorrow. 


3. Shop Equipment Plan . . . Need 
new or more equipment in your ser- 
vice department? Your Universal 
C.1.T. representative will arrange for 
its financing quickly, conveniently. 


iG 1 
y 





6. Surplus Motor Vehicle Finance Plan 
. . . Nationwide credit for the prompt 
purchase of government surplus 
motor vehicles by dealers. Ask your 
Universal C.I.T. representative how 
you can benefit by this Plan. 





9. Nationwide Service .. . 
Universal C.I.T. serves 
dealers and motorists from 
coast to coast through more 
than 300 friendly local 
offices. 






engineering department in the de- 
velopment of the Graham-Paige 
line of agricultural implements. 
Morton J. Crooks, former sales 
manager for the forge division of 
Willys-Overland, will serve as exec- 
utive assistant to Britton. Thomas 
G. Gaffka, district manager for the 
past eight years of the LaPorte 
(Ind.) branch of Allis-Chalmers, 
has been appointed a regional farm 
sales manager for Graham-Paige 
and assigned to the New York area. 
* - * 


Field Agents Appointed 
For 7 Cities by SKF 


Appointment of seven field rep- 
resentatives to as many district 
and brarich sales offices of SKF 
Industries, Inc., has been an- 
nounced by R. R. Zisette, general 
sales manager of the ball and 
roller bearing company. 

New field representatives are J. 
K. Redding, Philadelphia; L. E. 
Jacobs, former Navy lieutenant 
commander, Buffalo; W. 8S. Cor- 
neille, Milwaukee; F. O. Hamlet, 
Chicago; G. E. Mayhew, Cleveland; 
B. J. Fraher, Detroit, and C. L. 
Eberlein, Atlanta. 

7 * 


Atwood Clutch New Name 


Of Auburn Mfg. in Ind. 


To identify the company with its 
ownership and its product, the 
name of Auburn Mfg. Co., Auburn, 
Ind., has been changed to Atwood 
Clutch Co., it is announced by W. 
V. Thelander, general manager. 

The change in no way affects 
either the personnel or the manu- 
facturing functions of the organ- 
ization. Atwood Clutch Co. was 
established in Auburn in 1938 and 
began the production of clutches 
incorporating basic developments 
of Thelander and his father, C. A. 


Thelander. . 
. * * 


5 Appointments Listed 
In Fisk Business Staffs 


Five personal appointments with- 
in the Fisk merchandising and 
business development departments 
are announced by J. Chester Ray, 
sales manager of the Fisk Tires di- 
vision of United States Rubber Co. 

Albert N. Guy was named mer- 
chandise manager and will be suc- 
ceeded as business development 
manager by James W. Green, Par- 
vin F. Lee was appointed retail 
merchandising manager. William F. 
Beardsley was chosen to supervise 
budget merchandising plans, and 
Stanley M. White, the business man- 


agement section. 
* oe Ea 


Fletcher Made Sales Aide 
At Hasting’s and Casite 
Byron K. Fletcher has been ap- 
pointed assistant sales manager of 
Hastings Mfg. Co. and Casite Corp. 
*” - * 


Recker Heads. Buying 


Carl J. Recker, steel buyer for 
Acklin Stamping Co., Toledo, for 
the past five years, has been named 
purchasing agent. George J. Bleim, 
vice-president in charge of purchas- 
ing, has resigned but has not an- 
nounced any definite plans for the 
future, the company states. 


Detrex Boosts Kroes 


L. C. Kroes has been appointed 
manager of central regional sales, 
according to A. O. Thalacker, vice- 
president and general manager of 
Detrex Corp., Detroit. Kroes has 
been with Detrex since 1937. 

*- * * 


Buys Interest 


M. E. McDearman jr., of Halls, 
Tenn., has purchased an interest in 
the Townsend-Daws Co.,_ Ine. 
(Ford). He was formerly chief pur- 
chasing agent for the Army airfield 


here. 
7 *~ = 


Klaus with Maremont 

Maremont Automotive Products, 
Inc., through its sales director, C. A. 
Klaus, announced last week the ap- 
pointment of Samuel N. Steed as 
field representative for the Louisi- 
ana, east and south Texas territory. 
A native of Houston, he has been 
closely connected with the auto- 
motive industry for many years. He 
was with Dill Mfg. Co. from 1936 


to 1942. 
o 62 


Tracy Elected in N. Y. 


T. S. Tracy has been elected 
chairman of the Monroe County 
(N.Y.) Petroleum Industries com- 
mittee. He represents Socony-Vac- 
uum Oil Co. 
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There’s been a great deal of talk 
recently about high-level public re- 
lations and public relations through 
institutional advertising. 

The old-fashioned publicity man, 
it seems, is something you sweep 
under the door mat. 

Yet the newspapermen who actu- 
ally do the work of covering the 
auto industry for daily papers and 
magazines insist that serving the 
press is public relations, too. And a 
very high type of public relations, 
to boot. 

Time and again the “mere pub- 
licity man” is the butt of jokes. It 
seems that nearly every one, in- 
cluding publicity men themselves, 
but excepting newspapermen, take 
a very low view of the publicity 
man. 


As a result, many of the auto 





























HEY, POP! WHEN 1 STOPPED TO PUT 
AIR IN MY BIKE AT THE SERVICE 


Serving the Press 


..« Lhat’s PR, Too 
By Bob Finlay 


companies are poorly represented 
in this important link with the 
press. 

Yet there are a few publicity men 
in the industry who like their jobs 
and who have the guts to bother a 
few brasshats if necessary to get a 
job done for a newspaperman 
when the news is breaking. 

That latter point is one that few 
management men seem to under- 
stand. Even companies that want 
to get their stories across to the 
public often fail to understand the 
fatal gap between the hot news 
that is breaking today and the re- 
ply that comes in the form of a 
cold handout a week later. 

Time and the public interest just 
pass the handout by. 


A group of newspapermen were 
discussing this problem the other 


It’s great for everybody to have oil in cans again. I can 
make dandy displays and carry a wide variety of oil. 
That means extra profits. And is oil in cans a wonderful 
way to keep the station clean! And does it save work 


in changing oil! Breakage? I’ve forgotten that! 






AMERICAN CAN CO. & New York ¢ Chicago « San Francisco 
NO OTHER CONTAINER PROTECTS LIKE THE CAN 


f SAY- BUYING OIL IN CANS 
IS LIKE BUYING TREES AND SEE 
FROM A RELIABLE NURSERY. YOU’R 


ME HOLD THAT TREE. DAN SAYS THAT ¥ 
OIL IN CANS BUILDS GOODWILL, TOO. 

DRIVERS KNOW THEY'RE GETTING 
EXACT MEASURE AND NO POSSIBLE 
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day. One said that he had been try- 
ing to get in touch with Mr. Whoos- 
its for a month. 


“When I do reach him,” the re- 
porter said, “I’m going to tell him 
that I know that he doesn’t like the 
way my publication handles news 
involving his company. 


“And that the reason he doesn’t 
is probably the fact that I just 
can’t get the company’s side of a 
story in time for my deadline.” 


Others complain that at times 
company men, and even publicity 
men, who are out at the time a 
newspaperman calls, do not even 
call back when they do get in. 


In contrast to handouts, the 
newspapermen pointed out that an 
editor or a reporter becomes very 
attached to a story he digs up him- 
self. That story is bound to get a 
good play. But the difficulty is to 
get such a story. 

As a result, many newspaper- 
men, tired of getting the run- 
around, often don’t even try to 
get the company’s side of the 
story. 

Could it be that many of the mis- 
conceptions the public has about 
big business can be traced to this 
attitude? An example might be the 


recent public opinion poll showed 


that most people believe war profits 
were many times the actual fig- 
ures. 


The auto industry did a job dur- 
ing the war that stands apart in 
world history. Yet I wonder how 
well that story has been put across 
to the public. 


The truth is that there is noth- 
ing so good for public relations as 
a good publicity man. 


Introducing Chrysler 


Initial national advertising for 
the 1946 Chrysler car got under 
way in magazines last week with 
the appearance of full, bleed-page, 
four-color announcements in Sat- 
urday Evening Post and Country 
Gentleman. 


This announcement ad_ subse- 
quently will appear in the May 18 
issue of Collier’s and the May 20 
issue of Time, in the weekly maga- 
zine field. Monthlies on the sched- 
ule are Cosmopolitan and Better 
Homes and Gardens in June and 
American in July. The Chrysler di- 
vision’s agency is McCann-Erick- 
son’s Detroit office. 


Lives 


misconception about war profits. A| Publicity of the police safety 
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check, starting May 15, will exten¢ 


the July 4 holiday, a critical ¢ 
dent date. 


Ad Expenditures 


Chevrolet led the list of passen- 
ger car makers in newspaper ad- 


vertising expenditures in 1945 with 


a total of $725,477, according to fig- 
ures published by Editor & Pub-/ 


lisher. 


Next came Chrysler institutional 
with $705,502, Ford with $518,999, 


GM institutional $481,374, Stude- 
baker $352,315, Buick $271,420, Wil- 


ly’s $254,836, Plymouth $167,827, 


Graham-Paige $166,940, Oldsmobile 
$152,315, Packard $116,239, Kaiser- 
Frazer $98,931. 

Then Nash $90,579, Ford institu- 
tional $86,007, Pontiac $69,401, Mer- 
cury $55,752, Cadillac $53,797, Lin- 
coln $30,244, Hudson $17,820, De 
Soto-Plymouth $12,020, Chrysler- 
Plymouth $8,092, Dodge - Plymouth 
$6,001, Lincoln-Mercury $5,831. 


In trucks, GMC Trucks led with | 


$125,986, Chevrolet was next with 
$40,899, International Truck $32,271, 
Ford Tractor $8,590, Fruehauf 
Trailer $8,442, and Autocar $6,302. 


Music to Us 


At the Adcraft Club of Detroit 
last week, said Robert T. Brown, 
of Goodyear: 

“The tire industry thrives on 
satisfied customers, but the auto 
industry thrives on the dissatis- 
faction of its customers.” 


Honor 


The Los An- 
geles Times’ en- 
try has won the 
American Public 
Relations Assn. 
trophy for meri- 
torious public re- 
lations perform- 

‘ ances during 1945. 
Norman Chand- 
ler is publisher. 
This award is 
first of its kind. 


N. Chandler 


Names 

John T. Shannon, recently re- 
leased from the Navy, has been 
appointed advertising sales repre- 
sentative for World Report cover- 
ing the Chicago territory. 


William M. Cagney will work 
with H. A. Patterson on American 
Magazine in Crowell-Collier’s De- 
troit sales office. 


William Todd has been named 
advertising manager of the mer- 
chandise division at Belden Mfg. 
Co. 


Dalton, Norton Partners 
A partnership has been formed 


by Philip N. Dalton, San Leandro, — 


Calif., Chrysler-Plymouth dealer 
and C. Lee Norton, of the same city. 
A new home for the firm is to be 
completed within 60 days. 






through July 7 in order to include 
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Cotton Sheeting Still Ti 


S666 


Textile Flow For Cars 
Meets Most Demands 


DETROIT.—Most textiles for the 
automobile industry are now being 
supplied in sufficient quantities to 
meet current auto production 
schedules, it was reported last 
week. It was noted, however, that 
certain materials are becoming in- 
creasingly scarce. 

Principle textile shortage at the 
present time is grey cotton sheeting 
used as a backing for leather trim 
and leather upholstery. Genuine 
leather was reported “almost im- 
possible to obtain.” 

Failure of government agencies 
to determine accurately what type 
of cotton fabrics are used in head 
linings (cloth used in car ceilings), 
resulted in a temporary halt of 
deliveries of 84-inch sheetings used 
for this purpose. OPA had granted 
incentive pricings for certain head 
lining materials, but failed to pro- 
vide relief on the sheeting item. 

Relief from the cotton fabric 
shortage is expected soon as a 
result of the issuance last week 
of M-317 A, setting aside 32 per- 
cent of cotton fabrics for industrial 
uses. 

Textile spokesmen said the wool- 
en mills have been proceeding with 
production of pile and flat fabrics 
for automobile upholstery for a 
considerable time and claimed that 
auto firms now have substantial 
inventories of these materials. 

Fabrics being produced at the 


SAE in Windsor 
Hears Bateman; 


McTavish Named 


WINDSOR.—The story of the de- 
velopment of artificial light was 
portrayed here last week by J. W. 
Bateman, manager of the lighting 
service department of Canadian 
General Electric Co., Ltd., in an 
illustrated address to the Windsor 
section of the Society of Automo- 
tive Engineers. 

The speaker demonstrated vari- 
ous modern types of lamps, includ- 
ing the sealed-beam headlight. 

Earlier in the SAE meeting, C. E. 
McTavish was elected chairman of 
the organization for the ensuing 
year. Other officers named are as 
follows: 

Vice-chairman, E. F. Armstrong; 
treasurer, W. W. Waylor; secre- 
tary, Warren B. Hastings. 

Kelsey Wheel Co., Ltd., was host 
at the meeting. 


Wellinger Given 
Chevrolet Boost 


DETROIT.—Promotion of H. Z. 
Wellinger from assistant regional 
manager to regional manager of 
the midwest re- 
gion of Chevrolet 
has been an- 
nounced by T. H. 
Keating, general 
sales manager. 
Wellinger suc- 
ceeds J. L. Con- 
nell, who has 
been named re- 
gional manager 
of the Pacific 
Coast region at 
Oakland, Calif. 

Keating also an- 
nounced that A. W. Famular, as- 
sistant regional manager of the 
eastern region at Baltimore, will 
Succeed Wellinger as assistant re- 
gional manager. Wellinger has been 
an employe of Chevrolet since 1927. 


McMillians Get 60 Days 


In Violating Court Writ 

SHREVEPORT, La.—M. M. and 
Dudley O. McMillian, brothers and 
used-car dealers, have been guilty 
of contempt of court in Federal 
District court at Monroe and sen- 
tenced to serve 60 days in jail by 
Judge Ben D. Dawkins. 

M. M. MeMillian, doing business 
as the Davis Motor Co., and Dud- 
ley McMillian, owner of the Dudley 
Motor Co., were found guilty of 
violating the provisions of a per- 
manent injunction issued against 
them Oct. 1, 1945. 





H. Z. Wellinger 





present time are the same as used 
in prewar cars. It was predicted, 
however, that current research and 
development of synthetic textiles 
will eventually bring new types of 
upholstery into the automobile 
field. 

Present yarn shortages and lim- 
ited weaving capacity of rayon 
manufacturers prevent the offering 
of any great quantity of synthetic 
goods to auto makers, it was re- 
ported. 

It is expected that the new syn 
thetic fabrics will be used exten 
sively in convertibles and station 
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Dark Colors Remain 


Favorite, Hudson Finds 

DETROIT. — Despite wartime 
predictions that the automobile 
buying public would go in heavi- 
ly for bright colors in their post- 
war cars, a survey of thousands 
of new car orders received by 
Hudson shows that more than 
65 percent prefer dark colors, 
with 20 percent clining to black, 
the longtime favorite, according 
to George H. Pratt, general sales 
manager. 

Pratt said that 47 percent of 
Hudson purchasers choose 
equally between dark greens, 
blues, grays and maroon. The 
lighter colors are requested by 
only 5 to 8 percent of the buyers. 





‘‘We finally located these parts although 
it took 2 ads several months apart. We 
believe in being persistent.’’ Parsons Auto 


Reconstruction Shop, 45 North Franklin 
St.. Washington, Pa. 


The (rate Weenjlhe 


«eee. Of any publication is 
its service to its subscribers 


N SUPPORT of this belief, The Progressive Farmer 
maintains fully-equipped editorial offices at 
Raleigh, Birmingham, Memphis and Dallas. Four-. 
teen full-time editors and twenty-one staff con- 
tributors keep “‘in close neighborly touch” with the 
needs and desires of nearly a million Progressive 
Farmer subscribers in 14 Southern states. 


In addition to material prepared by staff mem- 
bers, The Progressive Farmer -regularly carries 
timely and interesting articles, features and stories 
obtained from leading writers and many correspond- 
ents, strategically-located throughout the South. 


Published monthly in five separate editions, local- 
ized to the farm and home interests of five distinct 
agricultural divisions of the South, The Progressive 
Farmer provides its readers with an intensely- 
localized editorial service which no other leading 
regional or general farm magazine can claim. 


Each of the five editions of The Progressive Farmer 
is carefully edited for its particular territory. The 
only editorial material appearing in every edition is 
that which is of general interest to the entire South. 
Thus, The Progressive Farmer is a local magazine 
to each of its readers, with no wasted space in any 
edition on subjects foreign to local needs. 


Your advertising in The Progressive Farmer makes 
you a good neighbor to your prosperous Southern 
customers .. . it serves to convince them that your 
product is fitted to their particular needs. 





Advertising Offices: sinMINGHAM, RALEIGH 
MEMPHIS, DALLAS, NEW YORK, CHICAGO 


Pacific Coast: Edward $, Townsend Co., San Francisco, Los Angeles 
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Continental Plant 
Near Completion 


At Dallas, Tex. 


DALLAS, Tex.—Continental Mo- 
tors Corp., which produced marine 
engines and parts for tank engines 
at its Garland plant near here dur- 
ing the war, will expand its pro- 
duction in a new plant which it is 
erecting at an approximate cost of 
$250,000, including building and 
equipment. 

The new factory, expected to 
open in the late summer, will be 
devoted primarily to final assem- 
bly, relieving the mounting produc- 
tion load on the main plant at 
Muskegon, B. F. Tobin, executive 
vice-president who has been in 
charge of the company’s war pro- 
duction in Dallas, said. Aviation 
engines will not be made at the 
local plant. 

Tobin will head the company’s 


17 


enlarged sales and service facili- 
ties in the Southwest and Pacific 
Coast states, with headquarters in 
Los Angeles. He has left Dallas to 
take up his new assignment. 

The new Dallas plant will facili- 
tate servicing and maintenance op- 
erations in this area, as well as 
specializing in final assembly of 
engines going to oil industry, saw 
mill and other industrial uses, 
Tobin explained, adding that pres- 
ent orders for 750,000 engines are 
taxing the capacity of the Muske- 
gon operations. 





Chapman-Dewey Building 
Burns Down in Ark. 
MARKED TREE, Ark.—Fire de- 
stroyed the building housing Chap- 
man-Dewey Motor Co. and Chap- 
man-Dewey Implement Co. here. 
Company records and several 
trucks and cars were saved. The 
loss was estimated at $100,000. 
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in the Post,” 
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For advertisements in the Post reach your best cus- 


tomers—the leaders, who are the first to buy new 


and better things. 
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And advertisements in the Post get attention. For 
people like to read ads in the Post—far more than 


in any other magazine. 
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Spencer Motors Appoints 


Burr Service Manager 


Charles H. Burr has been ap- 
pointed service manager of Spencer 
Motors, San Antonio, Tex., K. 
Ray Spencer an- 
nounced last 
week. Burr has 
been with Chrys- 
ler for more than 
16 years, training 
and directing me- 
chanics in dealer- 
ships in Kansas 
and adjacent 
states. 

He was asso- 
ciated with Spen- 
cer when the lat- 
ter directed the 
corporation’s activities in Kansas 
City. oe 


Scheu Buys Chicago Site 


For Nash Dealership 

Purchase of the three-story build- 
ing at Michigan Ave. and 24th St., 
Chicago, was announced last week 
by Ralph J. Scheu (Nash). 

Occupancy of the structure, con- 
taining 47,280 square feet of floor 
space, is planned for Oct. 1, Scheu 
stated. It has housed the Packard 
branch for many years. The pur- 
chase price was reported to be 


$126,000 * * 
Ltd. 





©. H. Burr 


* 
9 
Collier's 
Canadian Firm Plans 
Big Expansion 

VANCOUVER, B. C. — Collier’s, 
Ltd. (Oldsmobile -Chevrolet - Maple 
Leaf trucks), Georgia at Homer 
St., formerly Stonehouse Motors, 
Ltd., plans to build a $100,000 cus- 
tomer service building on Homer 
St. this summer, Stanley G. Collier, 
president and general manager, an- 
nounced last week. The renaming 
involves no change in the manage- 
ment, policy or location of the deal- 
ership, he said. 

Collier joined the firm when it 
was known as Knight-Higman Mo- 
tors, Ltd., in 1921, as junior book- 
keeper. He became office manager, 
accountant and secretary. He ac- 
quired part interest in the firm 
after the death of Steve Stone- 
house and later the interest of 
R. O. Fry to become sole owner. 

He is a past president of the 
British Columbia Automobile Deal- 
ers Assn. and the Vancouver Mo- 
ter Dealers Assn. Associated with 
him is his son, Stanley W. Collier. 
Mrs. S. G. Collier is vice-president. 

* 


* * 
Frey Bros. Incorporate 


Ford Firm in Oakfield 

Establishment of Frey Bros. Mo- 
tor Corp. as an authorized Ford 
dealer at 116 N. Main St., Oakfield, 
N. Y., has been announced. Mem- 
bers of the concern are Robert W. 
and Thomas 8. Frey. 

Robert formerly was assistant 
superintendent of tool control with 
Curtiss-Wright Corp. and Thomas 
was in the investment business. 
The new firm will provide complete 
parts and lubricating services and 
automotive repair. 


Mehrhof Adds to Staff 


Reorganization of sales and serv- 
ice personnel was announced last 
week by Mehrhof Motors, Inc., at 
its new building in Bloomfield, N.J. 
Richard S. Hill has been placed in 
charge of car sales. Edward O. 
Wolf, recently discharged from the 
Army, is service manager. 

Stagg jr. and David Reichman, also 


Dealer Doings 


SSS SSS SSS 





Army veterans, have joined the 
organization, Stagg being in charge 
of the parts department and 
Reichman rejoining the service de- 
partment. 


* + 8 


Houlihan Out of Army 


Frank J. Houlihan, recently dis- 
charged from the Army, has re- 
turned to Valley Cadillac Corp., 
Rochester, N. Y., to assume duties 
as general sales manager. 

a, OFS 


J. B. Coffey to Build 


J. B. Coffey Co., new organization 
headed by James B. Coffey, is com- 
pleting plans for the construction 
of a showroom and service center in 
Lowell, Mass. The firm will repre- 


sent Mercury. 
* * 


Donahue-McLean Co. 


Fuller’s Garage, Water and Mel- 
len Sts., Phoebus, Va., was closed 
May 1, according to Robert R. 
Donahue. He has entered a new 
business, Donahue-McLean Co., 614 
Peach St., Cape Charles, Va. The 
new firm will deal in automotive 
machinery, service, parts and sup- 


plies. 
* * * 


New Nash Firm Open 


South Georgia Motor Co. (Nash) 
has recently opened in Thomasville, 
Ga. under the ownership of Wendell 
H. Bolton. 3 


* * 
| 2 Build in Blakely 
Howard Davanport has erected a 
new one-story garage and show- 
room for his International trucks 
dealership, Blakely, Ga. 
the same town, Fletcher 
Thomas has built a new structure 
to house his repair shop and Gen- 
eral Motors truck dealership. 
* *” * 


Wold Promoted 


James Wold has been appointed 
wholesale manager of American 
Automobile Co. (Seattle). He was 
recently discharged from the Quart- 
ermaster Corps of the army. 


* * * 
Service Addition 
An addition to its service de- 
partment is being constructed by 


Middleburg Garage (Chrysler), 
Middleburg, Va. 
* 


* * 


Saluda Expands 


Saluda Motor Sales (Chrysler), 
Saluda, S. C., has completed a new 
five-car showroom and a six-stall 
service department. 

*- * * 


Purchases Building 


E. H. MclIlvain (Chrysler), Pres- 
cott, Ariz., has purchased the build- 
ing that he has been occupying. 

* * £ 


Radio Ads Aid Business 


Clemson Motor Co. (Chrysler), 
State College, Pa., is completing 
new facilities which add approxi- 
mately 11,000 square feet of floor 
space. It reports good results from 
its five-minute daily radio sports 
program which advertises parts and 


service. 
* *” * 


Quebedeaux Heads BBB 


W. C. Quebedeaux, president of 
Phoenix (Ariz.) Motor Company 
(Chevrolet-Buick), has been elected 
president of the Maricopa County 
Better Business bureau. He is 
NADA director for Arizona. 

> ©. ¢@ 


Williamson Runs Again 


W. A. (Cap) Williamson, vice- 
president and general manager of 








THIS NASH DEALERSHIP at Buffalo, the Rooney Motor Corp., is undergoing an 


extensive building remodeling program which increases floor space 





18,150 square feet. 








FROM THE Atlantic to the Pacific and from Canada to the Gulf, White distributors and dealers are engaged in an expansion 
P to increase the service capacity against heavy future demands. The picture spread shows a few of the many modern — 
new buildings now going up in various parts of the country to replace more limited quarters. Many others are adding to present © 
structures or boosting the capacity by installing new machinery and equipment. ‘ 


the Texas Automotive Dealers Assn. 
and a member of the Texas House 
of Representatives, has announced 
he will seek re-election in the state 
elections this year. Williamson is 
a veteran in Texas politics, having 
served many years in the Texas 
legislature. He represents District 


1, San Antonio. 
- oe 


Pulsipher Named by K-F 
Pulsipher Motor Co., St. Johns, 
Ariz., has been appointed dealer in 


Apache county for Kaiser-Frazer. 
* * ~ 


Nash Names Ariz. Firm 


Campbell-Nash Co., 1014 N. Cen- 
tral Ave., Phoenix, Ariz., headed by 
Irvin W. Campbell, has been ap- 
pointed Nash dealer. 

+ oa * 


King-Shinn Set in Tenn. 


L. E. Shinn and Morton B. King 
have entered partnership to form 
the King-Shinn Motor Co. in 
Shelbyville, Tenn. (Kaiser-Frazer). 

* + * 


Don Hutson Motors 


New corporation: Don Hutson 
Motors, Inc, Green Bay, Wis. In- 
corporators: Don and Julia Hutson, 
C. G. Chadek. 250 shares of stock 


at $100 each. 
* * 


5 & R Plans Garage 


S. & R. Motor Co., South Mil- 
waukee, Wis., is planning to erect 
a sales and service garage, to cost 
about $27,500, at So. Howell Ave. 
The building will be 101 by 110 


feet. 
* * * 


K-F Names Ferguson 
James Ferguson, after three 
years service in the Army as in- 
telligence officer, has been named 
Kaiser- Frazer dealer in Walla 
Walla, Wash. 


* * * 


King Motor Dealership 


King Motor Co., Fort Lauderdale, 
Fla., has been incorporated. Prin- 
cipals are Bernard I. Kunert, Ger- 
ard T. Gergan and Raymond K. 
Meixsell jr. 


* * 


Theo Money Chevrolet 


Theo Money Chevrolet Co., Inc., 
Waldron, Ark., has filed articles of 
incorporation. Principals are Theo 
Money, resident agent; Mose Smith 
jr., and Jack DeWitt, of Fort Smith. 


Sheward Motors Moves 


Sheward Motor Co. (Buick), 316 
W. Fifth St., Joplin, Mo., will move 
into its new building at Fourth and 
Wall Sts. in May. 

* * 


os 
New Indianapolis Firm 

Articles of incorporation have 
been filed for Reliable Motors, Inc., 
with Bernard Stroyman as the resi- 
dent agent, 1136 Security Trust 
Bldg. Indianapolis. The capital 
stock consists of 1,000 shares with 


no par value. The incorporators are 
Samuel Falender, Mary Louise Fal- 
1015 N. Meridian St., Indianapolis, 
ender and Frances Abels. 

* * * 


Packard Shreveport 


Packard Shreveport Co., Inc., 
Shreveport, La., has been chartered. 
Officers are Dudley E. Proctor, pres- 
ident; Albert J. Meek, vice-pres- 
ident; J. Bryan Thigpen, secretary- 


treasurer. 
” af + 


Dairyland Garage 


Dairyland Garage, Inc., Plymouth, 
Wis., has opened. Incorporators are 
Hubert A. Meyer, Herman Krueger, 
and Harry E. Hill. 

* 


* 


K-F Appoints Butler 
Joe Butler has been appointed 
by Kaiser-Frazer at Irwinton, Ga., 
and will use in addition to his pres- 
ent building, a part of the new Ma- 
sonic Building, for the showroom. 
* * * 


Adel Spends $20,000 
Adel Motor Co., Adel, Ga., is 
spending $20,000 in enlarging its 
building facilities. 
Ed ea 


* 


Occupies New Home 


Christopher Motors (Ford) re- 
cently occupied its new building at 
Fort Payne, Ala. The structure, 
142 by 106 feet, cost approximately 
$25,000. The firm has been Ford 
dealer there for 10 years. 

ea *~ a 


Capel-Carlan 
Capel-Carlan Motor Co., Troy, 
N. C., has been chartered. Principals 
are William C. Capel, A. R. Carlan, 
both of Candor, and Martin E. Val- 


entine, of Troy. 
oe a bd 


Wayne Moves Shop 


Wayne England Motor Co. 
Shreveport, La., is moving its used- 
car and paint shop to a new build- 
ing. 

* * * 


Noble Formed in Ind. 


Articles of incorporation have 
been filed at Indianapolis for Noble 
Motor Sales, Inc., 125 North Main 
St., Kendallville, Ind., with Robert 
Lehner as resident agent. The cap- 
ital stock consists of 100 shares of 
$100 par value. Incorporators are 












Robert Lehner, Harold Walters and 
Kenneth E. Gardner. 
* ca * 


Nunn Building in Fla. 


Construction work is near com- 
pletion on a garage and salesroom, 
valuation about $27,000, which is 
being erected at the corner of 
Main street and Ingraham avenue, 
Lakeland, Fla., for Warren A. 
Nunn (Kaiser-Frazer). . 
aa ¥* * 


Ware Buys Mayo Firm 

Charles R. Ware has purchased 
the Mayo (Fla.) business formerly 
owned by F. Mabry Green. The 
name will be changed to Ware 
Motor Co., which will feature a 
complete line of parts and acces- 
sories. 

* * * 
Freeman-Thrash Set 
Silas Freeman and Guy Thrash 
have organized Freeman - Thrash 
Motor & Equipment Co. and are 
erecting a new sales and service 
building in Ada, Okla., for their 

Kaiser-Frazer franchise. 


7 ~ 
Whitney & Heald Files 
Whitney & Heald, Inc., St. Al- 
bans, Vt., has filed articles of as- 


sociation with the Vermont secre-— 
tary of state. Fifty shares of $100 
common stock are authorized. Sub- 
scribers are listed as W. O. Whit-— 
ney, Winchester, Mass., and Ever-— 


ett L. Heald and Robert W. Ready, 
of St. Albans. 


To Run Hotel Garage 


Motor Associates, Inc. (Kaiser- 
Frazer and Graham-Paige) has oc- 
cupied and will operate the Sir 


Walter Hotel garage, 420 Fayette- 


C. 


ville St., Raleigh, N. 


Work is going forward on a fire- 


proof brick, tile and glass building 
at 1400 E. Washington Ave., Little 


Rock, Ark., to house Steinert Ford- 


Ferguson Tractor Co. 
ae s 


David W. Simpson and Co., Inc. 
a new. Brownsville (Tex.), corpora-_ 


tion, has taken out a domestic 


charter to handle the local Packard 
dealership. The new firm is located 
at 905 S. E. Washington St. 

- * . 


Construction work is going for- 
ward on a new building for occu- 
pancy by Murray Chevrolet Co.,’ 
Marianna, Ark. ' 






ARTIST’S SKETCH of the new Holmes P. Tuttle Ford dealership which was 
at 7122 Beverly Bivd., Los Angeles, last week. Tuttle started with Ford in 1922 as a 


stock clerk in the Oklahoma branch. In 1 
& Cook Brothers, Los Angeles dealers, 


926 he came to California with Walter 
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Dealer 


Allans of Port Clinton 


Buy Another Ford Firm 


William and Carleton Allan, own- 
ers of a Ford dealership at Port 
Clinton, O., have purchased the 
Ford dealership at Huron, O., form- 
erly owned by Harold Fowler. 

Extensive remodeling has been 
done on the Huron dealership, it was 
announced. The Allans will continue 
to operate at Port Clinton. 


Detroit Men’s Store Gets 


Stinson Plane Franchise 

Kilgore and Hurd, a men’s store 
in downtown Detroit, has con- 
tracted to sell Stinson aircraft in 
the Motor city. The first plane to go 
on sale will be the four-seat Voy- 
ager 150. 

“Our selection of the Stinson line 
of personal aircraft for the Kilgore 
and Hurd store was a logical one,” 
store executives said. The planes 
will be sold through the sporting 
goods department. 

* * * 
Remodels Packard Home 
In Bradenton, Fla. 


Gordon Smith, who has taken 
the Packard dealership for Mana- 
tee county, Fla., is remodeling his 
City Hall garage property at the 
corner of Thirteenth street and 
Fourth avenue drive, W., Braden- 
ton, as a home for the new firm. 

The principal change in the one- 
story structure, is the walling in 
of the former filling station drive- 
way for a 30 by 35-foot display 
room for the Packard cars. 

* * * 


Two Nebraska Dealers 
Appointed by K-F 


Asimus Bros. will handle the 

Kaiser-Frazer line at O’Neill, Neb. 

Swedberg Motor Co. has been ap- 
pointed at Culbertson. 
* * * 


Waterloo (lIa.) Sales Gets 


Willys-Overland Franchise 


Waterloo (Ia.) Auto Sales has 
been appointed dealer for Willys- 
Overland. Glenn W. Chapman and 
Martin F. Van Erem are co-owners. 


Building Plans 
Progressing in 
4 Calif. Cities 


Dealer construction and altera- 
tion programs are fast changing 
scenery in the cities of Oakland, 
Alameda, Berkeley and Richmond, 
Calif. 

In Oakland, Eb Wells (Pontiac) 
boasts newly decorated salesrooms, 
offices and shops; Domingo Vall- 
erga and James DiBari, proprietors 
of Melrose Auto Service (Kaiser- 
Frazer), are constructing a new 
building on E. 14th St. which will 
have 15,000 square feet of floor 
space; a new shop building adding 
82,000 square feet has gone up at 
the headquarters of Phil Davis 
(Chrysler-Plymouth); work is go- 
ing ahead on a new home for Bill 
Wood (Ford-Mercury-Lincoln). 

In Berkeley, Fidelity Sales and 
Service (Packard) is due for alter- 
ations, according to Emory Stone, 
proprietor, while Harry J. Doten, 
of Doten Pontiac Sales and Ser- 
vice, reports completion of a new 
building, increasing floor space to 
19,000 square feet. The new struc- 
ture will house the sales depart- 





Doings 


ment, with the old building hous- 
ing the shops. 

In Alameda, new buildings are 
planned or completed by “Gus” 
Vavana (Packard); Bean anu 
Cavanaugh (DeSoto - Plymouth); 
Morris Landy Ford; Huffman and 
Clark (Chrysler - Plymouth) and 
Hugh Grenfell (Hudson). 

In Richmond, work is under way 
on the new $80,000 headquarters of 
House and Trenery (Willys). The 
partners are Ray Trenery and 
Wiley House. 

* * 


* 
Lease for D-P in Peru 


Frank and Carl Sciortino, of Ko- 
komo, Ind., has leased a building 
at 66 W. Second street in Peru, 
Ind., where they plan to open a 
De Soto-Plymouth dealership to be 


known as Peru Motors Co. 
+ * * 


Coleman-Jeter Set Up 


Coleman-Jeter Motor Co., Union, 
S. C., has been incorporated with 
authorized capital stock of $8,000. 
William Coleman is _ president; 
Russell Jeter, secretary and treas- 
urer. 


Maulding Sells Ore. Firm 


Thomas C. Clapp, of Portland, 
Ore., has purchased Cottage Grove 
(Ore.) Motor Co. (Chevrolet) from 
Jack Maulding. Maulding has been 
in charge of the agency since 1923. 

+ * * 


* 


Caplan Returns 


After serving three years in the 
European theatre, Herbert Caplan, 
vice-president, Henry Caplan, Inc., 
(Chrysler), 1491 Bedford Ave., 
Brooklyn, N. Y., has resumed his 
duties in the dealership. 


* * * 


Castle Motors Moves 


Castle Motors (Chrysler), Brook- 
lyn, N. Y., has moved to its new 
salesroom, 8615 Fourth Ave., ac- 
cording to Samson Levin. The 
quarters have been completely mod- 


ernized. 
a +e * 


Adds Service Area 


J. C. Cody (Chrysler), Teague, 
Tex., is completing an addition to 
its service department and remodel- 
ing the showroom and parts depart- 


ment. 
*- * * 


Kansas Jeep Moving 
Kansas Jeep Co. (Willys-Over- 
land), Topeka, will move shortly to 


721 Quincy, Harry Woodring, presi- 
dent, announces. 
* * 


Form Lumberton Buick 


Lumberton (N. C.) Buick Co. has 
been chartered with authorized cap- 
ital of $50,000 and subscribed stock 
of $9,000 to conduct a dealership 
and garage business. Principals are 
J. J. Hood, Mary B. Hood and E. A. 
Sundy, all of Lumberton. 

* = * 


Kennedy a Dealer 


Jack Kennedy, Crestview, Fla., 
businessman, has been appointed 
Dodge-Plymouth dealer. His firm, 
known as Kennedy Motor Co., is 
located at 441 Main &t., Crestview. 

* 


Aid Legion in Lowell 

Lowell (Mass.) dealers are co- 
operating with Lowell Post 87, 
American Legion, in preparing for 
the first postwar convention of the 
Massachusetts departments of the 
legion, which will be held in Low- 
ell. Dealers will provide cars, office 
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and floor space downtown to visit- 
ing legion dignitaries and various 
committees. : 


Showroom Ready Soon 


Pat Long, president of Red Seal 
Motors (Hudson), Newark, N. J., 
announces that construction of his 


new one-car showroom will be com- | 


pleted this month. 
+ ik 


Sherrill for Sheriff 


J. B. Sherrill, general manager of 
Atwell Motor Co., Cornelius, N. C, 
has announced his candidacy for 
sheriff in the May 25 primary elec- 


tion. 
* * * 


Craig Motor Formed 


Craig Motor Co., Gastonia, N. C., 
has been chartered with authorize 
capital of $100,000 to buy and sell 
automobiles. The principals are E. 
D. Craig and Sarah P. Craig, both 
of Gastonia, and J. E. Craig, of 


Lancaster. 
* + o* 


New Home for O & N 


Osborn & Nusem (Kaiser-Frazer) 
Motor Car Co. will shortly open a 
new auto garage and salesroom in 
St. Helena, Ore. 

* 


* * 


Dealer Thompson Opens 

R. D. Thompson has opened his 
new Chrysler-Plymouth dealership 
at Fifth and Shell Ave., Healdton, 


Okla. 
eee 


Evans Opens Branch 


Evans Motors of Georgia, Inc., 
Atlanta, Ga., has opened a branch 
office and display room at 704 S. 
Patterson St., Valdosta, Ga. 

* * * 


Expands in Nevada, Ia. 
Standard Chevrolet Garage, Ne- 
vada, Ia. has started expansion 
work on the front of its building. 
The additional floor space of 1,950 
square feet will house offices, show- 
rooms and the parts department. 
+ * * 


Iblings Buys Nielsen 

H. 8S. Iblings, owner of Grundy 
Motor Co. (General Motors), 
Grundy Center, Ia., has purchased 
the Herman Nielson Chevrolet deal- 


ership at Dike, Ia. 
* * *# 


Biddy Improves 

Improvements in his facilities 
designed to make operations more 
efficient are announced by B. L. 
Biddy (Chrysler), Paducah, Tex. 
Additional shop equipment has been 
installed. 

+ K eo 


DeCuir Building Ready 


Egan DeCuir Motors (Chrysler), 
Clinton, La., has completed erection 
of a new building. DeCuir recently 
acquired the interest of an associ- 
ate in the firm. 

* * 


Haynes Converts Showroom 
Charles J. Haynes (Chrysler), 
Bridgeport, Conn., has remodeled 
his used-car showroom for use to 
display new models. Haynes re- 
ports that service and parts sales 
have risen as much as a third over 
last year. 
* * * 
Mail Campaign at Shirley 
Shirley Motor Co. (Chrysler- 
Plymouth), Duluth, Minn., is con- 
ducting a campaign of direct mail 
literature to the owners in its terri- 
tory. The firm has completed a 
remodeling and painting program. 
* * * 


Allen, Smith Build 


Construction has started on a 
new motor home for Irving C. 
Allen and Elmer Smith. The new 
company is known as Seaside Mo- 
tor Sales Co. (Ford), Seaside, Ore. 


Coulter Seeks Lot 


Coulter Motor Co. (Cadillac-Olds- 
mobile) at Phoenix, Ariz., has 
asked the city commission to re- 
zone lots at Central and Lewis 
Aves., where the firm desires to 
construct a modernistic building. 


Garage Nearly Ready 


Joe Walch garage, to handle 
Studebaker, is nearing completion 
in DePere, Wis. A low pressure 
heating system is being installed. 

* * * 


Forstrom Motors 
Forstram Motors, Inc., Superior, 

Wis., has been formed by 
Merrell, John C. Fritschler and 
Adrian E. Fortstrom, to deal in all 
types of motor vehicles, farm and 

















THIS “WELL-SIGNED” building needs little identification. You've guessed it! It's 
the home of Hawthorne-Wilkins Motors Inc., Seattle, western Washington and Alaska 
Frazer distributor and Kaiser dealer. The building has been purchased by this firm and 
remodeled. It was for many years occupied by Seattie-Packard Co., now in new home 
in Denny Regrade district. 


road machinery. Two hundred fifty 
shares of stock have been author- 
ized at $100 per mare. 

. 


Cloar Heads Rotary 


Les Cloar, Port Arthur (Tex.) 
dealer, has been elected president 
of the Port Arthur Rotary club for 
the coming year. | 

* 


‘Now It’s Parker Motors 


Parker Motors (De Soto-Dodge) 
is the new name for the business 
formerly operated as Parker and 
Oke at Penticton, B. C. In the fu- 
ture the business will be operated 
by G. Parker and his brother 
Lloyd. Harry Oke has sold out his 
interests in the company. 


B & M Enfranchised 


Beckwall & Mounk Motors has 
been appointed new Mercury-Lin- 
coln dealer in Penticton, B. C. 
Partners in the firm are M. L. 
“Mel” Mounk and J. Walter Beck- 
wall. Mounk will act as service 
manager, while Beckwall will be 
general manager. | 


Barnes Gets Assn. Post 


H. G. Barnes, accountant and 
office manager of Vancouver Mo- 
tors, Ltd., has been elected pro- 
vincial director for British Co- 
lumbia by the Credit Grantors 
Assn. of Canada. 

* + * 


U-Drive It Opened 
Piedmont Motors, Inc., Gaines- 
ville, Ga., owned by O. W. Kiser, 
has opened a U-Drive-It service, 
hiring out cars by the hour, day, 


week or month. 
+ * ” 


Hilsman Opens Shop 
Hilsman Motor Co. (Packard), 
Albany, Ga., owned by Thomas 3B. 
Hilsman, has opened a new gen- 
eral repair department under the 
supervision of ; L. Griffin. 
7 


Amons in Expansion 
Amons Oldsmobile Co., Pitts- 
burgh, has taken over a one-story 
50 by 100-foot building at 325 Ohio 
River Blvd. for new-car storage 
and a body shop. 
* om 


B. C. Gets New Firm 


Northern Motors, Ltd., has been 
incorporated with registered offices 
at Fort St. John, B. C. The com- 
pany is capitalized at $25,000. 

7 * * 


Klyce Modernizes 


Klyce Motors (Studebaker), Mem- 
phis, Tenn., has completed mod- 
ernization of its Crosstown section 
establishment. 

~ * 


+ 
Hull-Dobbs Eyes Shop 
Hull-Dobbs Co. (Ford) Memphis, 
Tenn., is planning to remodel its 
parts department. 
* * 


$20,000 Plant for Clark 


Work has been started on a sales 
and service building for Clark 
Chevrolet Sales, Worthington, O. 
Tt will be one story high and cost 
$20,000. 


* * * 


Abney Back in Business 

Raymond Abney, who was en- 
gaged in the auto business prior to 
entering the Army, has purchased 
propetty on Napier Ave., just off 
S. Main St., and is having a large 
conerete-stucco building built. 
When mi finished, he will resume 

1: 


his auto business. 
* * * 


Straug-Frank Expands 


Straus-Frank Co., San Antonio, 
Tex., wholesalers of automotive 
parts and atcessories, is construct- 
ing an annex adjacent to the pres- 
ent building ‘which will provide an 
additional 10,000 square feet of floor 
space. The front of the building is 


being modernized and new fixtures 
and equipment installed. 
* * * 


Clackum Building OK’d 
A building permit has been issued 
by Marietta, Ga., to J. W. Clackum 
to build a $10,000 display and service 
garage. Clackum represents Kaiser- 


Frazer. 
* * 


Story Gets Promotion 
F. D. Morrison, president, Pack- 
ard Louisville Co., announces that 
E. F. Story has been made vice- 
president and director of the com- 
pany. 


* * * 


Woods Begins to Build 


Ray Woods, north Texas distribu- 
tor for Kaiser-Frazer, announces 
start of construction on his $121,000 
building and improvement program. 

* *¢ *£ 


Our Error 


Hale-Van Zee, Nash dealership 
headed by Ralph Hale and Maurice 
Van Zee, is located at 801 W. High 
Ave., Oskaloosa, Ia., instead of in 
Des Moines as reported in Auto- 
motive News, Apr. 15. 

* *+ & 


Gautier Opens in Fla. 


John A. Gautier announces the 
opening at 5-9 S. Flagler Ave., 
Homestead, Fla., of Gautier Motor 
Sales (Kaizer-Frazer). 

* * 

W. & S. Motors (Pontiac), 522 
S. Tryon St., Charlotte N. C., an- 
nounces the appointment of William 
C. Taylor as assistant service man- 
ager of its new and modern service 
department at 513 S. Church St. 
Taylor has had 20 years experience 
in the Charlotte automotive field. 

es @ ® 


Howard D. Wetzel, general man- 
ager of the Central Motor Sales 
Co., has been named a member of 
the Board of Public Utilities of 
Springfield, Mo. 

* * * 

Cc. J. Goral, president of Goral 
Motor Sales (Dodge - Plymouth), 
Fort Wayne, Ind., has appointed 
J. L. Blandford as service manager, 
who has been associated with serv- 
icing automobiles since 1921. 

* * * 


J. F. Sheppard has resumed his 
prewar position as service manager 
of Hayes Motor Co., Clanton, Ala. 


| 


Now Available! 
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Railroad Loses in Ky... . 


AUTOMOTIVE NEWS, MAY 6, 1946 


Barrier Abolition Battle 
Continues to Progress 


NEW YORK.—Significant contin- 
ued progress toward the abolition 
of state regulatory and tax barriers 
impeding interstate highway trans- 
portation was made this year, de- 
spite the fact that comparatively 
few state legislatures convened in 
regular session, according to a sur- 
vey last week. 

A 12-year legislative battle which 
had attracted nationwide interest 
in transportation circles was cli- 
maxed in Kentucky with the en- 
actment of a bill increasing that 
state’s gross weight limit on trucks 
from 18,000 to 42,000 pounds on 
roads designated by the state high- 
way commissioner as strong enough 
to bear traffic. 

The measure also increased limi- 
tations on the size of vehicles, al- 
lowing combinations of 45 feet and 
height of 12 feet six inches. A new 
schedule of higher fees for heavy 


2. South Wind heats HOT in 
90 seconds by the stop watch! 


SOUTH WIND 
HEAT STARTS HERE! 


a 
nmremnmmnncmncennmenmmenncensii 


Ordinary heaters depend on engine heat. 


trucks, expected to increase the tax 
revenue from trucks by from $250,- 
000 to $500,000, will go into effect 
Jan. 1, 1947, as part of the regula- 
tory liberalization program. 

The new Kentucky law replaces 
a wartime act under which truck- 
ers had been allowed since 1942 to 
haul emergency loads of 40,000 
pounds on designated highways. 
The state’s former peacetime statu- 
tory limit of 18,000 pounds had long 
been assailed by highway users as 
the nation’s worst transportation 
barrier. 

Its removal came after pro- 
longed legislative debate and 
hearings, which featured rejec- 
tion of crippling amendments 
which the bil’s proponents 
charged were drafted by attor- 
neys for the Louisville & Nash- 

ville Railroad. 

Another major highway transpor- 


ORDINARY HEATERS 
START HERE! 


NEWARK DODGE DEALER sells taxicab fieet of 250 Piymouths 
J. Leonard Kessler (second from right), sales manager for S. H. 


Taxi Co., Newark, N. 


Grossman, Inc., Newark, is presenting bill of sale to 
the taxi firm. With them are Dave Oxfield, vice-president 


right, president of 
Century, left, and 


iaeat of beth Oce 


Robert D. Chaplin, general sales manager for Grossman. 


tation barrier fell by the wayside 
when Mississippi enacted a bill to 
increase maximum permissible 
gross weight of commercial ve- 
hicles to 45,000 pounds and to in- 
crease the overall length limit on 
tractor semitrailers to 45° feet. 
Mississippi’s former law limited 
weight to 30,000 pounds, although 


as a wartime measure 40,000 pounds 
had been permitted. 

Maximum length of tractor semi- 
trailer vehicles had been 40 feet. 
Unchanged by the new legislation 
is the state’s limit of 18,000 pounds 
axle load. The new measure carries 
a gross weight table graduated up- 


Most trips are short... so 
most trips need QUICK HEAT! 


i, 


It’s a fact! A national survey reported by the 
Automobile Manufacturers Association reveals 
that the average length of all car trips is under 
5 miles. Many trips are even shorter. Driving 
to school, for example, is less than 3 miles. So 
it’s logical that HOT HEAT QUICK is absolutely 
necessary for winter driving comfort. 


3, Quick Heat has won 
1,250,000 friends for 
South Wind Heaters! 


South Wind’s famous “sealed flame” principle 
revolutionized car heating. For the first time 
car owners could get hot heat fast . . . as a result 
South Wind became America’s fastest selling car 
heater—sales increased every peacetime year. 


just can’t get motorists out of the icy “frigid 
zone” fast enough. With them, you usually get 
where you're going before you get warm. A 


South Wind users number more than 1,250,000! 
Today, the demand for South Winds is the 


| ward so that 26,000 pounds is the 


limit if space between axles is eight 
feet and 45,000 pounds becomes th 
maximum if the axle spacing is 4 
feet or more. 

Still pending in Massachusetts igs’ 
a bill to increase the gross weight 
of two-axle vehicles from 30,000 to 
36,000 pounds and the gross weal 
of tractor-semi-trailer or vehicles 
with three axles from 40,000 to 50,- 
000 pounds. 

Another Massachusetts bill pro- 
posed a table of gross weight 
ranging from 28,652 pounds if dis- 
tance between axles is four feet 
to 73,278 pounds if axle spacing 
is 57 feet. 

Although rejecting a weight in- 
crease proposal, Virginia’s legisla- 
ture contributed impressively to the 
abolition of trade barriers by re- 
pealing the state’s 2 percent gross 
receipts tax on truckers. This levy 
had been suspended during the war, 
with the prospect of its reinaugura- 
tion bringing threats of retaliation 
from other states. 

Repeal of the tax was enacted as 
part of a road tax structure re- 
vision which also increased the 
state’s gasoline tax from 5 to 6 
cents per gallon, cut passenger car 
license costs 25 percent, and in- 
creased the license fee for truck- 
ers by 50 to 150 percent. 

Efforts to wipe out tax barriers 
also received a boost from the Mis- 
sissippi legislature’s enactment of a 
reciprocity bill designed to improve 
relations with neighboring states 
and avert the possibility of retalia- 
tions against undue restrictions on 
out-of-state trucks. 


The measure authorizes the gov- 
ernor, attorney general and comp- 
troller to enter into agreements 
with other states in order to re- 
move necessity for purchase of 
Mississippi license tags by truck 
operators whose home states grant 
similar privileges to trucking lines 
running from Mississippi. 


Current-year progress toward the 
elimination of regulatory and tax 
barriers impeding highway trans- 
portation followed similar action 
taken in many states last year. 
Legislation to liberalize restrictions 
on motor vehicle sizes or weights, 
or both, was enacted during 1945 
by the legislatures of 21 states. 

They are Arizona, California, 
Colorado, Florida, Illinois, Iowa, 
Kansas, Minnesota, Nebraska, 
New Ham North Carolina, 
North Dakota, Ohio, Oregon, 
Pennsylvania, South Carolina, 
Tennessee, Texas, Vermont, Wis- 
consin and Wyoming. Permanent 
reciprocity legislation went into 
effect last year in Maine, Ar- 
kansas and New Hampshire, with 
such agreements being extended 
by a number of other states. 


This trend of the last two years 
is regarded as a hopeful sign that 
the states will extend into the post- 
war era the wartime removal of 
state line trade barriers which was 
effected on an emergency basis un- 
der pressure from the federal gov- 
ernment. 


Legislative action still must be 
taken in many instances, however, 
before highway transportation will 
be permanently freed of artificial 
boundary line impediments. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 


greatest ever. That means a sales opportunity 
for you that’s loaded with handsome profits. 


South Wind creates its own heat—in 90 seconds! 
Result —- you're riding in healthful, comfortable 
warmth in blocks instead of miles! 


Part of the 
American 
scene-because 
it reaches 


125,000 


American 
men! 


Cash in on South Wind's established reputation and powerful national 
advertising by identifying yourself as a South Wind Dealer. Your jobber will 
furnish you with one free advertising kit; buy 6 heaters, then mail us a 
postcard, and we'll send you another big kit, free of charge, in September. 


oth Wind @ 


REG. U. S. PAT. OFF, 


WORLD'S /4S7£S7 CAR HEATER 


SOUTH WIND DIVISION © STEWART-WARNER CORPORATION © INDIANAPOLIS 7, INDIANA 
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In State islatures ... 


AUTOMOTIVE NEWS, MAY 6, 1946 


unemployment compensation fund./| Jersey legislature this year with 
The law contains a provision for| the introduction of three bills em- 


Increased Trend Seen 


For Sick Payments 


By Bethune Jones 
Staff 


Correspondent 

NEW YORK. — With employer 
operating costs directly and indi- 
rectly affected, proposals aiming at 
broader accessibility of medical 
and hospital facilities, and preven- 
tion of loss of income due to non- 
occupational disabilities and sick- 
ness were raised during a number 
of regular and special state legis- 
lative sessions throughout’ the 
country this year in continuation 
of a trend gaining momentum in 
recent years. 

While there are indications 
that the subject will become an 
increasingly live issue next year, 
when legislatures of some 45 
states will convene in 
session, analysis of the current- 
year developments does not indi- 
cate that proposed state compul- 
sory health insurance plans will 
get out of the study stage in the 

future. 


Rather it appears likely that em- 
phasis will center on_ so-called 
“cash sickness” plans, designed to 
compensate workers for loss of 
wages while absent from employ- 
ment through non - occupational 
sickness or disability; increased 
appropriations for public health 
facilities and services; and efforts 
to stimulate private health insur- 
ance programs. 

Setback in N. Y. 

Compulsory state health insur- 
ance proposals received a setback 
when New York State’s Temporary 
Commission on Medical Care, after 
more than a year’s study of the 
issue, submitted a majority report, 
signed by only nine of its 19 mem- 
bers, stating that it was unpre- 
pared to recommend any plan 
financed on a compulsory basis 
until there has been more experi- 
ence in the field of medical and 
hospital insurance. 

The sharp divergence of opin- 
ion among the commission mem- 
bers was further indicated by the 
fact that four minority reports 
were filed, and another promised. 
Only two reports, one signed by 
five members and the other by 
two, favored immediate action on 
health insurance. 

In Rhode Island, the matter last 
year was shunted off to further 
study on recommendation of the 
Voluntary Advisory Council on 
Health, whose technical committee 
said “hospital facilities are not now 
available for the number of pa- 
tients that might be expected if 
compulsory hospitalization insur- 
ance were made effective immedi- 
ately.” 

The issue is currently under study 
by legislative interim groups in 
California, where Gov. Earl War- 
ren last year advocated prepaid 
medical care through a system of 
compulsory health insurance fi- 
nanced by contributions of both 


No Bolts, Screws or 
Clips Needed! 


The Patented 
Adjustable Di- 
viders on these 
bins are easily 
changed from 
one position to 
another with- 
out bothering 
with bolts, 
screws or clips. 


Entire bin 18- 
gauge steel. 
Dividers and 
shelves set up 
to fit your 
requirements. 
Delivery in 3 
weeks. 





Model H-29 
Write now for free catalog and 
See the various models. 


HOPE Metal Products, Inc. 
Dept. A 
1505 Rockwell Ave. Cleveland 14, Ohio 





employers and employes, with ar- 
rangements by which self-employ- 
ed and others also could come un- 
der the plan through contributions. 


California’s legislature, in spe- 
cial session, this year enacted a 
law under which workers who 
come under the state unemploy- 
ment insurance system also will be 
entitled to benefits when illness or 
disabilities not subject to work- 
men’s compensation insurance pre- 
vent them from going to their jobs. 


Unemployment because of sick- 
ness, as in the case of economic 
unemployment, will make an em- 
ploye eligible for a maximum of 
$20 a week. A worker will be able 
to draw either disability or unem- 
ployment insurance benefits for 23 
weeks in any given year, or 35 
weeks as a maximum for a com- 
bination of the two types of pay- 
ment. 

Financing Plan 


The California sickness benefits 





NEW TRAFFIC SIGNAL. Inventor H. 
B. Mueller inspects the nonstick traffic sig- 
nal he designed after he paid $5 as a fine 
for going through a sign stuck on ‘‘Go’’ in 
Los Angeles. His cylindrical signal hangs 
above the intersection and a narrow hoop 
slides up and down the cylinder, changing 
the light as it hits top and bottom. He’ll 
give it to the city of Los Angeles if the 
city will give him his $5 back.—(Acme 
Photo) 


will be financed entirely out of the 
present 1 percent paycheck contri- 


alternative voluntary sickness ben- 
efit systems, under which employes 
might arrange with their employ- 
ers for private insurance plans. 

The workers would no longer be 
charged the 1 percent state tax in 
such voluntary plans, but could not 
be assessed any more than 1 per- 
cent and would have to be guaran- 
teed benefits at least as liberal as 
provided by the state fund. 

A seven-day waiting period be- 
fore payments start is stipulated by 
the California law, which won’t go 
into effect until next year unless 
federal legislation is enacted to 
permit the immediate use for dis- 
ability payments of California em- 
ploye unemployment tax contribu- 
tions. 

Rhode Island, the only other 
state which now has a similar 
law, this year enacted legislation 
designed to prevent threatened 
insolvency of its “cash sickness” 
fund. Enacted in 1942 as the first 
of its kind in the nation, the 
Rhode Island “cash sickness” law 
is financed by employe contribu- 
tions. The amendments enacted 
this year provided for increased 
contributions to the fund and 
more stringent administration. 
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bodying recommendations of the 
State Commission on Postwar 
Economic Welfare. 


Under the proposed New Jersey 
plan there would be no payments 
to the state itself. The State Un- 
employment Compensation com- 
mission would supervise any one 
of three alternative plans that em- 
ployers might adopt, but the ad- 
ministration would be up to em- 
ployers. 


Employers could adopt one of 
these plans: Establish financial re- 
sponsibility to the satisfaction of 
the state commission and make 
sickness payments as a regular 
operating expense; take out a 
policy with a private insurance 
carrier, or provide payments 
through an employe benefit asso- 
ciation. 


The New Jersey plan is the first 
of its kind advanced, such propos- 
als in other states generally follow- 
ing the Rhode Island pattern. Bills 
of the latter type were proposed 
but not enacted last year in many 
states, including Connecticut, Col- 
orado, Massachusetts, Montana, 
New Jersey, New Mexico, New 
York, Minnesota and Washington. 


Cash sickness benefits were! Indications are that the issue will 
bution of employes to the state|raised as a live issue in the New| be taken up more widely next year. 
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in the next 12 


THAT’S THE AMOUNT of reserves a survey indicates 
the average city dealer will lose to banks and insurance 
agents on direct financed deals in the next twelve months. 
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Why It Pays to Finance 
With GENERAL Finance 


ASED ON U. S. Government 

compiled statistics, it can be 

shown that in 1941, on a bank 
volume of 1% billion dollars; reserve 
loss to the average city-dealer was even 
then $5,088.00 (send for interesting 
booklet giving full facts). But that was 
before so many banks were financing 
auto purchasers. The bankers them- 
selves say 10,000 of their members will 
be doing so now. 

In addition—75,000 insurance 
men have organized to encourage di- 
rect financing. 

Practically every such deal short- 
circuits a dealer reserve. 

This trend toward direct financing 
will accelerate—taking sizeable needed 
profits away from dealers—unless deal- 
ers and finance companies get together 
and face the facts squarely. 

Here at General Finance we be- 
lieve that people go to banks princi- 
pally because in some cases they can 


save money.. So we have provided a 
new vehicle which meets bank rates— 
meets the lowest! And exceeds bank 
service. 

It perpetuates the dealer’s reserve, 
his source of used car financing, his 
wholesale, and his financnig for mar- 
ginal credit risks. It completely pro- 
tects the buyer with exclusive new 
service features not available at banks. 


* * * 


GET THE FACTS. Listed to the right 
are just a few of the highlights of 
Buyers Benefit Agreement and a 
new GFC plan. Of course, you will 
want to have every detail. Write, 
phone or wire GFC headquarters in 
Chicago. Ask to have our nearest 
office show you how to put $7,500.00 
or more in your pocket. 


Dt pays Car Gugersvir.. 
LOW RATES—as low as the lowest. 
FLEXIBLE CREDIT—most liberal of 


any finance plan, anywhere. 


COMPLETE INSURANCE for car and 


credit-life coverage for owner. 


A.T.A. MOTOR CLUB SERVICES 
REPAIR FINANCING 


It pays Dealers with... 
PROFIT RESERVES 


GENEROUS WHOLESALE 
FINANCING 


LIBERAL USED CAR FINANCING 
including marginal credit risks. 





Sead for Dutercsting Gooklet which tells how much bank 


competition cost you in lost reserves. 
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On Wall Street... 
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stocks showed an increase of 11.7} 000, an increase of 3.7 percent | mon stock outstanding at the clo 


percent over a year ago. 


Auto Dividend Payment 
Up in First Quarter 


By Dana Stuart 
Staff Correspondent 

NEW YORK.—Forty-one automo- 
tive manufacturing companies with 
shares listed on the New York 
Stock Exchange paid cash divi- 
dends in the first quarter of this 
year. This compared with 40 in the 
like period of last year. 

According to a compilation by 
the Exchange, 66 automotive stocks 
were listed on the Exchange as of 
March 30, 1946. 

Eleven of the 41 dividend paying 
firms increased the first quarter 
payments over those of a year ago, 
29 paid the same as in the like 
1945 period and four companies re- 
duced their dividends. 

The first quarter payments by 
the 41 companies aggregated $49,- 
090,000, against $47,963,000 a year 
ago, an increase of 2.3 percent. 

All eight of the rubber manu- 
facturing companies with shares 





Stock Price Averages 
Latest Preeed’g Year 

Week Week Ago 
10 cars and trucks. 44.35 47.05 37.25 
10 parts and acces. 
5 tires and rubber 
25 automotives .... 50.14 53.00 40.25 
V—_—_C— EEE 
listed on the Exchange paid cash 
dividends in the first quarter, 
against seven a year ago. Five of 
the eight increased their payments, 
and the remaining three paid the 
same as in the first 1945 quarter. 


The aggregate payment by the 
rubber group was $4,681,000, com- 
pared with $4,074,000 a year ago, 
an increase of 14.9 percent. 

For purposes of comparison, it 
may be pointed out that cash divi- 
dends were paid in the first quarter 
on 567 stocks listed on the Ex- 
change, with 195 increases, 388 pay- 
ing the same and 31 reductions. 
The aggregate payment on the 567 | 


There still is talk in the Street 
of additional reductions or omis- 
sions of dividends by automotive 
companies in the second quarter. 
These may develop, particularly 
if the labor difficulties continue 
long enough to interfere further 
with automobile production. 

If there are additional dividend 
reductions in any important num- 
ber, it will be because of strikes 
or the fact that industry is being 
choked by government regulations. 

The automotive industry has a 
strong financial position and can 
maintain dividends through the re- 
conversion period without danger 
to its stability—if it is permitted to 
produce and sell. At least that is 
the view of a large segment of the 
financial world. 

The Stock Exchange also has 
compiled automotive industry earn- 
ings for 1945. Forty-six of the 47 
companies which have _ reported 
listed net incomes, after all 
charges, leaving one net loss. Nine 
companies reported improvement 
over 1944 results. 

The net income of the automo- 
tive group for 1945 was $300,148,- 


over the preceding year. 


Seven rubber companies have 
reported, all showing a profit for 
1945, and three making gains over 
1944, Their aggregate net was $59,- 
959,000 for 1945, a decrease of 4.9 
percent from the preceding year. 

Of a total of 725 listed companies 
reporting, 705 had net profits in 
1945, and 335 made gains over 1944. 
The aggregate net for the entire 


group, however, was 4.4 percent 
below 1944. 

s ¢ * 
FINANCTAL 


Studebaker Takes 
$129,000 Net Loss 
In First Quarter 


SOUTH BEND.—Studebaker and 
its subsidiaries in the quarter end- 
ed March 31 sustained a consoli- 
dated net loss of $129,760 after all 
charges, including depreciation. 
This compares with a net profit for 
the quarter ended March 31, 1945, 
of $1,024,323, equal to 43 cents a 
share on 2,334,477 shares of com- 





ALSO MANY OTHER TYPES OF WELDING 
AND FLAME CUTTING EQUIPMENT 


LINCOLN 


Hundreds of Lincoln 
Arc Welders in the pop- 
ular 300-400 A 


m: 
size are also avaliable: 
some gasoline engine 


driven. 


WESTINGHOUSE 
Flexare equipment for 
production or construc- 
tion operations is 
available in smaller 
quantity. Also other 
standard makes and 


ratings. 


RESISTANCE WELDERS 
Sot Welders located in 
Philadelphia, Detroit, 
Chicago, Los Angeles, 








SURPLUS HOBART 


ARC WELDERS 


200, 300 AND 400 AMPERE RATINGS 


Three million dollars worth of surplus Hobart Arc Welders must be sold 
between May 15th and June 15th. Most of this equipment is of the MG type 
but some quantity is available in gasoline driven units. Arrangements may 
be made to inspect the offered items. Largest inventories are located at 
Boston, Detroit, Cleveland, Chicago, Atlanta, Kansas City, Richmond and 
Philadelphia—but information on availability, condition and location may 
be obtained at any of the War Assets Administration Regional Offices listed 
below. The equipment will be sold on a “‘where is, as is” basis . . . used or 
unused . . . and priced accordingly. For full information contact the nearest 
office listed below or check and mail this coupon. 














































of the period. 


Studebaker’s net sales in the fi 
three months of 1946 totaled $25, 
135,700. In the corresponding p 
riod of last year net sales, includ. 
ing charges to the government un 
der cost-plus-a-fixed-fee contracts, 
totaled $90,885,037. ; 

A total of 24,341 passenger ce 
and trucks were sold in the fi 
quarter. 


As of March 31, Studebaker’s 
working capital totaled $29,331,987 
as compared with $33,594,579 on 
Dec. 31, 1945, and $26,614,693 on 
March 31, 1945. 


Hudson Offers 
226,000 Shares 


Hudson has offered its common 
stockholders the privilege of sub- 
scribing to 226,973 shares of new 
no par value common stock, it wag 
disclosed in a statement filed with 
the SEC last week. 


The subscription rate will be one 
share for each seven shares now 
held. W. E. Hutton & Co., New 
York underwriter, will purchase all 
shares not subscribed for. 


U. S. Rubber Sales 
Gain in Quarter 


NEW YORK.—Sales of United 
States Rubber Co. in the first 
quarter of 1946 were substantially 
above those in the corresponding 
period of any previous peacetime 
year, the trend is still upward, and 
in regard to the dividend outlook 
“I believe you will be pleased with 
the action which the board will 
take at the right time,” Herbert 
E. Smith, president, told stockhold- 
ers at the annual meeting. 


Stockholders voted to increase 
the authorized common stock from 
1,918,412 shares, $10 par value, to 
2,500,000 shares in order to make 
additional shares available for issu- 
ance for expansion of operations. 
A decrease in the amount of au- 
thorized first preferred stock from 
961,091 shares, $100 par value, to 
651,091 shares, the number now 
outstanding, was also voted. 

= 


White Profit Drops 


Slightly for 1945 

CLEVELAND.—White Motor re- 
ports net profit of $2,033,598, equal * 
to $3.25 a share, based on total net 
sales of $100,508,268. This compares 
with $2,111,144 in 1944 when ne 
sales were $109,394,491. 


Because of the termination of 
the war, relatively larger numbers 
of regular’ commercial vehicles 
were produced in 1945 than in 1944 
when the schedule was predomi- 
nantly military. However, produc- 
tion was not fully up to the sched 
ule hoped for due to difficulty in 
acquiring materials. A total of 12,- 
994 commercial trucks, buses, and 
military vehicles were sold in 194 
as compared with 10,122 units the 
year before, according to Robert 
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In the Hopper 


La. Legislator Proposes 
Outlawing Closed Shop 


A proposed state constitutional 
amendment to outlaw the closed 
shop will be introduced in the 1946 
Louisiana legislature, scheduled to 
convene May 13, by Rep. W. J. 
Cleveland of Crowley. 

He said he would pattern his pro- 
posed measure on a Florida consti- 
tutional amendment which is now 
before the courts of that state after 
the U. S. Supreme court refused to 
take jurisdiction at this point in a 
case involving an attack on its 
validity. Another measure to be in- 
troduced by Cleveland would pre- 
vent payment of unemployment 
benefits to persons on strike. 


Arbitration Power Granted 


New York Labor Board 


Gov. Thomas E. Dewey last 
week signed a bill empowering the 
State Mediation Board to arbitrate 
labor-industrial disputes with the 
consent of the disputants or their 
representatives. Heretofore the 
board was restricted to “discussion” 
and “mediation” of disputes. 

Also signed by the governor was 
a bill authorizing the board to ap- 
point special mediators for labor 


disputes. 
+ * + 


Snyder Presents Plan 


For Lead Increase 
WASHINGTON.—Stating that 
American industry could use 1.3 
million tons of lead this year, 
but that the supply now in sight 
is not over 835,000 tons, Recon- 
version Director John W. Snyd- 
er last week announced steps 
intended to increase the supply. 
He said that he had asked the 
State, War and Navy depart- 
ments and the RFC to investi- 
gate all possible foreign sources 
and directed the armed forces 
to determine how much of the 
metal can be recovered from 
such unneeded equipment as 
submarine storage batteries. 
Other measures are: Intensi- 
fied efforts to salvage scrap lead, 
strict conservation and alloca- 
tion to eliminate nonessential 
use, an attempt to increase im- 
ports, efforts to settle strikes 
and exploration of new sources 
of supply both here and abroad. 
ca * 


S. C. Demands Back Taxes 
Before Issuing License 


Under the provisions of a strin- 
gent new legislative act, South 
Carolina counties may be able to 
collect an additional several hun- 
dred thousand dollars in automo- 
bile taxes. 

The new law stipulates that state 


license plates must not be issued. 


to any vehicle on which county 
property taxes were unpaid as far 
back as 10 years. 

s ¢ 6 


Idea Spreads 
4 Other Cities Interested 


In Subway Parking 


WASHINGTON.—Since the con- 
struction of the underground Union 
Square garage in San Francisco, at 
least four other large cities have 
given that type of facility serious 
attention—Washington, Detroit, 
Kansas City and Los Angeles— 
Pyke Johnson, president of the 
Automotive Safety Foundation, said 
last week. 

Some of Washington’s civic and 
government leaders believe that the 
city eventually will have to con- 
struct underground garages under 
portions of the Mall and under 
parks adjacent to the downtown 
business section. 

Detroit voters last fall approved 
& measure enabling the city to issue 
revenue bonds for an underground 
Garage of 1,000-car capacity be- 
neath Washington Blvd. in the 
midst of the downtown area. 

Last month a similar measure 
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failed in Kansas City. In light bal- 
loting, the revenue bond proposal 
received a majority but fell shy 
of the two-thirds vote needed. 

In Los Angeles, where parking 
pains are severe, considerable at- 
tention is being directed to con- 
structing an underground garage 
on Pershing square. Studies are 
being made of Los Angeles’ present 
facilities and needs which it is be- 
lieved will lead to a broad action 
program. 

* * * 


Five-Year Business Census 
Approved by House Group 


A bill providing for a census 
every five years of manufacturers, 
mineral industries, business and 
distribution has been approved by 
the House Census committee. The 
first census, to be taken next year, 
would cover 1946. The bill also 
provides: 

1. That surveys taken more fre- 
quently must be within the general 
scope of the five-year census. 

2. That surveys which do not fall 
within the general scope of the 





FIRST POSTWAR DEALER conference held by General Tire & Rubber Co. was 
staged in the new plant in Waco, Tex. One of the ceremonies was the presentation of 
district. Shown after receiving the pins are, front 
row left to right, Earl Hodges, Wichita Falls, 10 years; E. N. 
years; John Prickett Tyler, 15 years; Jim McCann sr., Longview, 20 years; Joe Paul, 
Muskogee, Okla., 10 years; Glenn Woody, Lubbock, 10 years; Jack Baker, Amarillo, 


10 years. Standing, left to right, are A. B. 
F. L. Young, Fort Worth, 15 years; Joe Murphy, Tulsa, Okla., 20 years; W 


Campere, Abilene, 10 


Nichols, Dallas district manager, 15 years; 
. A. Morse, 


Oklahoma City, 20 years; Grady Blanchette, Dallas, 20 years; Reece Warren, Borger, 
10 years, and R. M. Peck, Stillwell, Okla., 10 years. 


five-year census can only be taken’ 


after determining that the infor- 
mation is necessary in the efficient 
performance of essential govern- 
ment functions, and is not available 
to the public. 

3. That imprisonment penalties 
are applicable only to reports re- 
quested in connection with the five- 
year census. 

* * * 


Vets Denied Strike Pay 
A bill which would have made 


retroactive to November unemploy- 
ment insurance benefits granted to 
veterans during General Motors and 
steel strikes has been vetoed by 
Gov. Dewey of New York. 


K-F Deal in Greenville 


Four Youngstown (O.) residents 
have purchased a garage in Green- 
ville, Pa., for operation of a Kaiser- 
Frazer dealership. They are J. A. 
Cerni, William Billett, D. F. Billett 
and J. D. Billett. 


U. S. Patent Office 
Moves to Ease 


Its Procedures 


WASHINGTON.—A program de- 
signed to streamline and simplify 
the rules and procedures of the 
U. S. Patent office was announced 
last week by Commissioner Casper 
W. Ooms. 


The Patent office has already 
adopted a new, simplified applica- 
tion form for use by inventors 
seeking patents. The form will be 
put into use in the near future, 
Ooms said. 


In addition a committee of Pat- 
ent office employes has been named 
to study and evaluate the rules, 
practices and procedures now in 
use with a view to formulating 
changes and revisions that may 
appear desirable. 

The simplified application form, 
Ooms said, will be limited to a 
single page and can be checked by 
Patent office clerks much more 
quickly than the old form. 

The Patent office is now deluged 
with a record number of applica- 
tions that may number 100,000 this 
year. 
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SHOW GIVES YOU A 


Nearly 445 million dollars among 
these sprightly, young Ohio Red- 
book families, when they last 
counted it! 


And because they're young they’ re 
spending it. They're spreading it 
around among the advertisers 
who are hitting them where they 
live—in Redbook. 


Because they’re young, drug and 
cosmetic lines got $8,180,000 of 
their money last year. The food 
bill in Redbook, Ohio was over 


$61,000,000 — good healthy 
young appetites. 


And if they can get the new 
houses they want built in 1946, 
they will spend over $10,000,000. 


Is $232 a page or $2784 too 
much to spend to tell your story 
to this $445,000,000 Redbook, 
Ohio market in full pages 12 
times a year? That's all it costs in 
Redbook, Ohio where you cover 
every family in town. 


“mer REDBOO 


Send for the Redbook state-by-state analysis of family buying power, 
Write or phone Redbook, 230 Park Avenue, New York 17, New York 


$6,800,000,000 AUDIENCE 


That's the total income of Red- 
book readers in 48 states. it takes 
577 million dollars worth of cars, 
gas and oil to keep ‘em rolling. 
They eat a billion dollars worth 
of food; 143 million dollars goes 
for drugs and cosmetics, and they 
buy 175 million dollars worth of 
building materials. 

Make the Redbook National Show 
your show, drawing these youth- 
ful spenders to your product. Hit 
‘em with a page at every per- 
formance $37,200 does it! 


OO 
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AUTOMOTIVE WASHINGTON 
Senate Dodges Issue 
In Foreman Case}; 


By William Ullman 
WITHIN RECENT weeks, 


National Labor Relations 


Board has certified for collective bargaining purposes ap- 
proximately 20 foremen unions. This action was based on 
the board’s current assumption that the Labor Relations Act 
empowers it to compel one arm of management to bargain 


collectively with another arm 
of the same management. 


It is by no means clear, in 
the opinion of an NAM legal ad- 
viser, that the board has authority 
under the act to compel employers 
to bargain with foremen unions. 
The question, he says, has never 
been considered by the courts and 
the board’s own treatment of it has 
varied with time. 


Although the question of the 
board’s authority in this matter is 
now pending in the courts, a final 
judicial determination cannot be 






expected for sev- 
eral months. In 
the meantime, the 
board may be ex- 
pected to  con- 
tinue processing 
foremen union 
petitions. Thus, 
even though the 
courts should 
later determine 
that the board 
has acted beyond 
its authority in 
the foremen 


cases, its actions may nevertheless |islation is considered on the floor|such picketing to be in effect a 
have caused damage to industry as|of the Senate. 


a whole. 


If the present government- 
assisted trend in large-scale 
unionization of foremen is to be 
stopped, it is imperative that 
early congressional action be 
taken. The House has already ex- 
pressed its attitude by providing 
in the Case bill that employers 
should not be compelled by law 
to bargain with foremen unions. 
However, the Case bill has been 
drastically modified by the Senate 
Education and Labor committee 
which deleted the provision relat- 
ing to foremen bargaining. The 
committee report seeks to justify 
such action on the ground that 
“this subject is not a proper mat- 
ter for legislative disposition.” 


This whole issue arises by virtue 
of a federal statute—the Wagner 
act. Thus, it should be clear beyond 
argument that it not only is a 
“proper matter” for congressional 
action, but that Congress has a 
definite responsibility to act. Minor- 
ity members of the committee have 
expressed the view that the fore- 
men question is a “proper matter” 
for legislation and have indicated 
they will sponsor an appropriate 
amendment if and when labor leg- 


i” 


Picketing Becomes 


Big Issue 


WIDESPREAD USE of mass 
picketing has become a most dis- 
tressing phase of the current wave 
of strikes. Such picketing not in- 
frequently goes to the extreme of 
forcefully excluding from _ the 
strikebound plant all employes, 
sometimes even including company 
officials. 

Not infrequently local authorities 
have failed to handle the situation. 
Apparently they either deem pres- 
ent laws inadequate, or feel them- 
selves incapable of enforcing such 
laws. 


Some of the state courts more 
especially have of late been issuing 
injunctions to restrain mass picket- 
ing. In Pennsylvania, the Supreme 
court recently reversed a lower 
state court ruling in favor of such 
an injunction where the union was 
admitting to the plant only em- 
ployes who were on a list approved 
by it. 

The union took off the approved 
list the names of a number of em- 
ployes the employer wanted ad- 
mitted to the plant. The court held 





presents a new emergency and 
parking brake for trucks and buses 


Heavy loads—high speeds—heavy travel on the highways—all are the 
common rule of the day—and they all spell a demand for emergency 
braking that is a lot more than just a parking brake. Bendix*—for years 
recognized as the greatest name in brake engineering—has developed a 


new brake to more than meet these rigid requirements. 


This rugged, mechanically operated brake is of the time-proven Duo- 
Servo type of construction for drive-shaft or propeller shaft installation. 
The heavy-duty shoes are supported by a center plate. This center plate 
is in line with the center of the brake shoes, so that the brake torque 
forces are center loaded on the supporting member. This loading of stresses 
on correctly designed parts results in a brake that is smooth and power- 
ful in action, yet light in over-all weight. The only adjustment necessary 
is a simple one for lining wear; shoes are self-centering within the drum. 


Write for the details on this remarkable new Bendix Brake. Your letter 
will receive prompt attention. 


PRODUCTS 


BENDIX 
OF THE 


BENDIX AVIATION CORPORATION 
SOUTH BEND 20, INDIANA 


*REG. U.S. PAT. OFF. 


DIVISION 


AVIATION CORPORATION 






IAPC 
Wah eA 
installations 


seizure of the employer’s property. 
A New York trial court similarly 
in a recent case has issued an in- 
junction. 

These state court decisions are 

equally significant because the 
states involved have state injunc- 
tion statutes which, similar to the 
federal Norris-LaGuardia anti-in- 
junction act, impose quite. rigid 
requirements employers must 
meet before obtaining an injunc- 
tion. Yet the courts have in these 
mass picketing cases held such 
requirements satisfied. 


* * * 

Agency Powers Curbed 
By Senate Bill 

CLIMAXING more than a decade 
of congressional consideration, a 
measure designed to establish fair 
administrative procedures in gov- 
ernment has been passed by the 
Senate and has been sent to the 
House by the Judiciary committee. 


The urgent need to insure that 
parties affected by administrative 
powers understand their rights and 
the necessity for standards for op- 
eration of governmental agencies 
has been recognized by the admin- 
istration as well as by business 
leaders and the legal profession. 
The bill is the result of intensive 
study by both governmental and 
private organizations.  — 

The bill would provide that 
agencies must issue as rules cer- 
tain specified information as to 
their organization and proced- 
ure and make available other ma- 
terials relating to administrative 
law. Standards would be set up 
for the several forms of admin- 
istrative proceedings and limita- 
tions would be placed on admin- 
istrative powers. 

The measure also would establish 
procedural requirements for ad- 
ministrative hearings and decisions, 
where statutes require such hear- 
ings, and would set forth a simpli- 
fied statement of judicial review in- 
tended to afford a remedy for every 
legal wrong. 

* * 


* 

Debt Limit Bill Signifies 
Deficit Spending End 

THERE IS more than ordinary 
significance in the proposed re- 
duction in the statutory limita- 
tion on the public debt. If the bill 
approved by the Senate Finance 
committee is enacted into law, it 
will be notice of an intention by 
Congress to end deficit financing. 
The proposed maximum would 
leave a relatively small margin 
for new borrowing for current 
expenditures and would tend to 
discourage unnecessary outlays 
or attempts to provide employ- 
ment by the spending of public 
funds. 


* * * 


STATES’ RIGHTS loom large in 
legislation moving toward passage 
in Congress. The Senate Judiciary 
committee is recommending adop- 
tion of a House-approved measure 
which would quit-claim to the 
states any federal mineral rights 
on lands beneath tidewaters out to 
the three-mile limit and on lands 
under navigable rivers, lakes and 
bays. 


Heads Spence Firm 
Clinton Spence is the new presi- 
dent of H. D. Spence Motor Co., La 
Grange, N. C. The firm has been a 
Ford dealership since 1922. 





Proved in thousands of motor 
car dealerships for more than 
a third of a century. 

@ Standard Accounting 

Systems 

@ Repair Orders 

@ Time Tickets 

@ Payroll Records 
Hundreds of other time-sav- 
ing forms for the automotive 
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Prompt Shipping Service 
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On Special Cars 


Simplified Method to Get Price Approval 
Announced by OPA 


WASHINGTON. — To facilitate 
sales by tmantifacturers and re- 
sellers of passenger automobiles for 
special 6r limited use, a quick 
method of getting proposed maxi- 


film prices approved was an- 
nounced last week by OPA, effec- 
tive May 1. 


Foreign Entries 
Boost Total for 
Big Race to 53 


INDIANAPOLIS. — Entries for 


the first postwar race May 30 had 
reached a total of 53 last week. 


Many of the better known prewar 


drivers have been assigned cars. 
They include Cliff Bergere, Mauri 
Rose, Ted Horn, George Connor, 
George Barringer and Emil Andres. 

Foreign nations will again have 
several entries. The latest to vie 
for a spot in the 33 starting posi- 
tions is from High Speed Motors, 
Paddington, England. 

Three-car teams are listed for 
Tazio Nuvolari, Italy, Rudolph Car- 
racciola, Switzerland, and Harry 
O'Reilly Schell, French sportsman. 

The California delegation will be 
headed by Rex Mays, runner-up in 
the 1941 race, and recognized as the 
American Automobile Assn. cham- 
pion. Other entries include Chicago, 
Milwaukee, Los Angeles and De- 
troit. 


Rental Ceilings 
Extended to West 


WASHINGTON. — Specific maxi- 
mum rates for the rental of motor 
trucks, tractor trucks, trailers, 
semi-trailers and commercial auto- 
mobiles for use on construction, 
road maintenance and housing 
projects have been extended to 
apply to all states, OPA has an- 
nounced. 

The action, effective May 6, 
makes the uniform rates national 
in scope by extending coverage of 
uniform rate schedules, formerly 
applicable to the rest of the coun- 
try, to include Region 8, embracing 
California, Washington, Nevada 
and parts of Oregon, Arizona and 
Idaho. 


Ford Clerks in Chicago 


Vote Down CIO Bid * 

CHICAGO.—In the first NLRB 
election involving office person- 
nel of the Ford Motor Co., office 
employes here have voted, 73 to 
30, to reject a proposal that the 
United Office and Professional 
Workers of America, CIO affili- 
ate, serve as their bargaining 
agent. In separate but simulta- 
neous balloting, time study em- 
ployes of the Chicago branch 
unanimously turned down the 
UOPWA proposal. 

The main office group included 
stenographers, telephone and 
comptometer operators, sales 
and payroll clerks, assistant 
cashiers and others in like clas- 
sifications. 
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The change will not affect sales 
of regular models to consumers in 
this country. Only exception will be 
the few cases in which an individ- 
ual buys an automobile direct from 
a manufacturer or buys one that 
has been modified and equipped at 
his request, OPA pointed out. : 

Formerly, it was necessary for all 
prices submitted to OPA by manu- 
facturers in line with the general 
level of approved maximum prices 
for new automobiles of similar spe- 
cifications, to be approved as ceil- 
ing prices in an OPA order. 


Now approval of such proposed 
maximum prices may be obtained 
from OPA by letter or may be con- 
sidered as approved if OPA does 
not act on them within 10 days 
after receipt of the manufacturer's 
application in the following in- 
stances only: 

1. When new passenger automo- 
biles are sold by a manufacturer 
direct to user or to a purchaser 
outside the United States or its ter- 
ritories and possessions. 

2, When a sale involves a total of | 


- AUTO-LITE 
Suttch t 





MORE THAN a hundred Lincoln, Mercury and Ford dealers of Minnesota, North 
Dakota and Wisconsin attended a luncheon meeting in Hotel St. Paul, St. Paul, Minn., 
Apr. 16. William K. Edmunds, Midwest regional manager, presided. 


less than 25 units that are to be re- 
sold through all resellers in this 
country and its possessions. 

3. Sale of units to be resold in a 
one-time sale to the government, a 
state or municipal government. 


In another change, OPA partially 
lifted its ban on the requirement by 
resellers that a purchaser finance 
the sale of a passenger car through 
a particular lending agency. 


Under the new action, this re- 


quirement by the reseller is per- 
mitted if the reseller customarily 
does business with the lending 
agency he designates and the fi- 
nance charges are based on rates 
that are reasonable and permitted 
by state statute. These safeguards 
will continue to protect a purchaser 
from over-ceiling charges through 
excessive finance charges, OPA 
said. At the same time dealers may 
again follow their prewar practices 
in financing instalment sales. 


SEALED BEAM UNITS 
Built by the organization that 


Old Maker Bids 
With Tucker for 
Dodge-Chicago 


CHICAGO. — The huge Dodge- 
Chicago plant, which produced 
thousands of airplane engines dur- 
ing the war, has attracted nine 
bidders, it was revealed last week 
by Fred McLauchlan, regional chief 
of the War Assets administration. 
He did not identify the bidders. 

McLauchlan’s announcement was 
answer to recent rumors that Pres- 
ton Tucker, Ypsilanti (Mich.) 
manufacturer, was the most likely 
buyer for purposes of building the 
Tucker Torpedo. 


According to. McLauchlan, one of 
the bidders is a large, established 
auto manufacturer who has ex- 
pressed a desire to buy the plant 
on a cash basis as soon as the 
Tucker negotiations are ended. 


The plant covers nearly 500 acres 
and was said to be the largest in 
the nation during the war. Land, 
buildings and equipment cost ap- 
proximately $162,430,000. 


“Please be advised that new truck is 
sold. Thanks a million, will use your serv- 
ice again if necessary.’’ L. G. Steiner, 
Pandora Garage, Pandora, Ohio. 
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Says OPA Hamstrings Output . . . 


Vicious Use 


Attacked by Wherry 


ATLANTIC CITY, N. J.—Present 
confusion in government, business, 
agriculture and labor is the direct 
result of “vicious” use of the un- 
precedented power of Washington 
bureaucracy in a planned program 
to perpetuate itself, it was charged 
by U. S. Senator Kenneth S. 
Wherry, Nebraska Republican, in 
an address last week at the spring 
meeting of the American Trade 
Assn. Executives. 

The Republican whip in the Sen- 
ate asserted that the present con- 
fusion was not an aftermath of the 
war, as Washington agency officials 
contend, but “is a confusion 
planned by those in high places 
who mean that it shall produce a 
state of mental futility on the part 
of our people so that regimented 
chaos can eventuate.” 

“In that regimented chaos,” he 
continued, “those bureaucrats who 
plot to overthrow our system of 
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of Power 


government would seize power, 
take over the government, and 
liquidate those who opposed them.” 
Unbelievable as such a statement 
may be to those who contend that 
“it can’t happen here,” he said, the 
fact is that “it is happening over 
here and now.” 


Accusing the Administration 
leaders with failure to recognize 
the danger, Wherry charged that 
federal bureaus “are acrawl with 
Communists” who are dictating 
the policy of planned confusion. 

He declared the time has passed 
when the Communist movement in 
this country can be regarded in the 
light of “a slinking, furtive band of 
men and women without funds who 
meet secretly.” Communism today, 
he said, “is big politics, a move- 
ment cleverly planned, bold, inso- 
lent and with skilled management 
and backed by plenty of money,” 
with its propaganda reaching every 


Young, Pacific divisional sales manager. 


corner of the country. 

He warned that the gravest 
threat of the whole movement is 
to agriculture and business in that 
if it succeeds in destroying the 
small independent business struc- 
ture of this country it can force 
wage earners to turn to govern- 
ment for work “and for orders.” 

Similarly, he added, if it can de- 
stroy small, independent agricul- 
ture it can force the farmer to 





Boy, I'd love 








a big house 
like Joe’s! 


can Julia 





ever keep it 
clean? 


YES! Men see appearances and women see be- 


yond them—a good reason for a special approach 
when you're talking to women about automobiles, 


and a good argument for letting them see your 


advertising in their own preferred environment— 


THE MAGAZINE WOMEN BELIEVE IN 


GEORGE H. PRATT (left), general sales manager of Hudson, is pictured here 
welcomed to San Francisco by William F. Findlay, general 
Co., San Francisco Hudson distributor. With Pratt on his western trip —— Winn E. 

Left to right are Pratt; Gall Stater, Sacramen 
Hudson distributor; Winn E. Young; Findlay; Rolfe Lowdon, Fresno Hudson distributor. 








being 
manager of Glen C. Stater 


come to the government for relief, 
for subsidies and also for “orders.” 


A “totally unwarranted” smear 
campaign against business is being 
directed by certain forces in Wash- 
ington as part of the movement, 
Wherry charged. Asserting that 
“this is the year of decision,” he 
warned business men that they will 
have to take their side of the story 
“down to the grass roots” and build 
support ‘which will enable Congress 





to eliminate bureaucracy and 
tell such government agencies 
must be retained to operate in 
practical, free-enterprise manner, — 
Referring to the recent su 
tion by Dean Acheson, Assistant 
of State, that the gov-) 
ernment “take” enough whe 
from the farmers to meet the 
famine-arresting program, he de- 
clared “this is the language of a 
dictator, the language of a ty. 
rant.” He expressed doubt th 
power for such action existed and | 
aiedk aod te eee 
moved promptly by Congress. 
Charging that OPA price policies: 
are hamstringing production, he 
said Chester Bowles “is evading 
real issue” which he described 
the dilemma in which the govern 


to | ment finds itself through its effort 


to adhere to a too-rigid system o 
price control. Production is the 
only real answer to the threat of 
inflation, while price controls are 
preventing the necessary produc 
tion, he said. : 

geal hope that Congress 
will finally pass “a workable rem-) 
edy” for the situation, he said 
“OPA must be forced into a sensi- 
ble policy.” 

Senator Wherry sharply criti-. 
cized President Truman’s plan for 
a $36 billion budget this year ag 
being inflationary. 


ASI Planners 
Set Space Draw 
Aug. | in N. Y. 


CHICAGO.—The Joint Operating” 
committee that controls the opera-— 
tion of the Automotive Service In-} 
dustry show, which will be held in | 
Atlantic City Dec. 9-14, held a two-~ 
ks series of meetings here Apr. 


John M. Spangler, chairman of 
the JOC, announced that the space 
drawing for manufacturers will be™ 
held Aug. 1 in New York city. The 
location and time for the actual” 
space drawing has not as yet been 
set, but will be announced shortly. 

The show manager-secretary, A. 
B. Coffman, will be mailing space 
contracts near the end of May to 
all manufacturers who are mem- | 
bers of the MEMA or NSPA man- 
ufacturers’ division. The deadline 
for the return of these space con- 
tracts to Coffman’s office in Chi- 
cago has been set for July 8. ; 

Shortly thereafter, the space com- 
mittee of the JOC will check over 
the requirements made by manu- 
facturers and will prepare for the 

raving. 4 

Because of the scarcity of proper | 
exhibit building materials, it was 
felt that the space drawing should © 
be moved up to the middle of the™ 
summer rather than around Sept. — 
1, as has been the custom. This © 
will enable the manufacturers to 
know a full month in advance of © 
the former time what space they | 
will actually have. 


Dealers Organize 


In Hamtramck 


HAMTRAMCK, Mich.—The Ham- | 
tramck Automobile Dealers Assn. | 
has been formed here, headed by 
Woody Shikany (Woody Pontiac 
Sales Co.), it was announced last 
week. The membership roster con- 
sists of 15 dealers, representing all } 
makes of cars, according to Shik- 
any. ’ 
Other officers besides Shikany, ™ 


chairman, are as follows: vice-~ 
chairman, Carl Stabler (Connell 
Cadillac Co.); secretary-treasurer, 


Mike Gentile (Adams & Gentile 
Packard Co). 


The new dealer group plans to 
enter a float in the Motor City 
Cavalcade of the Golden Jubilee. 
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CUSTOMER CONTROL 
The Most 
Complete and Successful 


Owner 
Follow-Up Service 
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(Evrror’s Note: Herman Miller, 
De Soto-Plymouth dealer in Man- 
kato, Minn., sent along the ex- 
cerpts from the article which we 

nt below. It appeared in the 
“Round Our Town” column by 
CHR, in the Mankato Free Press. 
We thought other dealers would 
like to know that occasionally 
their problems are understood by 
the daily press.) 
MANKATO, Minn.— “All along 
we've been waiting for the auto 
dealers to say, “Here’s where we 
come in,” but thus far that hasn’t 
happened. Apparently, among sev- 
eral other groups in our economic 

m they may be classed as the 
‘forgotten men.’ 

“Now that the tumult and the 
shouting is over, we find the auto 
workers are to get a general pay 
raise of something like 18 cents an 
hour. The auto manufacturer is to 
get a higher price for his cars to 
compensate for this wage increase. 
Workers in steel plants get a sim- 
ilar raise in wages—the price of 
steel is to be advanced five dollars 
a ton to take care of that wage 


“This, of course, will mean a 
higher price for the steel that 
goes into automobiles and there 
probably will be a further price 
increase when that added cost 
moves down the line to the fin- 
ished product. ... 

“Eventually these in turn will be 
reflected in the price of that shiny 
new gas wagon when it comes off 
the production line. 

“All of this has an important 
bearing on the problems of the 
automobile dealer. 

“Every dollar of added price on 
the product he has to sell, in- 
sales resistance, makes 
trading and dealing more difficult. 


; True, selling cars will just be a 


matter of taking orders for a few 
months but that lush period will 
pass. The future production, con- 
tinuing mass production, of the 
automobile industry depends on 
dealers and salesmen. 

“That’s why we speculated on 
just where they come in, in all of 
this hiking of wages and virtual 
guaranteeing of profits in this 
strange, hybrid economy under 
which we are living... . 

“In this community and in 
every other up and down the na- 
tion, there is undoubtedly no 
single group over the past 25 
years that has employed that 
term “adventure capital” more 
daringly, more vigorously and 
more persistently, than your 
automobile dealers. ... 

“In all of these ups and downs, 
high tides of fortune and low tides 
of disaster, the auto dealer has 
played a lone hand, for the most 
part. 


“Remember, when an automobile 
is loaded on a freight car at the 
factory loading platform, the profit 
for the manufacturer, the higher 
wages for the auto worker, the in- 


Paris to Direct 
Willys Operations 


TOLEDO. — William E. Paris, 
former operations manager in 
charge of manufacturing, has been 
elected vice-pres- 
ident in charge 
of the operations 
division of Wil- 
lys-Overland Mo- 
tors, Inc., accord- 
ing to James D. 
Mooney, presi- 
dent and chair- 
man of the board. 


~ < Paris will be in 
¥ ! charge of both 
eh manufac - 

W. E. Paris turing and pur- 





chasing. 

Paris has been with Willys-Over- 
land for 31 years. The newly cre- 
ated position of director of the 
operations division, Mooney said, 
was made necessary by expanding 
activities of, the company in con- 
nection with its enlarged product 
program. S. G. Hawley, chief as- 
sistant to Paris, will succeed Paris 
as Manager of manufacturing. 


Read Jack Weed’s Backshop for some 
highlights in the service field. 


A Friend Speaks 


Dealer’s Claim to Title of ‘Forgotten Man’ 
Substantiated by Minn. Writer 





AUTOM 


creased price of steel, the mounting 
costs of coal and rubber and 
leather and what-not, are all nicely 
cared for. 

“The dealer, or his banker, has 
deposited a certified check to cover 
all of these costs. And he pays the 
transportation charges when the 
cars arrive on a siding in his home 
town. 

“As we have said, with all of 
these other guarantees, fixed prof- 
its, insured costs in the automobile 
game, you wonder just where the 
dealer comes in. 


“It’s a matter to which all of 
us might give a little thought for 
the automobile dealer, like any- 
one else in the community—a 
laborer, a public employe, an in- 
dependent businessman — is en- 
titled to his reasonable assurance 
of security and of profit. 

“In the past he has been be- 
deviled by two prime evils—a man- 

ufacturer on one hand who drove 
him incessantly to take more cars; 
a buying public on the other hand 
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REO BELIEVES parents will appreciate the special safety design of this new Reo 
school bus, pow ready for volume production to meet the newest unifrom safety require- 


ments of all the states. Reo 


designed it to meet or exceed highest standrads, and for 


economical volume too, as the first complete body-and-chassis unit specially engineered 
service. Wind: 


from wheels to roof for school 


arms or head outside, and safety ‘“‘extras”’ 
extra wide and high, padded bookracks overhead, and 


that bargained shrewdly and Shy- 
lock-like, to sell an old car at an 
inflated value rather than to ac- 
quire a new one at a fair price. The 
public at large can’t do much about 
the first difficulty but they can do 
a great deal about the latter. 


“If this is an age when the man- 


ufacturer is entitled to a fair profit 


include a 


low design prevents pupils from extending 
Playproof emergency exit that is 
many other features. 


and the laborer to a fair wage, it 
is also an age when the auto dealer 
is entitled to a fair selling profit— 
and that means, possibly, a more 
modest price for the old wreck you 
are driving. Remember that, when 
you begin shopping for your new 
car.” 


—C.H.R. 


oo IN EVERY TYPE OF STARTING 


. 


Pontiae Course 
Completed for 


Mechanics 


DETROIT.—Nationwide new 
model schools for mechanics in 
Pontiac dealerships have been com- 
pleted, Earl M. Taber, general ser- 
vice manager, said last week. A 
total of 585 schools were attended 
by 8,851 mechanics. 

The new model schools were di- 
rected by 22 factory instructors and 
dealt with the numerous mechan- 
ical refinements and engineering 
changes in the new Pontiacs. 

The schools were a part of the 
regular service craftsman training 
course which is in continuous oper- 
ation to help Pontiac mechanics 
keep abreast of the latest mechan- 
ical developments and procedures. 

Basic courses already completed 
and applicable to the new Pontiac 
include carburetion, manifolding, 
engine-electrical, tune-up diagnosis, 
brake system, fuel system and gen- 
erator, starter and battery courses. 

“Pontiac’s method of continuous 
schooling allows for no ‘blind spots’ 
among our mechanics,” Taber said. 


queseseninsensinnnnesesnmaineasesttin 
AN Want Ads cost little—get results— 
why not use 'em? See inside backcover. 






All over the world, in every form of transportation, in the air on the land, on the 


sea and under the sea, B¢ndix Starter Drives are acclaimed most dependable— most 
adaptable—and most economical. Over sixty-five million installations underscore 


their widespread accept 


In the field of automotiv 


ce. 






transportation, Bendix not_only helped to pioneer the 


self-starter more than thifty years ago, but through the years has developed many 
outstanding improvements in starter drive performance and design. 


For a solution to postwar/|starting problems, the automotive industry can look with 


assurance to Bendix —s 


















“Bendix Drive 


CLUTCH PEDAL—Many 
Clutch-Pedal starting, 


simple and 
hands free to operate throttle, choke, etc. 


cialists in every type of starting. 


by clutch depression. 


PUSH BUTTON—Conveniently located on the dashboard, Push- 
Button starting with Bendix Starter Drive is especially preferred by 
women for its neatness, visibility and extreme ease of operation. 


It is simple to operate . . . inexpensive to install . . . easy to service. 
Dependable and universally adaptable. 


appreciate the safety and convenience of 
the engine is always started ia ‘“‘neutral” — 
hands are free to operate choke, throttle, etc.—and cold weather 
Starting is quicken i 


FLOOR BUTTON—With Bendix Starter Drive, Floor-Button starting 
is in wide use today on all types of pleasure and commercial 
vehicles, It is easy to locate with the foot—simple to operate... 


inexpensive to install and service ... and leaves both 





AVIATION CORPORATION 


AUTOMATIC —Startix, or “Switch-Key” starting, is the simplest form 
of automatic starting. Its strong points of “‘user-acceptance” are ease 
of operation (once the ignition key is ‘‘on” Startix is in automatic 
control of your engine) ... and that the engine is kept running at 
all vital times—heavy traffic, on hills and railroad grade crossings. 


It is engineered to provide just the right time interval between 
oes stop and re-starting. It entirely eliminates the starter button 
and positively prevents accidental starter engagement. 


*REG. U.S. PAT. OFF. 


ECLIPSE MACHINE DIVISION 


ELMIRA ¢ NEW YORK 


30 


°46 Sales Soar 
In San Antonio 
To 189 in March 


SAN ANTONIO, Tex. — With 
shipments from the factories stead- 
ily climbing, new-car sales here for 
March showed the greatest total 
for this month since 1941, a total 
of 189 units being reported. Stude- 
baker led the parade with a total 
of 26 cars and three trucks, fol- 
lowed closely by De Soto with 21. 
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to makes, shows the following: 

De Soto, 21; Dodge, 9 (plus 1 
commercial unit and 3 trucks); 
Ford, 15 (plus 4 commercial units 
and 4 trucks); Hudson, 26 (plus 2 
commercial units); IHC, 2 trucks 
and 5 commercial units; Mack, 1; 
Mercury, 1; Nash, 16; Plymouth, 
16; Reo, 3; Studebaker, 26 (and 3 
trucks); White, 2; and Willys, 25 
commercial units. 

Registrations by out - of - county 
dealers accounted for one Dodge 
truck, one IHC truck, one Plym- 
outh car, and one Willys commer- 


Rototiller Costs $395, 


Two-Thirds of Prewar 


WILLOW RUN.— Owners of 
small farms can now afford to 
employ new and more produc- 
tive methods of tillage with the 
Rototiller, according to Joseph 
W. Frazer, president of Graham- 
Paige Motors Corp., who an- 
nounced the farm machine’s ap- 
proved OPA price at $395 fob 
Willow Run. 

The price has been reduced 
one-third of prewar, Frazer said. 





New Ford of Canada Chief | 
Bares Low-Cost Mercury 


WINDSOR, Ont. — An all-Cana- 
dian administration is now in 
charge of Ford Motor Co. of Can- 
ada, Ltd., as the result of executive 
personnel changes announced to 
the shareholders last week. 

Ford of Canada, through its new 
president, Douglas B. Greig, has 
also disclosed plans to produce a 
new line of low-priced Mercury 


A breakdown of sales, according | cial. cars. The new medium - priced 


Monarchs are already in produc- 
tion. 


All the officers of Ford of Canada 
are Canadian citizens, as well as 
the majority of the five-man board 
of directors. The 
changes follow: 

Douglas B. 
Greig succeeds W. 
R. Campbell as 
president. Camp- 
bell, who resign- 
ed the presidency 
because of ill 
health, becomes 
chairman. 

Henry Ford 
and Henry 

Ford II resign 
as chairman 
and vice-president, respectively. 
Rhys M. Sale is the new vice- 
president. 


Gregory G. Kew becomes treas- 
urer; Frank G. Batters, secretary 
and assistant treasurer, and Gord- 
on G. Dewar, assistant secretary. 

The board of directors now in- 
cludes Campbell, Greig, the elder 
and younger Ford, and Sale. B. J. 
Craig has resigned his board posi- 
tion to make room for Sale, a 
Canadian. 

Campbell first joined Ford of 
Canada in 1905. He rose steadily 
in the organization to become pres- 
ident in 1929. 

Greig joined Ford of Canada in 
1919 and by 1922 had attained the 
position of assistant accountant. 
Eighteen months later he became 
assistant secretary and in 1929 


Michael Returns 
George Michael, proprietor of 
Michael Motors (Packard), Spring- 
field, Ill, has returned to ctfvilian 











“a , 
D. B. Greig 


He was welcomed with a dinner, 
during which sales and _ service 
problems were discussed. 


CANDA QUIZ 





Three trips across the continent each night! 9840 


miles! That’s the daily mileage of the motor trucks 





that distribute The Oregonian. While most people 
sleep, a crew of night-driving truck drivers speed 


The Oregonian to all sections of the Oregon mar- 


Ernest Ingold 
Ernest Ingold Inc. 
San Francisco's largest 
Chevrolet dealer 


ket area for early morning delivery. Add to this, 





trains, planes and buses, also used in the distri- 
bution. This dependable circulation service is one 
of the reasons readers rely on The Oregonian... 


and buy from its advertising. 


MARKET-WIDE CIRCULATION LEADERSHIP DAILY AND SUNDAY 












sien i J at nr oO cars—how easily it cleans with soap and water — 
me tein na : e * | | like canda cloth more than ever. 

Market with a sing g ; 

newspaper, Use *** 


PORTLAND OREGON 


*(Oregon and 7 counties in Southwestern Washington) 


REPRESENTED NATIONALLY BY PAUL BLOCK & ASSOCIATES 


life after three years in the Army. | 


Question: In your long experience with automobiles 
have you formed any preference for any particular 
upholstery fabric? If so, what are your reasons? 


Answer by Mr. Ingold: Yes, | have a definite 
preference. Before the war | specified canda cloth 
as the upholstery fabric in most of the cars | ordered. 
And seeing how well it has stood up in today’s old 


CANDA CLOTH—SIVLISH—CLEANS EASY—WEARS WELL 
Made by Collins & Aikman Corporation, New York 

































































moved up to the office of co 
pany secretary and  assistag 
treasurer. He has been treasu 
since 1942. 4 
Sale joined Ford ofg Canada 
1915, as a clerk. In 1924, he wa 
chosen to go to Australia to ass 
in the organiza- 
tion of the Ford 
Motor Co. of Aus- 
tralia an ex- 
perience which 
combined with 
his previous 
training to quali- 
fy him for the 
post of assistant 
export manager 
on his return to % 
Ford of Canada - 
in 1926. By 1929 R. M. Sale © 
he had been ap- f 
pointed assistant sales manager fg 
Canada, a position he held until 
years later when he stepped up 
sales manager. 3 
Kew was chief accountant 
Cockshutt Plow Co. before joinig 
Ford of Canada in 1916. He 
first elected 
officer of Ford 4 
Canada in 19 
In 1939 Ké 


assumed _ respé 
sibilities of 
sistant - tre 
urer and thn 


years later step 
ped into the dul 
role of secretaf 
and assista 
treasurer. q 
Batters took 
his first F 
with the Preston Car & Co 
Co., but in 1915 he moved 
Hamilton to join Ford of Cz 
at its branch there. A year later 
he was transferred to Winds 
home office where he successively 
held such responsible posts 
audit department head, assis 
accountant and, since 1942, thi 
assistant secretaryship. 
Dewar came to Windsor to joi 
Ford of Canada in 1917. Movin 
steadily upward through vario 
divisions, he had become assistan 
head of the audit department by 
the time Ford of Canada launche 
into allout war production. At th 
close of the war, Dewar was tre 
ferred to the secretary’s office. . 





F. G. Batters 
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ORMstrike at a key vendor. 
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As Stocks Wane... 
eens 
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Car Makers Await Break 


for a wage raise higher than any 
that has been granted so far, 
the coal shutdown will undoubt- 
edly be prolonged further and 
the impact on auto assembly will 
intensify. Lewis would like noth- 
ing better, it was felt, than to 
disrupt the government’s wage- 
price policy and show up his 
rivals in the CIO. 

Meanwhile, the auto labor front 
was far from subdued last week as 
restless UAW locals engaged in 
strike action against 40 or more 
parts supplier plants. A summary 
of the UAW week: 

l The Mack Ave. plant of Briggs 

Mfg. Co. was closed Thursday 
following a walkout of 450 workers 
protesting increased production 
standards. Plymouth assembly was 
immediately affected, and a com- 
pany-wide strike against Briggs 
was threatened. 

After threatening to _ strike 

i Chrysler Corp. over the alleged 
practice of firing employes over 
65, the union aimed a similar threat 
at Ford. The issue at Ford was 
the failure to put into effect the 
18-cent-an-hour raise, which re- 
mains unpaid because workers 
have not yet ratified the new con- 
tract. 

Disagreement over a wage boost 

precipitated a strike at three 


“Mack Truck plants in the East. 
BDiamond T has been idled by a 


A Seven plants of Allis-Chalmers 
were added to the list of struck 
s plants. Others include Clark 


pa 


“=m@Equipment, Houdaille-Hershey and 


“iou 


; 
c 


an 


Ross Tool & Gear. 
Midland Steel Products, Cleve- 
land, resumed production of 
rames and axle housings after 
AW strikers approved a new con- 
ract. This tieup had halted Hud- 


on, Willys and Studebaker, as well 


a 


4 


s reducing Buick output. 
Coal Outlook Gloomy 

The coal strike did not present 
an optimistic picture as the week 
ended. Already five weeks old, the 
paralysis spreading from the bitu- 
minous mines has crept steadily 
uo the steel mills, the steel fabri- 
ators and the vehicle assemblers. 
According to the American Iron 
and Steel institute, steel production 
fell off to 67.7 percent of capacity 
last week, compared to 88 percent 
preceding the walkout. Even after 
he strike ends, the institute noted, 
it will take some time to restore 
operations to the pre-strike level. 


Labor department conciliators 


IN 
CLEVELAND 
IT’S THE 


HOME OF THE FAMOUS 


VOGUE 
ROOM 


1000 ROOMS WITH BATH 
RADIO IN EVERY ROOM 
FIVE FINE RESTAURANTS 


Central Downtown Location 


ea aoe 


Deadlock 


(Continued from Page 1) 


were working overtime at Wash- 
ington to pave the way for an 
agreement. But dealing with 
John L. Lewis has proved in the 
past, and is proving again, to be 
no light task. When the UMW 
president does make known his 
wage and hour demands, still- 
another obstacle to a coal settle- 
ment may be erected. 

What Lewis does in respect to 
wages is likely to have a consider- 
able effect on the auto labor situa- 
tion. If the miners win a raise 
much above the 18%-cent formula 
hitherto observed in other indus- 
tries, the UAW and other CIO 
unions will have to demand further 
increases to keep their stock up. 

Walter P. Reuther, UAW presi- 
dent, has warned the industry that 
if the wage-price line rises further, 
and a 22 or 23 cent-raise to the 
miners would turn the trick, he 
will seek additional money for the 
auto workers. It’s anybody’s guess 
as to where the wage balloon will 
stop. 

Output Row Hits Briggs 

The Briggs strike here grew out 
of a production dispute in the spot 
welding and sanding departments. 
When several workers were dis- 
charged for refusing to meet quota 
increases to which the union had 
agreed, 400 other workers walked 
out and the plant was forced to 
suspend entirely. 

John S. Bugas, vice-president in 
charge of Ford industrial relations, 
denounced the strike threat against 
the company in protest of failure 
to institute the wage raise before 
contract ratification. 

Pointing out that the union had 
agreed to deferment of the increase 
until rank-and-file approval, Bugas 
said that the union’s action “sought 
to put the company publicly in the 
position of being unwilling to pay 
the increased rates and back wages 
provided by the contract when in 
fact the company machinery has 
been waiting more than eight 
weeks to-do this.” 

The new walkouts at Mack and 
Allis-Chalmers stemmed from dis- 
putes over wage and contract is- 
sues. At Mack, the union is de- 
manding 18% cents more, while 
the company is said to have offered 
12 cents. 

In Cleveland, the UAW strike at 
Fisher Body was in its sixth month. 
The issue of piecework is holding 
up settlement. Fisher - Cleveland 
supplies Pontiac and Cadillac. 

Terms of the new Midland Steel 
contract, according to Louis Ress, 
local union president, include a 
“minimum” wage raise of 18% 
cents an hour, reinstatement and 
cash settlements for 185 men laid 
off for five weeks, and the same 
for three committeemen and stew- 
ards laid off for 30 days. The strike 
lasted five weeks. 


Strike Started Nov. 1, 


Ends at Hicks Body 


LEBANON, Ind.—The strike at 
Hicks Body Co. here since Nov. 1, 
1945, was settled last week. The 
plant is back in production now, 
according to R. C. Hicks, president. 

While an 18 percent increase in 
wages was given the men when 
the strike was settled, the strike 
did not originate from a wage dis- 
pute but because of a grievance 
cause. The union involved is a 
Federal local affiliated with .the 
AFL. 


Feb. 1, because the management 
and union leaders seemed to be 
getting no where in their negotia- 
tions, a back to work movement 
was started and approximately 160 
men returned. It is reported that 
the union imported pickets and 
considerable violence was experi- 
enced due to the fact that Indiana 
has no legislation that controls 
picketing plants. 

The material situation is in good 
shape at the present time, Hicks 
claims, and plant remodeling for 
larger production will continue 
without retarding present produc- 
tion. 


Champion Toledo Plant 


Reopens After Strike 

TOLEDO. — Champion Spark 
Plug’s plant here resumed nor- 
mal operations Wednesday after 
a five-day strike shutdown. The 
workers returned to work fol- 
lowing a unanimous vote to ac- 
cept a company proposal for a 
10 percent reduction in plant- 
wide working quotas. 

UAW-CIO officials said furth- 
er negotiations would be con- 
ducted on the grievances of 700 
women employes, whose walkout 
precipitated the shutdown. The 
plant employs more than 20,000 
persons. 


$190 Gouge, $1,000 Fine 
For 2 U.C. Dealers 


SAN FRANCISCO.—Two Salinas 
used-car dealers were fined $500 
each in Federal court here when 
the judge ruled that a paint job 
and new roof did not justify an 
over-ceiling fee of $190. The con- 
victed men are Cecil W. Dunning 
and R. G. Winn. 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside backcover) 
will solve your problem. 


Sufficient Tires 
Seen for Demand 


This Summer 


AKRON. — Adequate supply of 
passenger automobile tires to meet 
the public’s summer demand is 
forecast by R. 8S. Wilson, vice- 
president, Goodyear Tire & Rubber. 
He says that the rubber industry 
now is producing passenger auto- 
mobile tires at the highest rate in 
its history and expects supply will 
balance demand before the sum- 
mer is over. 

Reconversion of the industry will 
enable it to produce 66,000,000 pas- 
senger tires this year as against 
50,000,000 in 1941. Goodyear already 
has built as many passenger tires 
in the first four months of the year 
as it did during the first 10 months 
of 1945, he asserted. 


Goodyear field engineers just 
completed a careful inspection of 
tires on 16,469 automobiles in 17 
different cities from coast to coast. 

It was found that 41 percent of 
the tires now on the road are in 
good condition. These tires are in 
condition to last out the critical 
period during which tire supply 
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and demand are being brought into 
balance. Forty-five percent of the 
nation’s passenger tires were dis- 
covered on the average to be half 
worn. These tires won’t require re- 
placement for some months to 
come. Only 14 percent of tires in 
use have smooth treads or are in 
need of early replacement. 


Wilson's conclusion is that there 
will be sufficient production to take 
care of the needy 14 percent, pro- 
viding production is properly dis- 
tributed. As the 45 percent group’s 
tires wear down to point of replace- 
ment, the industry will be able to 
meet that demand, too. And by that 
time, the supply of tires will be in 
balance with demand. 

The only danger of miscalcula- 
tion, he said, is that many motor- 
ists, fearing a shortage, will try to 
buy new tires in advance of their 
actual requirements. This can be 
avoided, he said, if the tire owner 
will put his tire requirements in 
the hands of a good capable, re- 
liable dealer who will check his 
tires and see that necessary re- 
placements are set aside for him 
when he gets down to point of ac- 
tual need. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside backcover 
this issue. 


Eight-year-old Philadelphia aviation erthusiast gets big 


thrill from “Winged Victory Exhibit” sponsored by 


The Evening Bulletin. 


& 


Young Ronald was one of the thousands of Philadelphians — young and 
old—who visited Franklin Institute last December to see the “Winged 
Victory Exhibit,” brought to Philadelphia by The Evening Bulletin in 
co-operation with the Army Air Forces. 


He saw seventy large paintings of famous Army air heroes and many 
action close-ups of aerial combat. He also viewed the amazing products 
fashioned by Army airmen during lonely hours in German prison camps, 
Young Ronald was particularly excited about a violin which one Yank 
built from bed slats, aided only by a knife, razor blade, broken glass, and 
some glue scraped from prison furniture. 


This interesting and inspiring exhibit was typical of the special service 
The Evening Bulletin continuously offers to the more than 3,000,000 
people in the Philadelphia area... America’s third largest market. 


These extra activities show how closely The Bulletin lives with the people 
of Philadelphia. They help to explain why The Bulletin is the preferred 
newspaper of these people... why they trust its editorial content... 
why they use its advertising columns as their reliable shopping guide. 


* * * 


The Evening Bulletin has a circulation exceeding 600,000, the largest evening 
circulation in America. It is read by four-fifths of the Philadelphia families. 


IN PHILADELPHIA—NEARLY EVERYBODY READS THE BULLETIN 
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Tomorrow’s Cars Bow . . . 
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‘47 Studebakers Seen 


Industry 


Challenge 


(Continued from Page 1) 


sion windows. Fenders absorbed in- 


to bodies. Air-foil grilles. Richly 
tailored interiors. 
Riding Comfort — “Cradled 


weight.” Lower center of gravity. 


Floating spring mounts. Softer 
springs. Spacious interior dimen- 
sions. 


Safety — Self - adjusting, full- 
power brakes. Greatly increased 
vision. Stronger, box - section 
frames. Non - glare black - light 





A TWO-SECTION drive shaft, joined by 
an amidship bearing and a universal joint 
in the center of the chassis, is one of the 
mechanical features: engineered into the 
1947 Studebakers. The device was employed 
to achieve a lower center of gravity and at 
the same time escape a rear floor tunnel 
that a single, long shaft would have en- 
tailed. The bearing ts mounted in rubber 
in @ cross member of the box-section 
frame. Shown is one of the grease-fitted 
universal joints. 


“cockpit” instrument illumination. 
Greater sureness and ease of han- 
dling. 

Although power trains remain 
fundamentally the same in prin- 
ciple, the performance of the new 
ears is bettered by many chassis 
refinements that also add to dur- 
ability and smoothness, it is said. 
Connecting rod bearings are new 
and of an interchangeable type. A 
short, two-section propeller shaft 
replaces the conventional elongated 
shaft. New wide-rim wheels and 
wider tires reduce tire wear. In a 
rearrangement of power plant ac- 
cessories, engineers have taken a 
leaf from their experience with the 
war-built Weasel, which concen- 
trates the plant in a minimum of 
space. 

The new braking system obvi- 
ates the necessity for brake shoe 
adjustments, it is claimed. The 
secret lies in a small mechanism 
that moves the brake shoe out- 
ward in steps of .004 of an inch, 
a finer adjustment than can be 
effected manually. Additionally, 
the area of the brake lining has 
been increased. 

Improvements in riding charac- 





FLORIDA 





Offers Opportunities 
For Manufacturers of 
Automotive Parts 


Makers of metal or plastic automotive 
parts and accessories will find exceptional 
opportunities in Jacksonville. 
With raw materials locally available; eco- 
nomical, quick access to interior, Gulf and 
Pacific coast markets, by water, rail, truck 
and air; an ample supply of cooperative 
labor; favorable taxes; and lower construc- 
tion and maintenance costs due to ideal 
climate, Jacksonville offers many advan- 
tages worth investigating. 
A specific industrial and market 
survey will be prepared at your 
request. Write us and outline your 
needs. Correspondence will be held 
strictly confidential. 


Dept. F., Industrial Division 
Chamber of Commerce 


JACKSONVILLE FLORIDA 
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teristics of the new cars are de- 
scribed as “revolutionary.” These 
are due to a combination of ad- 
vances — notably, re-destribution 
of weight, re-designed frames, re- 
vised spring mountings, and softer 
springs. As part of the scientific 
re-distribution of weight, both the 
passenger compartment and the 
engine have been moved forward. 
The center of engine weight is now 
cushion-mounted virtually over the 
front spring suspension. Passengers 
are cradled in the zone where road 
irregularities will be least felt. 
“Pitch” has been reduced to a 
vanishing point. Better lateral and 
longitudinal stability enhances 
comfort and the feeling of con- 
fidence. 

The body design is the creation 
of Designer Raymond Loewy. Fluid, 
graceful lines and a smaller frontal 
area diminish wind resistance at 
highway cruising speeds. In addi- 
tion to the usual body types the 
line will include an entirely new 
treatment of .the five-passenger 
coupe, also convertibles and station 
wagons. 

Advanced styling and design of 
the new cars goes beyond exteri- 
ors. Interiors are of generous 
dimensions. By extending the 
body outward to the former fend- 
er lines and by moving the pas- 
senger compartment forward on 
the frame, passenger seats have 
been widened, in two body types 
as much as 10 inches. 

Height of the car is only a frac- 
tion over five feet. Head room has 
not been sacrificed. There is mark- 

edly more knee room in front seats. 
The center of gravity is lower. This 
results from dropping the mid- 
section of the frame. 

At the same time, by moving the 
passenger compartment 13 inches 
further forward to a position 19% 
inches ahead of the rear axle, seats 
have been relocated close to the 
center of longitudinal balance. Re- 
distribution of weight, both verti- 
cally and horizontally, has been a 
prime influence in the notable im- 
provement in the quality of the 
ride and stability. As a further 
contribution to comfort and quiet- 
ness, an improved mounting locks 
bodies and chassis for more com- 
pactly integrated resistance against 
strains. 

A great increase in visibility is 
apparent in all body types. It is 
especially striking in the five- 
passenger coupes. In this body 
the windshield and rear window 
offer double the glass area of the 
earlier series. Drivers and pas- 
sengers can obtain unobstructed 
views in all directions. Champion 
windshield area has been increas- 
ed 144 square inches; rear win- 
dow area in sedans, 239 square 
inches. 

Outside door handles-are of a 
new pull-to type. Interior hardware 
is designed for minimum protru- 
dance. A pistol-grip parking brake 
is located in the center just below 
the dash. A new angle in the steer- 
ing column promises less fatigue 
on long trips. Seats are fully ad- 
justable to the stature of drivers. 
Canda or Bedford upholstery cloth, 
deep cushioning and arm rests on 
all doors are among other features. 

The aircraft influence on instru- 
ment paneling is pronounced. 
“Cockpit” lighting illuminates jum- 
bo-sized dials. This lighting now 
known as “black light,” was de- 
veloped during the war when scien- 
tists took over the study of aircraft 
instrument panel glare. By a new 
light and the treatment of mark- 
ings on the instruments, a luminos- 
ity was perfected that gave no 
glare. Application of this innova- 
tion to automobiles assures safer, 
more restful night-time driving. 
Though the windshield slants back- 
ward at a sharper angle, all reflec- 
tion is eliminated, it is said. 

The Champion is mounted on a 
112-inch wheelbase, two inches 
longer than formerly, and carries 
an over-all length of 192 inches. It 
will be available in two sedans, two 
closed coupes, a station wagon and 
a convertible coupe with an auto- 
matic self-raising top. 

Over - all measurements show a 





maximum height of 60% inches 
(loaded) and a maximum width of 
69% inches. Seat hip room in the 
four-door sedan is listed at 60 in- 
ches in the front and 58 inches in 
the rear. Also of interest as a re- 
flection of spaciousness are door 
measurements. The front door adds 
four inches over a previous model 
to a new width of 39 inches. 

Commanders will be available on 
two wheelbases — sedans, coupes, 
station wagon and _ convertible 
models on a 119-inch wheelbase, 
and a four-door Land Cruiser on a 
123-inch wheelbase. 

Both Champions and Com- 
manders are offered in two series, 
Deluxe and Regal Deluxe. The 
first series, from the standpoint 
of appointments and trim is up 
to the standards set by Deluxe 
models of former years. The 
Regal Deluxe series is said to 
surpass in style and luxury treat- 
ment previous standards. 

In re-distributing the weight, the 
L-head, six-cylinder Champion en- 
gine has been moved six inches 
further forward over the front sus- 
pension. It develops 80 hp at 4,000 
rpm. Specifications carry bore and 
stroke at 3x4 inches and displace- 
ment at 170 cubic inches. The com- 
pression ratio is 6.5 to 1, with an 
optional 7 to 1. 

Commander engines develop 94 
hp at 3,600 rpm. These powerplants 
are also of L-head, six-cylinder de- 
sign with bore and stroke at 35/16x 
4% and displacement of 226 cubic 
inches. Compression ratio is 6.5 to 
1 with an optional 7 to 1. 

Aluminum alloy pistons, auto- 
matic spark control, automatic heat 
control and automatic choke are 
continued. Additional engine high- 
spots retained in the new series 
are individual valve cooling and 
integral valve seats; self-sealing, 
self-lubricating water pump; and 
overlapped connecting rod and 
main bearing areas to strengthen 
and stiffen the crankshaft. 

A bigger battery with 100- 
ampere hour capacity covers the 
increased use of accessories re- 
quiring electricity. Batteries and 
oil filler-pipes have been relo- 
cated for greater convenience. 
The size of the oil pump has 
been boosted to assure an added 
margin of safety. A_ solenoid 
switch has been added to the 
starter mechanism to give 
smoother engagement and conse- 
quent longer ring gear life. 

Two advantages are manifest 
from the two - section propeller 
shaft design. The two sections meet 
at an angle in a rubber-mounted 
amidship bearing in the center of 
the frame, obviating the floor tun- 
nel in the rear compartment that 
would be required with a single 
shaft. In operation, the “whip” 
commonly associated with elon- 
gated propeller shafts is said to be 
avoided. All universal joints are 
equipped with grease fittings. 

The new Champion transmission 
has heavier gears. Hypoid rear 
axles are continued on all cars. 
Standard rear axle gear ratio on 
the Champion is 4.10 to 1 with 4.56 
to 1 for cars equipped with over- 
drive and a final ratio of 3.29 to 1 
in overdrive. On the Commander it 
is 4.09 to 1 and 4.55 to 1 with a 
final ratio of 3.18 to 1 in overdrive. 

Studebaker retains the needle 
roller and ball thrust bearings in 
steering knuckles, with an im- 
proved position for needle roller 
bearing mountings. Variable ratio 
steering and symmetrical direct- 
action steering linkage remain. 
Hill - holders, oil cleaners and 
vacuum booster for windshield 
wipers are standard equipment on 
all Commanders, available on the 
Champions. 

The box-section frame has ex- 
treme rigidity, especially in a long- 
itudinal direction, but its shape is 
new. Kick-ups over both the front 
and rear axles make possible a low, 
flat mid-section. Side rails as well 
as cross-members are box sections 
and are double flanged at the bot- 
tom for still greater strength. New 
body mountings are both outrigger 
and direct. The number of “lock 
points” between body and frame 
has been increased. 

Studebaker’s broader wheel rims 
and 15x5.50 tire sizes (15x6.50 on 
the Commanders) offer distinct 
benefits — less tire wear and more 
effective road contacts. The new 
tires have seven ribs, whereas for- 
mer models had six-ribbed tires. 

Optional equipment on all cars 
include the overdrive and the Stu- 
debaker Climatizer. 
























Studebaker’s Startling ‘47s 
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A LUGGAGE COMPARTMENT that extends rearward from the seat back, or appro; 
imately two-fifths of the car’s length, features this business coupe in the 1947 St 
baker Commander series. Lower, broader bodies and an advanced styling that b 
fender lines into the design are the creation of Designer Raymond Loewy. Mechanic 
the cars have been re-engineered from the road up. The Commander five-passe 
coupe features contour-fit rear windows, such as shown in the Champion model ( 
one). The Champion, in turn, has a more conservative sedan model, such as 
above Commander. 
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AVIATION’S “COCKPIT INFLUENCE” can be recognized from this view of 
driver’s compartment of 1947 Studebakers. Markings on jumbo-sized dials are illum 
nated at night by non-glare ‘‘black light’’—first developed for fighter planes during 
war. Instruments are grouped for at-a-glance reading through the ‘‘maximum vis’ 
steering wheel. As an indication of greatly improved rearward vision, the mirror is 
located immediately above the dash. 
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A PACKAGE COMPARTMENT of unusual depth and capacity is one of p 
conveniences of the 1947 Studebaker five-passenger coupes. When closed, the up ; 
lid of the compartment forms a wide, comfortable arm rest. Note the wide, p 
rear windows. 










“FLOATING SPRING MOUNTS” are an engineering innovation on the 1947 
bakers. To accomplish this important asset to riding comfort, and yet retain all of 
advantages of the company’s ee 6 suspension,’’ control arms now anchor the 4 
of the steering knuckles to the frame do not serve as structural mem 
Instead spring ends rest on rubber and can thus impart thelr full resiliency. The 
also tends to hold wheels in proper alignment. 
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Getting Scarce... .° 


pene cree caceeenenataces 
U.S. Car, Truck Output 
Hits 60,369 in Week 


(Continued from Page 1) 


posed immediate threat 
auto outp, wae, noted that 
astin or 
cin, a0 becoming increasing- 


Bentod that output may continue 
unhampered for perhaps another 
two or three weeks. 


The coal strike appeared as the 
only major obstacle in the path of 


continued upward production. 


Car production in the U. S. last 
week was estimated at 45,578 units, 


and truck output at 14,791. 


In addition to the U. S. auto 
production last week, it was esti- 
mated that 3,181 units were turned 
out in Canada, making a total of 
63,550 vehicles for U. S. and Can- 


ada plants. 
Although GM divisions tallied 


increases in output last week, 
production dropped at Chrysler 
and Ford. Plymouth division, hit 
by a Briggs Body strike, was 
forced to halt assembly lines at 
1 p. m. Thursday for the balance 
of the week. There was no indi- 
cation whether Plymouth would 
be able to reopen today, May 6. 

Hudson and Willys resumed out- 
put late in the week. Studebaker 
is slated to begin passenger car 
assembly this week. 

Of last week’s total output, GM 
contributed an estimated 21,724 cars 
and trucks, compared to 19,386 in 
the previous week and 55,635 in 
the comparable week in '41. Buick 
hit an estimated 2,556 last week, 
2,160 in the previous week and 
8,680 in the same week in ’41. 

Cadillac totaled an estimated 707 
units last week, 696 in the previous 


Chevrolet Output 

DETROIT. — Chevrolet turned 
out 18,412 passenger cars and 
28,648 trucks, a total of 47,060 
vehicles in April, the first month 
following the GM strike, Hugh 
Dean, general manufacturing 
manager of Chevrolet, announced 
last week. 


$< 
week, 1,590 in the same week in ’41. 
Chevrolet produced an estimated 
13,894 cars and trucks last week, 
compared to 12,183 in the previous 
week and 31,555 in the same week 
in 41, 

Oldsmobile tallied an estimated 
2,006 last week, 1,817 in the previ- 
ous week, and 5,975 in the same 
week in '41. Pontiac output was 
estimated at 2,561 last week, 2,530 
in the previous week, and 7,835 in 
the same week in ’41. 

Corp. totaled an esti- 
mated 15,571 cars and trucks last 
week, compared to 16,667 in the 
Previous week and 28,968 in the 
Same week in ’41. De Soto output 
‘Was estimated at 1,568 last week, 
1,612 in the previous week, and 
2,598 in the same week in ’41. 
In the other Chrysler divisions, 
Dodge hit an estimated 7,873 cars 
and trucks last week, 7,187 in the 
Previous week and 9,020 in the 
Same week in ’41. Plymouth, as a 
Tesult of the Briggs strike, dropped 
to an estimated 4,484 last week, 
compared to 6,226 in the previous 
ee and 13,365 in the same week 
Ford Motor totaled an estimated 
14,236 cars and trucks last week, 
pared to 16,186 in the previous 
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week and 30,400 in the same week 
in ’41. Of this total, Mercury con- 
tributed an estimated 1,699 last 
week, 1,789 in the previous week 
and 3,900 in the same week in ’41. 
Lincoln was closed both last week 
and the previous week. 

Ford car and truck output tallied 


the same week in ’41. 

Nash output last week stepped 
up to an estimated 3,050 com- 
pared to 3,205 the previous week 
and 7,920 in the same week in ’41. 










near Mexico City, poses in front of a 


1946 Nash. 


Diamond T and Mack plants were 940 units. 


closed as a result of strikes. 
Studebaker truck output totaled 
approximately 806 last week, 804 in 
the previous week, compared to the 
combined car and truck output of 
2,972 in the same week in ’41. 


Production of the independent 
truck manufacturers totaled an es- 
timated 3,687 units last week, com- 
pared to 3,205 the previous week 
and 7.920 in the same week in ’41. 
Diamond T and Mack plants were 


Willys produced an_ estimated| closed as a result of strikes. 





Represented by REYNOLDS-FITZGERALD, Inc., New York, Philadelphia, Chicago, Detroit, San Francisco, Los Angeles, Seattle 











MEXICAN BEAUTY. Blythe Ann Mor- 


an estimated 12,537 last week, 14,397 | ris, daughter of B. Y. Morris, 
in the previous week and 26,000 in nae ai & aaek Maes A 


WASHINGTON.—Ten states col- 
lected more than $25 million each 
from gasoline tax revenues in 1945, 
according to the North American 
Gasdline Tax conference. This was 
cited in a recent report which list- 
ed total receipts from state gasoline 
taxes during the past year as $849,- 

,000 — an increase of 13 percent 
over 1944 collections which totaled 
$747,400,000. 

Of the 10 states that lead the 
nation in revenue collections from 
this source, Florida with its levy of 
7 cents a gallon had the highest 
tax rate of the group. North Caro- 


1,086 last week, after being closed|lina collected 6 cents per gallon 
in the previous week. In the com- 
parable week in ‘41, Willys hit | York, Ohio, Pennsylvania and Tex- 


while five states — Indiana, New 


as — imposed a tax of 4 cents per 
gallon. California, Illinois and 
Michigan collected 3 cents per gal- 
lon. 


The 10 leading states with the 
amounts collected by each from 
gasoline taxes during 1945 are as 
follows: California, $58,900,000; 


Gas Tax Yield Rises 


$849,600,000 Collected Last Year 13% Over ’44; 
10 States Exceed $25 Million Apiece 


Florida, $25,500,000; Illinois, $37,- 
700,000; Indiana, $25,900,000; 
Michigan, $29,100,000; New York, 
$53,200,000; North Carolina, $26,- 
500,000; Ohio, $47,500,000; Penn- 
sylvania, $47, 600,000, and Texas, 
$58,100,000. 

According to the conference, 
three states increased the rate of 
their gasoline tax during 1945. 
Oklahoma raised its tax from 5% 
cents per gallon to 7% cents and 
provided that this new rate, the 
highest in the country, remain in 
effect until Dec. 31, 1946. 

Idaho’s tax increase was from 5 
to 6 cents per gallon and is to re- 
main in effect until March 1, 1947. 
The rate in the third state, Iowa, 
was boosted from 3 to 4 cents. 

Nationally, the peak of revenue 
from state gasoline taxes was col- 
lected in 1941 when receipts total- 
ed more than $1 billion. The war- 
time low in collections was 1943 
when state revenue from this 


| source dropped to $719,200,000. 
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in Portland, 


Folks in the automotive business prefer the Oregon Journal. A current 
survey reveals that the Oregon Journal is read regularly by 96% of all the 
people in Portland’s 9 wholesale automotive supply firms. It also shows 
that 96% of the people in Portland’s retail automotive supply business... 
stores, garages, service stations, etc. ... read The Journal regularly.* 


When you use the Oregon Journal it’s easy to cover all three, distributors, 
retailers, consumers. The Journal is this market’s most potent consumer 
sales medium. But because of its intensive readership by the automotive 
supply industry it also serves as an effective trade advertising medium. 


The Journal, today as it has been for years, is Portland’s favorite newspaper 
offering advertisers the largest circulation in its history, daily and Sunday. 
Its thorough readership by men and women in all walks of life assures 
advertisers complete penetration of this important Pacific Coast market. 
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Stout’s ‘Car of Glass’ 


One-Piece Body Is Highlight of Latest Offering 
But Cost Bars Early Output 


By Pete Wemhoff 


Editor, Automotive News 

DEARBORN.—Using a body con- 
structed entirely of Fiberglas plas- 
tic, the “Stout Forty-Six” was un- 
veiled to newspapermen here last 
week. The car follows closely the 
lines of the rear-engined Scarab 
built 10 years ago by William B. 
Stout, veteran engineer. 

Besides the body material, which 
is said to have 10 times the im- 
pact strength of steel in a crash 
despite its light weight, other high- 
spots of the new car are (1) engine 
in rear, (2) no chassis or axles, (3) 
literal cushions of air for springs, 
(4) extra long wheelbase and (5) 
liberal interior space. 

Stout admitted at the press 
luncheon that the Fiberglas plas- 
tic is too expensive at present for 
volume production of cars, but 

pointed out that the “Forty-Six” 
is living proof that cars can be 
built of the material. 

He said that Graham - Paige, 
which he joined before its merger 
with Kaiser-Frazer, has first option 
on the car and he therefore does 
not know who will build the car, 
if it is built. 

“The .“Forty-Six” uses the same 
engine as the old Scarab, but Stout 
said he has another motor in the 
works which will save 1,000 pounds 
in the car’s weight. Eventually he 
hopes to bring the car’s present 
weight of around 3,400 pounds 
down to 2,200 pounds. 

Except for the doors, the entire 
body, including floor, roof, sides 
and ends, is one piece of Fiber- 
glas. The material takes a smooth 
finish indistinguishable from that 
of enamel on steel. 

While the car is the same over- 
all length as the Ford, Chevrolet or 
Plymouth, it has a wheelbase as 
long as that of cars in the luxury 
class, 137 inches. This is achieved 
by putting the wheels, each indi- 
vidually sprung on air cushions, at 
the ends of the car without the 
familiar overhang of standard 
automobiles. 

With the passengers sitting well 
between the wheels, and with the 
unusual springing, the car rides 
with exceptional smoothness over 
rough roads, 

The inside of the car is one 
“room” six feet wide with the floor 
measuring 11 feet. There are no 
front and rear seats in the conven- 
tional sense, At the rear end of the 
room ig a six-foot couch that can 
be made up, Pullman style, into a 


Bobbi Car Buys 
War Plant on 
West Coast 


SAN DIEGO, Calif—Bobbi Mo- 
tor Car Corp. has purchased the 
war plant operated here by Consol- 
idated-Vultee, War Assets admin- 
istration announced last week. 

It will be converted for the man- 
ufacture of small autos. Anticipated 
employment is placed at 10,000. The 
sales price was $1,600,000. 

The factory has been previously 
used as a sub-assembly plant for 
Liberator bomber parts. 


N. Y. Dealers 
Meet in July 


ALBAN Y.—New York State 
Automobile Dealers Assn. will hold 
its 23rd annual convention for 
three days at Saratoga Springs. 
The dates are July 11-18, 





double bed for use while traveling 
on the road. The driver’s seat is 
fixed to the floor and adjustable 
fore and aft to any leg length of 
the driver. In addition to the driv- 
er’s seat, the ample interior can 
accommodate two or more movable, 
reclining-type chairs. 

The curved windshield gives the 
motorist all but unobstructed front 
and side vision. Corner posts are 
moved far enough back to be en- 
tirely out of the way. Windshield 
wipers, developed by the Trico 
Corp. specially for the Stout “Forty- 
Six,” follow the curved surface 
over a wide sweep. When the front- 
door windows are open, the curved 
windshield has the effect of elimi- 
nating wind roar and drafts inside 
the car. 

The South Wind heater, devel- 
oped several years ago by Stewart- 
Warner, works independently of 
the engine. 

Rear vision is provided through 
the rear window, which is located 
in a vertical well, so that rain 
and snow cannot collect on it. 
The “well” opening also is used 
as the air intake for the cooling 
system and is disguised by a 
streamlined grill which does not 
obstruct rear vision. 

Because of the lightness of the 
front end, steering is quick and re- 
sponsive. And because the front 
end doesn’t bury itself in dirt, 
slush, or gravel, the car has less 
driving resistance in bad going 
than the conventional car, it is 
said. 

Fiberglas, one of the best heat 
insulators known, protects the in- 
terior from excessive heat. Fiber- 
glas also is exceptional sound- 
proofing material. 

Body of the car is suspended 
from four points approximately 
at the level of the window sills. 
This puts nearly all the weight 
below the points of suspension, 
with the result that when the 
car rounds a curve, the bottom 
of the car tends to swing out- 
ward in response to centrifugal 
force. The sensation of “careen- 
ing” or tipping over is absent. 
Because of this method of sus- 
pension and the low center of 
gravity, the car holds better to 
curves and safely takes them at 
higher speed. 

Lifting the front lid reveals the 
heater, horn and spare tire, plus 
baggage room. 

Little chromium is used. There 
are no door handles or other pro- 
truding obstructions, the doors be- 
ing opened with electric pushbut- 
tons. A bumper, “faired” into the 
contours of the car, runs all around 
the car, protecting sides as well as 
front and rear, with special pro- 
tection to the front wheels. 

Associated with Stout in the de- 
velopment of the car is Louis A. 
Werner, design engineer. 


Although the body was built by 
Owens-Corning Fiberglas Corp. to 
Stout specifications, and headquar- 
ters have been at Graham-Paige 
during the work, the car is being 
announced entirely as a Stout pro- 
ject. No indication has been given 


yet of what business setup is to. 


follow, or who is to be associated 
with Stout in succeeding develop- 
ments. Stout is still connected with 
Consolidated-Vultee Aircraft Corp. 





Rudy Joins Peverill 
C. E. Rudy, manager of the Des 
Moines factory branch of Fruehauf 
Trailer for over eight years, has 
joined Peverill Motor Sales, Des 
Moines, as sales manager, 


ON PASSENGER CARS 


Scully VENTALARM is origi- 
nal equipment on Packard Clipper 


and Chrysler Imperial 
VENTALARM 


SCULLY 





Fete us war ore 


_ WHISTLING Gas TANK SIGNAL 
IGNAL CO., 88 First St., Cambridge 41 Mass 





STOUT ‘“‘FORTY-SIX,’’ introduced last week in Dearborn by William B. Stout, vet- 
eran aviation and auto engineer. It resembles closely Stout’s Scarab car of 10 years 
ago, but the body is made entirely of Fiberglas plastic which can’t be dented with a 
hammer. Engine is in rear, windshield posts have been moved back one foot to increase 


vision. Graham-Paige has first option on the car. 


Senate to Start Writing 


OPA Bill This Week 


(Continued from Page 1) 


ly showed, have amounted to 25.91 
percent since 1942. Taft pointed out 
that these increases were far in ex- 
cess of any increased return which 
dealers might get through restora- 
tion of their regular trade discount. 

In the course of this discussion, 
Fred Holder, of OPA, who is cred- 
ited with having concocted most of 
the trade discount and handling 
charge cuts, was called to explain 
how OPA justified the dealer 
slashes. He repeated the customary 
OPA prediction that there will be 
no used car losses and plenty of 
new car sales some time in the fu- 
ture. Republican senators gave 
these predictions quite a going 
over. 

Again Holder was asked to 
supply details on the renowned 
OPA 300-dealer “survey” sup- 
posed to show enormous wartime 
dealer profits. He said he would 
submit results, but again insisted 
that the names of the individual 
dealers could not be supplied. The 
House Small Business committee 
bumped up against this same 
wall a few months ago. 

Milliken and Capehart both went 
after Holder for OPA’s endeavor 
to change established business 
practices, after Holder had testi- 
fied that OPA was preventing deal- 
ers from giving away their profits. 
He said they had been too liberal 
with car buyers in the past. 

“Why I thought OPA was out to 
protect the consumers,” Capehart 
exploded, amid laughter. 

The detailed figures submitted by 
Mallon showing dealer mortalities, 
potential new car sales losses and 
cars junked during the war appar- 
ently made a distinct impression 
on the committee. The _ tables 
showed what had happened in 
every state, including the 20 repre- 
sented by the committee. Copies of 
the statement have been supplied 
to all members of the Senate. So 
interested were the several senators 
| that Mallon was kept on the stand 
for almost two hours. Witnesses 
had been advised that they would 
be limited to 15 minutes. 

Mallon was among the last wit- 
nesses. The committee probably 
will start writing the Senate ver- 
sion of the bill this week. 

Many changes likely will be made 
in the House bill, but undoubtedly 
new restrictions will be placed on 
OPA. Despite OPA’s national drive 
for petitions to Congress to “save 
the OPA law from crippling amend- 
ments,” a lot of amendments are 
going to be written into the law. 
; That is the belief prevailing here 
;at the moment. 

In his testimony before the Sen- 
ate Banking and Currency commit- 
tee, Mallon pointed out that the 
amendment to restore dealer dis- 
counts was not one of the many 
amendments added to the OPA bill 
on the House floor; it was part of 
the original committee - approved 
bill. 


After presenting statistics to 
show that dealers could not sustain 
a cut in discounts, he refuted 
OPA’s incomplete and often tricky 
arguments designed to mislead the 
public. 

Then he said: 

“Now the fact is, the actual 
price of a new low-priced car 
being produced today, even with 
the normal dealer trade discount 
and handling charges added, 


| 








would be less than in 1941. That 
may sound strange, but it is true. 
I will prove it.” 

Mallon then pointed out that 
every time a man buys a car, the 
cost to him is just so much in 
hours of labor or products of his 
labor. 


“From the Bureau of Labor Sta- 
tistics,” he said, “I learned that 
the average wage earner in the 
U. S. would have had to work 1,038 
hours to earn either a Ford, Chev- 
rolet or Plymouth four-door sedan. 


“But today the same worker, 
due to wage increases, would 
have to work only 732 hours to 
earn enough to pay for such a 
car at the very highest prices 
which could be charged under the 
House amendment.” 


Similarly, he said that in 1941 a 
farmer would have had to raise 
1,380 bushels of corn to pay for 
such a car, while today he could 
pay for the same car with 886 
bushels of corn. 


In terms of wheat, the figures 
would be 929 bushels in 1941 and 
640 today. In hogs, the comparison 
would by 37 hogs (weighing 250 
pounds each) in 1941, and 28 today. 

Another important point made by 
Mallon, in addition to arguments 
he has made previously, was that 
in the period 1942-46, 4,300,429 cars 
have gone off the road. 

“Every time one of these cars 
went out of service,” Mallon 
said,” some dealer lost at least a 
part of service and supply in- 
come estimated at a minimum of 
$200 a year.” 

Rationing of tires and gas put a 
further crimp in dealer income. 

Mallon took his arguments right 
to the home states of the senators 
on the committee. 

“About one out of every four 
dealers in your states has passed 
out,” he said, in pointing out that 
10,000 dealers were forced to close 
their doors during the war. 

Mallon presented tables showing 
the mortality of dealers state-by- 
state for the period 1942 to 1945, 
new passenger car sales by states 
for 1941 through 1945 and registra- 
tions by states for 1941 through 
1945. 

“Imagine if you can,” he said, 
“a great state like New York 
having sales of 331,730 new cars 
in 1941 and only 619 in 1945.” 





















Again Available 







P. O. BOX 666 





O.P.A. CAR SELLING FORMS 


Certificate of Transfer—Used Cars 
Tags—Combined—4”x8”—Used Cars 
Warranty—in Duplicate—Used Cars 
New Car Certificate of Transfer 


“MY DAILY WORK” 


The Salesman Pocket Size Prospect Book 


Prepaid If Check Enclosed—Otherwise C.O.D. Plus Postage 


Modern Selling Methods Co. 


Williams Named — 
Sales Manager 
By Ford Motor 


DETROIT. — Appointment of W 
A. Williams as Ford sales manage 
was announced last week by J. R 
Davis, vice-president, sales and ad 
vertising. Williams succeeds A. B 
Pease, recently appointed genera] 
manager of the light car division 

Williams has been with Forg 
since 1925. He has had extensi 
‘sales experience in the field having 
ibeen assistant manager of the 
Omaha, Neb., and Kansas City’ 
branches and branch manager of 
the Salt Lake City operations. For 
the past two years he has beeq 
branch manager at Somerville 
Mass., where he was in charge of 
the New England area. 


Tung-Sol Buys 
Plant in N. J. 
For $1 Million 


NEWARK, N. J. — Tung-Se 
Lamp Works, Inc., has purchased 
the Star Electric Motor Co. plant 
at 200 Bloomfield Ave., Bloomfield” 

The price was $1 million. The 
property comprises 8% acres. It) 
has a frontage of 550 feet om 
Bloomfield Ave. and 543 feet on 
Watsessing Ave. a 

Tung-Sol, which has its main off 
fice at 95 Eighth Ave., operates 4) 
plant at 370 Orange St. These New-) 
ark plants have a combined area 
of 160,000 square feet. Fi 

In the former Star Electric plant, 
Tung-Sol will concentrate its radio 
tube production in which it pres 
ently employs about 900. The other 
buildings of the company will be 
devoted to production of incan- 
descent, auto headlight and other 
lamps. 


Boost Ceilings 
On Mufflers, Pipes 


WASHINGTON. — Ceiling prices 
for replacement sales of mufflers, 
tail pipes and exhaust pipes by 
manufacturers, except those by 
passenger car and commercial ve- 
hicle manufacturers, have been in- 
creased 12 percent, OPA announced 
last week. The increase became ef- 
fective Apr. 25. 

Consumers’ prices for the prod- 
ucts will not be affected becalie ; 
the entire amount of the increase |; 
will be absorbed at distributive ley 
els, OPA said. Wholesalers will ab 
sorb two-thirds of the increase and 
retailers the remaining third. 


200 Rototillers 
Shipped by Plane 


* WILLOW RUN. — Ten cargo 
planes left Willow Run airport last 
week with a combined load of 200 
Graham-Paige Rototiller farm ma- 
chines for all parts of the U. & 
The ships carried the largest com 
bined air cargo load of farm equip 
ment ever shipped simultaneously 
from factory to users, it is said. 
The shipments were to distribu- 
tors and dealers in the New York 
area, San Francisco, Los Angeles, 
Oklahoma City, San Antonio, B 
timore, Atlanta, Kansas City 
Indianapolis. Airlines participating, 
were Slick, Eastern, TWA and U. S 
airlines. , 


LOUISVILLE 1, KY. 
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HELP WANTED 


i 

ACCOUNTANT WHO CAN MANAGE 
DEALERSHIP. Thoroughly experienced 
all departments. Exceptional references. 
Can handle large dealership. Confidences 
respected. Box 1249, c/o Automotive 
News, Detroit 26. 


per 3 like myself to sell my cars for me! No 
bigshots or hotshots, just a man willing 
to work hard and who is ambitious. A 
man who would like to live in a small 
town and own his home and garden 
with maybe a little fishing or boating 
thrown in. A man who enjoys working 
with the boss rather than for him and 
who could substitute for him if neces- 
sary. A man who wants a good income. 
For this man, I have a very attractive 
proposition. I am a Ford dealer, 150 car 
size, have new building, located in north- 
eastern section of U. 8S. If interested 
write in your own handwriting, giving all 
details. Box 1241, c/o Automotive News, 
Detroit 26. 


WONDERFUL OPENING FOR WOMAN 
BOOKKEEPER who wants to live in the 
most beautiful seacoast City in Florida. 
Must have had at least four years experi- 
ence in full charge of books for Chevrolet 
Dealership handling 300 cars a year. 
State experience and salary required. 
Larry Dimmitt, Inc., Clearwater, Florida. 


i 
WANTED—Accountant to take full charge 
of office in one of Western New York’s 
largest General Motors Dealerships. Must 
be experienced in office management and 


SERIO 





% Dealer accounting. State age, experience, 

‘et salary desired, and how soon your serv- 
r-Sole © ices would be available. Write Box 1245, 
ased fad c/o Automotive News, Detroit 26. 

‘ — 
lant® = HELP WANTED: BY A PACKARD DIS- 
field & * TRIBUTOR located in one of largest 
The cities of middle west. Automobile execu- 

% td tive, age about forty, with particular 

. It) ‘ experience in zone management but also 
On | te having had actual retail dealer experi- 

; w ence and a familiarity with all branches 
| Ome & of combined retail and wholesale opera- 
: # tion. This is an opportunity for a major 

1 of- 2 executive of qualified experience to as- 
es @ . sume complete charge of a large opera- 
Jer ge tion. — me te aS 1248, c/o 

# Automotive News, Detro' . 
area ®’ WANTED: PARTS MANAGER, Must have 

nS ability to merchandise $40,000 inventory. 
lant, 1000 new car quota. Ford-Mercury dealer 

14 years. Excellent possibilities, liberal 
‘radio F © salary and bonus. P. O. Box 22, Oakland 
ores- F > 1, California. 

& 

. WANTED: SERVICE SUPERINTEND- 
“ “ . ENT. Must have thorough knowledge of 

; ; automobile business. Good’ salary, liberal 
can- § ©. bonus. Ford-Mercury dealer 14 years. 
ther = ©. 1200 car quota. P. O. Box 22, Oakland 

4 1, California. 

’ WANTED: SERVICE MANAGER for large 

: 1000 new car Dodge dealership in Mid- 

a western City. Must have executive abil- 

t ity and be thoroughly capable of hiring, 

33 training and supervising personnel. This 
es 9 is a new | en aoe one 

oO} rtunities wil mite only y 
rices |’ Sune ability to successfully — re- 

3% sults. Please do not answer unless your 
flers, ES past record will convince us that you 
3 by ~ ean meet the above requirements. Box 

; 1255. c/o Automotive News, Detroit 26. 

by e) WANTED: EXPERIENCED SALES MAN- 

| ve gs AGER. Only men under 40 considered. 

n in-f— = Must have references of previous em- 

need ia ployment. Top deal to right man. Tyrell 

ef. ee Chevrolet Company, Cheyenne, Wyoming. 
cae POSITION WANTED 

: ACCOUNTANT—THOROUGHLY EXPERI- 
rod- § ENCED. G.M. and Motors Holding sys- 
ase tem seeks remunerative and responsible 
‘ease | position with Florida Dealer. Excellent 
* references. Box 1246, c/o Automotive 
& tf News, Detroit 26. 

a VETERAN, four years Army Ordnance 
and = Shop Foreman, six years service man- 

eS ager and own repair shop, seeks position 

i as service manager or factory service 

et representative nearby Metropolitan New 

: 4 York. Ample es 7 1242, c/o 

oat Automotive News, roit 

‘a SALES OR OFFICE: College trained vet- 


eran, now available. Majored in ac- 
counting and business administration. 
Three years diversified pre-war experi- 
ence in office and some sales training. 
Looking for position with chance for 
advancement. 30 years old, married. 
ro Former captain in Army Air Forces do- 
? ing personnel and other administrative 
work. Write Box 1256, c/o Automotive 
News, Detroit 26. 


DETROIT REPRESENTATIVE. Colonel, 
regular Army Air Corps, retired, age 37, 
West Point 1930, wide contacts among 
automotive executives in Detroit and 
vicinity, wishes permanent sales oppor- 
tunity. Willing to gamble on his ability 
to make good. Starting remuneration 
unimportant. Wire or write Box 1257, 
c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 


ict ernsn e 

DEALERSHIP WANTED. Will buy all or 
Part interest. V. R. Eichstaedt, 911 
Michigan Avenue, Wilmette, Illinois. 


| 
ee 


<< 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


At 10:30 A.M. 
Used Cars and Trucks on Hand 
Every Tuesday — Rain or Shine 


AT All Times 


FOR DEALERS ONLY 


WE BUY WE SELL WE SWAP 
WE BUY COME SELL 


Phones 127-128-591 
2112-14-16 Cycamore St. 
Cairo, Illinois 





WANTED — JUST AN ORDINARY GUY 








AUTOMOTIVE NEWS, MAY 6, 1946 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers 


engaged in all branches of the automotive industry from Maine to California. Low Rates: 


TEN CENTS (10c) PER WORD~for one insertion or 25c:per word for 3 insertions. Cash in advance. Count initials and groups of 


numbers as one word. Ads may be signed with your full name and address at regular rates, but if Pt t> tall: Mol b ae [-) 


Mich 


care of Automotive News, Detroit 26 
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WANT AD DEPT 


DEALERSHIP WANTED 


WILL BUY AUTO DEALERSHIP. 100 Car 
contract. Assume lease or buy building. 
Address Box 1258, c/o Automotive News, 
Detroit 26. 


DEALERSHIP FOR SALE 


DEALERSHIP FOR SALE. Most popular 
car in price class also other good fran- 
chises. Best located and equipped garage 
in county. Forced to go to other climate 
on account of health. Box 1244, c/o 
Automotive News, Detroit 26. 





FOR SALE—Popular car dealership near 
Richmond, Va. Reason for selling, have 
other interests. Will take approximately 
$200,000 to handle deal. Did $440,000 
business in last ten months. Box 1251, 
c/o Automotive News, Detroit 26. 





FORD DEALERSHIP in midwestern town 
of 18,000 doing large shop and parts 
business. Industrial and farming town. 
One of the oldest dealerships in midwest. 
Dealer owns building and will make 
satisfactory lease. Good brick building, 
re-modeled and up-to-the-minute, about 
12,000 square feet space with large used 
car lot in connection. Lots of new shop 
equipment and fixtures, large parts 
stock. Reasonable price for good will. 
Box 1259, c/o Automotive News, De- 
troit 26. 


MANUFACTURERS REPRESENTATIVE 


TWELVE YEARS EXPERIENCE calling 
on hardware, electrical jobbers and deal- 


ers. Territory Colorado, Wyoming, New 
Mexico, West Texas, Utah, Idaho, Mon- 
tana, Eastern Washington. Would like 
several quality volume lines. Best of 
references. Box 1250, c/o Automotive 
News, Detroit 26. 

SALESMAN WANTED 


ADVERTISING: NOVELTY SIDE LINES. 


Fast selling items (key cases, etc.) es- 
pecially for auto trade. Highest com- 
missions. Reorder protection. State qual- 
ifications completely. Lederer Adv. Gifts, 
125 West 33rd St., New York, N. Y. 


NEW LINES WANTED 


LARGE, WELL ESTABLISHED truck dis- 
tributor interested in commercial trailer 
distributorship for state of Florida. Must 
be complete trailer line. Box 1253, c/o 
Automotive News, Detroit 26. 


BUSINESS OPPORTUNITIES 


WANTED, ESTABLISHED MANUFAC- 
TURER AND DISTRIBUTOR. Univer- 
sally needed thermo-electric automatic 
choke, correct principle, basic patents 
on heat control. May sell as separate 
accessory for any internal combustion 
engine, stationary or automotive. Royal- 
ty only. Box 1260, c/o Automotive News, 
Detroit 26. 











TRUCK BODY 
FRANCHISE 
Available 


These are van type, all steel. Dou- 
ble rear doors, finest possible con- 
struction. Engineered and built by 
mass production methods, 12 ft., 
14 ft. and 15 ft. lengths. Factory 
now in production. Deliveries being 
made daily. Mounted on your 
trucks before driveaway at Detroit, 
Pontiac, Cleveland or Chicago. 


* 


Oltman-O’Neill Co. 


Tel. LA. 8504 5171 Martin, Detroit 





USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 





WE BUY 
POLICE CARS 
TAXIS and any FLEET 


of CARS or TRUCKS 


ANY NUMBER OF UNITS 
ANY CONDITION 
ANY MAKE — ANY SIZE 
We Buy Anywhere in U. S. 


Rosen-Novak Auto Co. 


2086 FARNAM STREET 
OMAHA NEBRASKA 


CALL FOR “MIKE” NOVAK 


iat T lial t-te tll hae: t a teat Ol a>) hae eo 


add one Dollar ($1 


$7 per inch, per insertion 
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xx TORQUEY xx 


ce 


USED CARS WANTED 





I AM AN EX-VETERAN and really want 
"41 or '42 convertible any make 
will pay plenty. Please write A. 
Colabrese, 1313 Haines Avenue, Colum- 
bus, Ohio. 


ATTENTION—NEW CAR DEALERS in 
Michigan, Ohio, Indiana, New York! We 
will buy any quantity used cars. All 
makes—aAll models. See us for top §. 
Wire or phone. University 27317. Central 


Sales, 16220 Livernois, Detroit 21, Mich. 





I Specialize In 
BUYING AND SELLING 


7 PASSENGER SEDANS 
AND LIMOUSINES 


Also Big 5’s and Formals 


DONALD M. RUSSELL 
Licensed Automobile Broker 
General Motors Building 
1775 BROADWAY — ROOM 764 
New York 19, N. Y. 
Telephone Circle 7-5171 








USED CARS FOR SALE 


1913 MODEL T FORD Touring car. Good 
condition. The Chambers Motor Com- 
pany, New Castle, Pa. 








SEVEN PASS. SEDANS 


Fifty 7 & 8 Pass. Sedans and Limousines 


1941 Buick Model 90 
1941 Buick Model 90L 
1940 Buick Model 91 
1942 Chrysler Model C-37 
1941 Chrysler Model C-33 
1942 Packard Model 1551 
1941 Packard Model 1451 
1940 Packard Model 1350 
1941 Lincoln Limousine 
1941 Lincoln 7-Passenger Town 
1941 Lincoln 7-Passenger Sedan 
1939 Cadillac Model 75 
(Partial List) 


R. S. EVANS 
WORLD’S LARGEST DEALER 
Phone 2-8158 


Miami, Fila. 1622 N.E. Second Ave. 











TRUCKS WANTED 


TEN OR MORE used 1941 or later 1% ton 
long wheel base with bodies and extra 
new tires. Prefer Dodge, International, 
Chevrolet. Send full details including 
cost transportation via Air Mail, William 
Monroe Layton, Box 1672, Brownsville, 
Cameron County, Texas. 


WE WILL BUY USED ARMY TRUCKS, 
any quantity, any model, but they must 
be in good condition. The Queen City 
Chevrolet Co., 6th and Sycamore, Cin- 
cinnati, Ohio, Parkway 4880. 





NEW CHASSIS WANTED with cab or flat 


face cowl. FOB any point. Cash. Your 
ceiling price. Write or wire collect. 
American Body & Trailer Company, 1500 
Exchange Avenue, Oklahoma City, Okla. 
Phone 3-2561. 


TRUCKS WANTED 


NEW and USED 
Any Make, Any Model, Any Quantity 
Write, giving full description and price 


MIKE CASEY 
“The Truck King’ 
11644 Livernois Detroit, Mich. 
HOgarth 7747 
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DETROIT 26, MICH 





TRUCKS WANTED 











WANTED TO BUY 


All Makes and Models of New 
Trucks 
Also New Bus Chassis 


BEN FISHEL AUTO COMPANY 
2114 Sycamore Street, Cairo, Illinois 





TRUCKS FOR SALE 


NEW INTERNATIONAL 2% ton 6x6 car- 
go trucks, 169-inch w/b, with winch 
361, Red Diamond Motor, eleven 8.25x20 
ten ply tires, priced at $3,185, FOB 
Jackson, Miss. Bell & Smith, P. O. Box 
1004, Jackson, Mississippi, Phone 2-1218 
or 4-8208. 


1941 WHITE WA 20 Wrecker 6x4 Thorn- 
ton Tandem drive, model DW31E, 176-in. 
w/b, 5 ton with H. D. Garwood Winch 
model 5M723. Wrecker crane is Garwood 
split boom, model Ca8P, ten 8.25x20 Mud 
Grip tires, twenty-seven thousand miles. 
Justice & Smith Auto Parts Co., P. O. 
Box 1004, Jackson, Mississippi. Phone 
2-1218 or 4-8208. 





BUSES FOR SALE 


TWO BUSES FOR SALE. 34 passenger 
yellow coach city bus. Pay as you enter. 


Air brakes, front and side doors. Com- 
pletely equipped, including meters. Good 
condition. 1937 model all steel bodies. 
$2500 FOB. Miami, Florida, Nolan- 
Brown Truck Division, 1920 N. Miami 
Avenue. 


BUSES. GOOD CONDITION throughout, 
good tires, heaters. 1940 Ford—40 adult 
passenger $1650. 1938 Dodge 28 adult 
passenger—large motor $1350. 1935 Dia- 
mond T 28 adult passenger $650. Speck- 
man Brothers, Aurora, Indiana. 
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PULLMAN VAN 


twelve. Running water, electric 
lights, toilet, dinette and kitchen. Uphols- 
tered in leather, innerspring mattresses. 
Made by Fruehauf. With or without 3-ton 
G.M.C. tractor. Also G.M.C. 27 passenger 
school bus—no seats. 
HARRY OWENS 
DENTON TEXAS 





BUSES WANTED 


NEW BUS CHASSIS WANTED—Will pur- 
chase any number of new Chevrolet, 
Ford, International and all other makes 
of chassis for immediate or near future 
delivery. Write, wire or call L. W. 
Fowler, Superior Coach Sales, Phone 
1300, Gadsden, Alabama, stating prices, 
f.0.b. factory or other locations. 


WE BUY BUSES of all makes and models, 
any quantity. Also bus chassis. LINN- 
BAKER EQUIPMENT CO., Lansing. 
Michigan. Phone 83814 


PARTS WANTED 


WRECKED OR BURNED CARS WANT- 
ED. Late models preferred. Write or 
phone Henderson 0232, 6700 Euclid Ave., 
Cleveland 3, Ohio. 


WANTED: GRILLE AND HOOD for 1939 
Mercury—Northrop Motor Company, Wa- 
tertowr., New York. 


CRANKSHAFT in good condition for 1939 
Crosley. Hartsock Motor Sales, Warsaw, 
Indiana. 


PARTS FOR SALE 


HUB CAPS 


Replacement for Chrysler - Plym- 
outh - Dodge 

Aluminum - Highly Polished - 
Heavy Gauge 

Our No. P-37—Plymouth 1937-1946 

Our No. D-37—Dodge 1937-1939 and 
1941-1946 

Our No. C-39—Chrysler 1939-1946 

Our No. DL-1—Deluxe. Will fit all 
the above and De Soto—1939-1946 

All Hub Caps are stamped with a 
distinct design for easy identifi- 
cation—packed in bulk—18 to a 
carton 

$1 each — in lots of 18 or more — 

FOB Cleveland, Ohio 


BALCLEVE SALES CO. 
5805 St. Clair Cleveland, Ohio 
DISTRIBUTORS OF NATIONALLY 
KNOWN PRODUCTS 








CYLINDER HEAD for 3-ton Diesel Dodge 
truck 1940—1942. Part number 955629. 
New. $180. W. O. Strausbaugh Motor 
Company, 1097 Wick Avenue, Youngs- 

town, Ohio. 
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PTITUDE TESTS 


Do enable you to BETTER PICK 
and PLACE new employees, to 
DISCOVER HIDDEN ABILITIES 
in present employees, to know 
which employees can be promoted 
to best advantage. 


Write or attach this ad to your 
letterhead for free folder. 
EXECUTIVES SELECTION & 
TRAINING INSTITUTE 
Daniel L. Beck, Director 


956 Maccabees Bidg. Telephone 
Detroit 2, Mich. TEmple 11-55-1 

































































PARTS FOR SALE 


BUICK MOTORS Completely rebuilt. 
Painted. Ready to install. Fits '39, °40, 
‘41, °42 Series 60, 70, 80, 90. $240 
F.O.B. Decatur, Illinois. Cooper Oldsmo- 
bile Company. 


LARGE STOCK MISCELLANEOUS 
PARTS, Spicer, Brown-Lipe, Internation- 
al Harvester. All usable on model D- 
346-F and similar type International 
trucks. 50 percent discount. Wilson Mo- 
tor Company, 5320 Ballard Avenue, 
Seattle 7, Washington. 


MOTOR PARTS FOR ALL CARS—New, 
rebuilt, and used. Bissell-Campbell, Hall 
and Kalamazoo, Grand Rapids, Mich. 


PARTS FOR SALE. One 1942 Packard 
Clipper 4 door body. One 1941 Packard 
Convertible coupe body. Box 532, Roa- 
noke, Virginia. 





Attention Auto Dealers 
1946 MODEL IMPROVED 


RED ARROW TOW BAR 

Bumper to Bumper Type . . . Plus 
Cable Controlled S 

Dealers Net $32.50 plus $1.13 excise 


CLAUDE’S TOW BAR SALES 
8951 Michigan Detroit 10, Mich. 
Phone ORegon 9684 
15 Years Same Location 





AUTO EQUIPMENT 


PLACE YOUR ORDER TODAY 


Improved Automatic 
TOW PILOT—*17%,,_ 
Bumper to Bumper Tow Bar 


Improved 


RED ARROW 


ONE-MAN 
Tow-Bar 


“Vv” Type (folding) with 
Guide Cables 


$3363 Dealers 


TOW BAR SALES Co. 
FACTORY DISTRIBUTORS: 
100 S. Clinton St. Chicago 6, Il. 
ANDover 8888—DORchester 8373 


IMMEDIATE DELIVERY 
Write or Wire for FREE Literature 


SHOP EQUIPMENT FOR SALE 
SUN COMBUSTION TESTER. Model K. 


Serial No. C2229. Walker Electric Lift. 
Speckman Brothers, Aurora, Indiana. 


ACCESSORIES FOR SALE 


ATTENTION CAR DEALERS—Auto seat 
covers custom-tailored and universal, in 
fiber and sailcloth. Perfect Fit Cover 
Company. 1776 Broadway. New York. 


AUTO SEAT COVERS. Green gabardine 
twill for popular models sedans and 
coaches at $6.95 per set. Prompt ship- 
ment. Bay Auto Sales, 374 Bay Street, 
Rochester 5, New York. 


MISCELLANEOUS 


ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes Mo- 
tor Co., Inc., 800 Commerce St., Lynch- 
burg, Virginia. 























ATOMITE Power Mower. Cuts-trims grass- 
weeds. Every improvement. AC operated. 

















Literature free. Farm Products Co., 
TP-3032, Excelsior Springs, Mo. 
HUDSON MOTOR, carburetor, transmis- 





sion, differential rebuilding. Extra 
prompt service. Strictly Hudson, nothing 
else. Wilsey Hudson Sales. Lima. Ohio 


LARGE CHEVROLET FLASHER SIGN 
with neon letters. Size 16 feet high, 5 
feet wide with mounting tower. A _ bar- 
gain at $350. Write for drawing. Winter 
Chevrolet Company, Lawrence, Kansas. 





















ATTENTION !!! 
EX-SERVICEMEN 


Automotive News will gladly insert 
Position Wanted ads in this section, 
free of charge, for men or women who 
have been honorably discharged from 










military service, providing applicant 
furnishes (1) proof of honorable dis- 
charge; (2) reference as to former 






any branch of the 
Welcome home; 
some- 


connection with 
automotive industry. 
there’s a job waiting for you 
where among our readers. 









GEORGE M. SLOCUM, Publisher 






| 
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‘Len world-wide reputation for reliability enjoyed 
by Ford-built products has always been a point of great pride with Ford engineers and 
designers. To maintain and further develop that reputation, every new Ford product is 
built to stand up under far more severe conditions than ever will be encountered in actual use. 
And it is this built-in performance reserve that causes owners everywhere to say “You can 
depend on Ford when the going gets tough!” 


Here’s a good example of that extra built-in stamina. 


New Weatuerproor Icnition System For 
Forp Encines 


The ignition system is the “pulse” of every engine 
... and usually the part most vulnerable to adverse 
weather conditions. To help assure Ford owners 
trouble-free, dependable service under all condi- 
tions, Ford engineers recently developed a new 
weatherproof ignition system now being used in 
all new Ford engines. 


The new Ford ignition system employs a V-outlet 
distributor of a new sealed-dry design, having a 
cover molded of dielectric material, with separate 
coil and condenser. High tension leads are covered 
with special oil and heat resistant synthetic rubber 
and are protected by ozone-resistant plastic jackets 
and metal conduits. 


This new water-proof, dust-proof ignition system 
is designed to provide trouble-free performance 
even under the most adverse weather conditions. 


wie wes 


FOR D MOTOR COMPAN Y 





